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Having entered the States of 
TEXAS and MINNESOTA 


We have desirable territory 
open for 
GENERAL AGENCIES 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 
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CONTRACT DIRECT WITH THE 
HOME OFFICE 


An old organization with a new plan now wants an 
agent in every city of over 10,000 population. Offers 
for the first time an exclusive agency in the following 
cities: 


Illinios Wisconsin Missouri Michigan Pennsylvania 
Aurora Milwaukee St. Joseph Bay City Altoona 
Cicero Racine St. Louis Flint Chester 
Decatur Superior Grand Rapids _ Erie 
East St. Louis © Madison Nebraska Jackson Harrisburg 
Joliet Omaha Kalamazoo Philadelphia 
Rockford Kansas ansing Reading 

- Wichita New Hampshire Saginaw Wilkes Barre 
Indiana Topeka Concord York 
Evansville Manchester 
Gary Nashua 
Indianapolis 
South Bend 


The Inter-State is the only organization insuring 
only business and professional men for loss from ac- 
cident or sickness. 


Premium Rates—The Lowest 








Policy Forms—None Superior 


Write the Home Office for particulars 


INTER-STATE 
BUSINESS MEN’S ACCIDENT ASSO. 


Brown Hotel Building 
DES MOINES, IOWA 





a 


rrp, 
<<<" 


ERNEST W. BROWN, Sec’y-Treas. 
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KEEPING 
THE 
PACE 


When enthusiasm falters, ruin sets in. When aggres= 
sive push for business slackens the sinews of strength 
become flabby. When service ideals are loweredjthe 
heart of. the organization is weakened. | Pe 


"The Woeide of the Lincoln Life is in itsyhigh service 
standards. It will maintain them by continuing to 
write all the good business it can get. & Be 

You are assured that the superior service of The Lies 
coln Life will carry on in the quick issuance of policies, 
attention to policyholders, and the prompt payment 
of claims, when you— 


CINK uP (wire THe (LINCOLN) 














The Lincoln National Life Insurance Co 


‘“‘Its Name Indicates Its Character’ 
Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $220,000,000 in Force 
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Perfect Protection Opportunities 


Strong men seldom appreciate the need of life insurance until it is properly brought to their ‘ 
attention. A wave of the hand and great wheels begin to turn for them. A finger on a button 7 
and men spring to do their bidding. In factory or “office, in industry or finance men scorn the § 
need of protection. The lesson of life insurance must be driven home to them. Never is it sought 7 
over the counter, but always it must be sold. And because it takes big strong men to meet other } 
big strong men, life insurance presents big opportunities. : 


No so many years ago the life insurance business was considered a place for the derelicts of 7 
other businesses: men fit ‘for nothing else could eke out a living peddling policies to their friends. 3 
But to-day the business of life insurance looks for successful men of affairs. The life insurance | 
agent of this day and age must be a man of vision. He must bea fighter. He needs brains. He# 
must have resource, wisdom and wit. He must be tactful and well-mannered. And surely he must } 
be a well-dressed and polished man of the world. In fact he must have every qualification neces- 
sary to a big business executive. To such men the business of selling life insurance does indeed © 
offer wonderful opportunities. For such men there is no business offering greater independence 
and larger income than life insurance. 


To such men the Perfect Protection offered by the Reliance Life Insurance Company of Pitts- 7 
burgh, Pa., only adds to the possibilities which already stretch before them. Perfect Protection | 
to them means easier sales and better satisfied clients. It means a larger field of prospects, it ¥ 
means less objections to be overcome. All this because the Perfect Protection Policy has been | 
developed with the greatest care to give its holders protection at every possible point. Perfect ¥ 
Protection policies give to their owners the peace of mind that comes from the absolute know- J 
ledge that every contingency is provided for. 4 


These advantages are for every man to seek. A word to the company will bring you com-% 
plete information. If the business of life insurance offers great opportunities, and it does, add to 4 
those opportunities a connection with the Reliance Life. 


The RELIANCE LIFE INSURANCE COMPANY) 


of PITTSBURGH, PENNA. 














Tse Specrator is published “ee Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 4% 
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OUTLINES CONVENTION 


ACCOMPLISHMENTS 


Tells of Fight for Preliminary Term Valuation---Finds Perfect Amity 
Between Important Life Insurance Bodies 


By Ttwomas W. BLackpurn, Secretary, American Life Convention. 


(Written especially for Tue Srecrator) 


HE eight executives who voted in the Great 
Northern Hotel at Chicago, November, 
1905, to organize the institution afterward 
named the American Life Convention had 
in mind to gather into a conference the 
young life ‘nsurance companies of the 
western, southern and central states. 

Only two thoughts were paramount in 
their minds—one was a feeling that National supervision of life 
insurance might hinder their growth and the other that the New 

York investigation might strangle the principle of the prelimi- 

Mary term method of valuation. 

~ Theodore Roosevelt, then President of the United States, had 

advocated federal supervision. 

“congested East” were unfavorable to the preliminary term. 


The giant companies of the 


Federal supervision would naturally give the “big companies” 
the whiphand in Washington, because those companies were 
More powerful than the untried and more or less experimental 
though ambitious striplings just beginning to make themselves 
heard on the prairies. It is true that Pennsylvania and President 
Fouts had blazed a trail for the new method of valuation in 
Pennsylvania and Sydney A. Foster had been preaching the doc- 
trine in Iowa. Miles Meander Dawson in New York had de- 
vised the idea of the select and ultimate valuation in New York, 
but the sturdy New England and New York companies were 
firm in their conviction that these three individuals were heretics. 
The Successful western campanies—the Northwestern Mutual 
of Milwaukee, the Union Central of ( Yhio, the Equitable of Iowa 


and the Bankers Life of Nebraska—adhered to the full level 
premium method of reserves. 

To the founders of the American Life Convention, the men- 
ace of Federal supervision was a twin with full reserve and the 
more dangerous because it would establish full reserve every- 
where. This would mean failure for the fifty new companies 
or a restriction of their development, if not failure. 

Hence, the young organization must fight against Federal 
supervision and strenuously advocate the method of valuation 
which would make possible their successful future. 

l‘ollowing the conference in November, 1905, the American 
Life Convention with 16 members was born in St. Louis at the 
Jefferson Hotel on the 30th of January, 1906. 

In February, 1906, the famous conference of governors and 
attorneys general was held in Chicago, with Governor Johnson 
of Minnesota in the chair. Out of that meeting came the com- 
mittee of fifteen, and from the committee of fifteen came stand- 
ard provisions and modified preliminary term as a method of 
valuation. Later, in December, the Association of Life Insur- 
ance Presidents was organized with ex-President Grover Cleve- 
land at its head. The eastern association admitted preliminary 
term companies to its membership and later gave its formal ap- 
proval of this method of valuation when in conjunction with the 
American Life Convention “Suggestions for Code Provisions” 
was agreed to and the “IIlinois Standard” was incorporated into 
that carefully selected assemblage of life insurance provisions. 

The American Life Convention devoted much time and at- 


tention to valuation and investments in its early history. While 
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the full preliminary term was favored and investments were re- 
stricted to federal, state and municipal bonds and real estate 
mortgages, no attack was made on other forms of valuation and 
the more liberal investment laws of the eastern states were not 
antagonized. 

Today few companies value on the full preliminary plan and 
in some of the western states additional securities are author- 
ized. Generally speaking the Convention companies are doing 
business on the modified preliminary term voluntarily, and 
bonds of railways, public utilities and industrial concerns are 
not favored as investments of life insurance funds. 

The question of federal supervision is no longer an issue. 
The preliminary term method of valuation is recognized as safe 
and sound by the leading actuaries of America and in all the 
states of the Union, excepting New York and Massachusetts, 
prelminary term companies are freely admitted. 

The American Life Convention did not kill the doctrine of 
Federal supervision by its opposition, but it is nevertheless 
a dead issue and its discussion, always academic, has been rele- 
gated to theorists whose hope of final success rests in the nebu- 
le of the improbable. 

The American Life Convention may properly claim a victory 
for its advocacy of the preliminary term as a method of valua- 
tion. When the organization came into being the National Life 
Underwriters’ Association refused to affiliate with agents of 
preliminary term companies. Since that time three general 
agents of preliminary term companies have been elected to the 
presidency of the National Association, and no local association 
now rejects an applicant for membership because of the method 
of valuation adopted by his company. Five of the leading actu- 
aries of the United States, all connected with full reserve com- 
panies, have gone on record favoring the principle and no prom- 
inent member of the Actuarial Society of America now ques- 
tions its safety, soundness or value to the business. Doubtless 
Massachusetts and New York will come into line in due season. 

These two cardinal principles of the American Life Conven- 
tion were the original tie that united the companies composing 
the American Life Convention, but that militant organization 
has achievements to its credit in nowise dependent upon either 
of these doctrines. They are: 

1. A union for the welfare of the great institution of life 
insurance composed of one hundred forty-five legal reserve life 
companies, domiciled in forty American states, of which nine 
are full reserve companies and eighteen are also members of the 
Association of Life Insurance Presidents. 

2. .\ harmonious and effective force which has done much 
for the elimination of bad practices, unworthy agents and the 
up-building of ethical principles and correct conduct in both the 
field and the home offices. 

3. The removal from legislatures of the “hands up” legisla- 
tor and “strike” bills. 

4. The creation of a friendly and sympathetic attitude 
toward the business in law making, departmental action and 
public opinion. 


Thursday 
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5. <A spirit of co-operation among the life insurance or 
| | g the life insurance organ- 


izations of the country, companies, associations and commis- 
sioners. 

6. A movement for uniform laws and rulings of depart. 
ments, which each successive year brings forth fruit. 

7. «\ satisfactory federal tax provision enacted in the rey. 
enue law of 1921. 

8. An organization of medical directors which has given to 
the public freely a literature of life insurance medical informa. 
tion of untold value. 

Q. An auxiliary organization of the legal departments of the 
companies which is slowly but surely educating the courts of the 
country upon the merits and principles of the business which 
will eventually prove of vast importance to the policyholders 
and public as well as companies. 

10. A potent force in the states and nation which has al- 
ready established in the minds of the people a confidence and 
approval of the institution of life insurance never before ep- 
joyed by the business. 

11. Established a basis of co-operation between large and 
small companies which has eliminated much of the selfish form 
of commercial competition which has no place in a_ business 
based upon the Golden Rule, and dependent for its success upon 
the highest form of ethical conduct. 

12, Created personal, intimate friendships between company 
officials, not only within its own membership but through the 
Union. 

13. Cultivated and established friendly and helpful direct 
co-operation between itself and the Association of Life Insur- 
ance Presidents, the National Convention of Insurance Com- 
missioners, the National Association of Life Underwriters and 
the Association of Life Agency Officers, until now there is no 
friction or misunderstanding, but these important organizations 
intermingle freely and just as freely and frankly aid each other 
in advancing the interests of life insurance, the policyholders 
and the public as though they were a united body. 

14. In all these accomplishments, the Association of Life 
Insurance Presidents, made up largely of the great eastern com 
panies, has contributed its full share, in its own way, operating 
along lines distinct from those chosen by the American Life 
Convention, but effective and important. 

The future of the American Life Convention is in its owt 
hands. Its strength in the past has been to its unparalleled sol 
darity of purpose, and its support of a capable leadership. 
Free at all times from factional controversies and united for the 
common good of the great institution of life insurance, its mem 
bers have created a force of exceptional influence for goot. 
There are so many incidental direct benefits enjoyed by individ 
ual members that disintegrative feuds are unlikely. Intelligently 
conducted by its executive committee in the future with the 
same unselfish devotion which has marked the management it 
the past, coupled with continuous harmony among its members 
it is safe to predict greater accomplishments in the years © 


come. 


_—_—_— 














Masonic Mutual Life Convention 

The Masonic Mutual Life Association, Wash- 
ington, D. C., held its annual convention at 
Atlantic City, September 12, 13 and 14. Nearly 
eighty branch managers and deputies met the 


City meeting. 


business. 


requirements for the annual convention and sc 
gained the privilege of attending the Atlantic 
Some of them paid for and kept 
in force over a half million dollars’ worth of 
The meeting was a successful one 








and should prove of much profit to those who 
were in attendance. The association got out 
a handsome convention number of the Masonit 
Mutual Life News, containing portraits 0! 
seven of the officers. 
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FIRE UNDERIVRITING PROFITS 

RECENT issue of The Insurance 
A Index quotes from an editorial in 
The Insurance Field a statement to the 
effect that the fire insurance stock com- 
panies are making too much money and 
charging too high premiums. The Index 
goes on to state its belief that the alle- 
gation that the companies are making too 
much money is wrong, and refers to a 
compilation printed in THe SPECTATOR 
giving the record of the operations of 100 
millionaire companies during the last ten 
calendar years, which shows an under- 
writing profit during the whole decade of 
1.99 per cent upon the underwriting in- 
come earned. 

On the face of it, this would seem to 
refute the assertion that the companies’ 
underwriting operations are unduly prof- 
table, for it will be remembered that the 
National Convention of Insurance Com- 
missioners regards an underwriting profit 
of five per cent of underwriting income 
as fair to the companies and to the public, 
and also considers that the companies 
should gain and lay by against possible 
conflagration losses another three per 
cent of underwriting income. Inasmuch 
as the total underwriting profit of the 100 
leading companies during ten years was 
less than two per cent of underwriting 
income, whereas it should have been eight 
per cent to reach the figures considered 
fair and just by the insurance commis- 
sioners, it is apparent that any charge 
that the companies are making undue 
profits from their underwriting is with- 
out justification. 


In order to ascertain the proportion of 
underwriting profit to capital, the records 
of the American companies alone have 
been abstracted from the table referred 
to, and it is found that their underwriting 
profits were $52,182,112 upon under- 
writing income earned of $3,038,996,715, 
vielding a percentage of profit of 1.72 per 
cent. These underwriting profits repre- 
sent 44.4 per cent upon the total capital 
of the companies represented for the ten- 
year period, or an average of 4.44 per 
cent per annum. In this connection it 
should be borne in mind that many of the 
companies are old and have considerable 
surplus funds for use in the business, and 
which help guarantee their policies, and 
that in the aggregate a large amount of 
surplus has been paid in by the stock- 
holders, upon which they are entitled to 
earnings, although the dividends can only 
be computed and paid upon the capital 
It is manifest, therefore, that the 
even the 


stock. 
underwriting earnings of 
largest companies in the business, instead 
of being excessive, have been consider- 
ably less than they should have been. 
Fire insurance is not a profitable business 
when the oldest, largest and best compa- 
nies make an underwriting profit of less 
than five per cent on an average each 


year ! 


NSTANT visualization of the progress 
of life insurance production during 
the years since 1913 is made possible by a 
table in the August Survey of Current 
Business, issued by the United States De- 


partment of Commerce. Using the last 


pre-war year, 1913, as a basis and 100 as 


the index number, the average monthly 
production of oid line legal reserve life 
insurance, ordinary, industrial and group 
is shown to increase year by year, reach- 
ing the peak in 1920, when the ratio was 
301. While there was a falling off in 
1921, the rate of production was still two 
and one-half times that of 1913, the basic 
year. For the first six months of 1922 
the average monthly production is shown 
to be 283 per cent. This is verification 
of the optimistic reports received at va- 
rious times of the recovery of the country 
from the depressing post-war conditions. 
A closer analysis of the figures shown in 
detail for the first six months of the last 
two years is interesting, and more clearly 
and industrial 


indicates the economic 


‘classes. 


status of the American people of all 
In ordinary insurance there is 
but slight variation: the number of new 
policies issued is less in 1922 than in 1921, 
but the value of the policies issued in 
Marked increases in the 
industrial department are shown in both 


1922 is greater. 


number and amounts of policies issued ; 
while in group insurance the 1922 writings 
have been very heavy during the entire 
six months, as may be gathered from the 
fact that in April, 1922, the index value 
was 1687—almost four times the pre- 
vious year’s, which was 464. Prosperous 
times are not just around the corner, they 
are here for the agent who is active. 
4 view of the coal shortage and the 
consequent extra care which will be 
used in the consumption of fuel, it be- 
hooves inspectors and special agents, as 
well as local agents, controlling the in- 
surance on manufacturing properties, to 
be especially watchful in the coming 
months to avoid the freezing of sprinkler 
equipment. A sprinkler system which is 
frozen up is of no more service than if it 
did not exist, and the plant containing a 
system which is liable to be frozen at any 
time should not be entitled to much, if 
any, credit for the installation. Every 
means should be exerted by the under- 
writers to make sure that sprinkler equip- 
ments for which credit is allowed are and 
will be in actual working order, notwith- 
standing any fluctuation in the tempera- 
ture. 


Important Conventions Ahead 

September 19-20.—Western Union, Equinox 
House, Manchester, Vt. 

September 25, 26, 27—International Associa- 
tion of Casualty and Surety Underwriters, Lake 
Placid, N. Y. 

September 25, 26, 27.—National Association 
of Casualty and Surety Agents, Lake Placid, 
Noy. 

October 3, 4, 5.—Health and Accident Under- 
writers Conference, Washington, D. C. 

October 3, 4, 5.—Southern Industrial In- 
surers Conference, Washington, D. C. 

October 3, 4, 5, 6.—National Association of 
Insurance Agents, Hot Springs, Ark. 

October 10-11—Western Insurance Bureau 
semi-annual meeting, Briar Cliff Manor, New 
York. 

November 10, 11.—Association of Life 
Agency Officers, Drake University, Chicago, 
Ill. Headquarters Hotel La Salle. 


The Missouri State Life Insurance Company, St. 
Louis. has issued a handsome brochure covering the 
homecoming of the agency clubs of the company last 


July. 
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PERCENTAGES OF GAIN AND LOSS EXHIBIT FOR TEN YEARS 
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* Including Annuities. 


§ Averages comprise figures of all life companies more than five years in business and with more than $5,000,000 of insurance in force. 
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=—=—=—=, 
—— PERCENTAGES OF GAIN AND LOSS EXHIBIT FOR TEN YEARS.—Continued. 
) ————— 
ae | PERCENTAGE OF ACTUAL TO ExPecTep Morvatity. | PERCENTAGE OF RESERVES RETURNED ON SURRENDERS. 
1920, | 1991 COMPANIES. | | ; F | 

el. 1912 | 1913 | 1914 | 1915 | 1916 | 1917 1918 1919 | 1920 | 1921 | 1912 | 1913 | 1914 Ez 1915 | 1916 1917 | 1918 | 1919 | 1920 | 1921 
| ae eee a ne ae eae =asmened Deore = _ | —_—_— |}; —_— SS ———— 
178,00] 174. Pinlile.....cesscceeeereceerneeeseeseeeseceeeceees 65.84) 64.11] 72.68] 71.96] 80.20] 69. 37| 99.61] 66.01| 62.27) 54.65 92.37! 92.76| 92.16] 92.44) 92. 98| 94.38! 92.76] 95.64) 92.49] 72.55 
168.10 152 5 fpsian (@BtTA]. vn vn sensccceerecesveesecssseseecesess 48.45| 48.81] 58.86| 64.32] 54.08] 49.66/103.83| 62.62) 46.11] 52.17) 90.42|100.41| 97.62| 92.82] 96.18) 94.85] 94.02] 93.44] 94.04) 92.51 
185.18] 164.19 NDS sis ca sat oven dranwetennnca<ovad 18.46| 27.31| 39.07| 54.31| 55.14] 33. 32| 93.21) 59.42) 49.99) 41.78) 72.10) 76.01) 87. 32| 86. 27| $7.86] 85.67) 84.07] 90.75} 86.70) 81.80 
261.33] 249'7) fp ius ofLOWD. «00 eeeeeeeeeeeeeeereeeeeeeeeeeeees 56.49|...... 63.88] 65.28) 68.14) 66.43) 78. 16) 66.38) 65.88] 61.46)......|...... | 5.53] 9.26] 39.00) 39.91] 64.50) 59.36] 57.24) 57.31 
178.23] 199.39 qters of Nebraska... --.2+ssseeerececsseccceeseeees 31.81] 34.79] 44.15) 29.73) 35.42) 37. 53| 93. 66] 46.79) 42.23) 30.18| 46.99) 52.50) 47. 00| 49.94) 60.10] 50.14] 49.25] 38.53] 29.68] 38.51 
157.52| 157.) fp Bales Reserve... 02s eeeeeeceeeeeseesereeeeeeereeers 43.52) 53.99) 38.31] 39.32) 41.90) 33. 90| 89.15] 52.26| 39.65) 38.59| 84.72) 85.62| 79.68] 84.92| 87.50] 80.82} 83.10] 79.02| 79.61] 65.64 
216.00] 211'3, fy Hasta ile... -0eeeeeeeeeeeeeeeceeeeeeeeeeeeeeees 31.19) 33.52] 34.54] 47.10] 31.15] 68.47/131.41) 83.72] 53.13) 47.56) 88.46) 88.64| 94.16] 95.20/ 93.14] 86.56] 82.18] 67.62] 83.48) 85.57 
133.80] 14] 45 fp MiBlfe.sseeseeseeeeeeeeeeeeeeeeeeeeeeeeseseeseees 78.15) 56.33| 92.78] 89.58] 69.02] 62.78) 92.83| 76.66] 69.54| 63.63] 95.07| 95.03] 95.96) 96. 12) 95.38] 95.56) 94.36] 95.89] 94.51] 93.01 
198.51] 199.3) fp [llesnsceeeseereeeeereeeeeeeeeeeeeeeeeseeeceeees | 60.25] 55.16) 72.40] 77.93) 87.12) 76.64) 99.70) 56.19) 54.61) 49.45 81.78} 82.49] 90.28) 97.45] 91.14] 93.28] 93.05] 93.70) 87.91| 78.67 
179°10] 191.43 fy (atmlile I... -.e esse eee eee e eee eeee ee eeee ee eeees | 40.90) 32.90] 32.48] 36.08) 32.31] 46.18] 88.48) 34.71| 3.94] 41.69] 71.52] 69.25| 73.19| 77.92| 84.56] 78.96) 78.80] 81.03) 77.94] 85.86 

| | | | } | | 
177.53} 186,19 | 42.55| 37.97| 32.47] 38.02) 36.02) 34.90/126. 15) 62.51] 50.78) 33.02) 83.23) 86.62| 73.18] 75.68| 81.00 81.88] 84.84] 82.57) 80.90) 77.04 
175.43] 187.73 ia, Ohio. | 60.42) 52.49] 53.84] 35.19 56. 15| 70. 43} 81.92) 48.88] 48.07| 50. 16/102. 68| 97.07] 94.98] 95.02] 87.00] 95.05] 94.95] 82.23]......|...... 
147. 64] 148'43 fre N | 65.43| 52.61| 54.74) 63.02| 46.29] 51.90/100.27| 54.70] 48.08) 35.48) 66.88) 67.30) 66.16) 69.84) 72.90 74.00| 75.15] 73.08] 66.67| 59.10 
148.82} 159.95 MM ETAL ose cata voc saase Pa coesece ements | 53.82| 49.41] 45.74] 69.21] 64.08! 6.7m. 83) 5 5.18] 57.35} 85. ; 
148.14] 157.4 Pam oes aso cisetsisrssraivie ersern's wis mee orwuia Vania } 71.18) 72.19] 62.40] 70.51| 63.71] 58.61] 87.25] 57.94 
209.30 2087 MNES aca sx oisig.s cia nines Se ec uns e oe dd es | 30.21) 21.95] 23.40] 52.34) 40.80] 35.99 126. 67 
157.72! 170.31 PRN h soos oc 0 520s < da osinasieesinsnsconsee | 80.85 73.75| 74.42) 76.57) 75.96) 70.95/101.82 
146.15] 155.qy MEINE <n ociceien once vcseveaseeeescsanancens | 38.35} 38.23) 33.80} 33.04) 43.07) 35.62) 96.70) 48. . : : 12} 86. 
155.72! 163 3 ity Mutual. (ee ee rorene een ehh 86.75| 79.91) 88.92| 88.95) 90.86] 69.59/117.49| 74.32| 67.84) 59.45) 88. E 3.51| 95. : ’ ; : i 
191.53] 199.95 jy fut Worth De spisnaeiadiarsseg ee bebe scons anes hte eta Geel — 68.10} 29 46| 33.58|120. 42 47.51] 41.19] 45.14 6.27) 82.85] 72.80} 83.76) 88.40] 85.94| 87.33] 83.40] 85.24] 82.10 
| 

149.67] 141,99 fy Inmblip Life. ......-ssseseerecececscseererscecerenees | 63.30) 60.58 66.62} 65.24) 64.14] 66.80 86.72 64.24| 49.82) 44.63] 94.50] 94.19] 95.70) 95.49] 95.76) 95.37] 94.26] 97.63) 96.20) 94.34 
197.78) 1 MEGUMI UMC... .s eee eee cere eeseveceverecsceenep M202] 20.08) 26.64| 26.11| 39.95] 37.14] 96.72] 44.65] 40.92] 36.67 78.48] 83.26] 85.74] 86.26) 83.48] 85.51) 84.76) 87.02) 93.18) 81.82 
146.91) 187 61 palin of America Se ey ae erry, Re 68.18] 66.12) 73.58| 66.62| 61.05| 71.50|109.24| 66.56| 54.82] 46.59] 80.87) 85.82| 86.75| 87.90| 91.41] 84.35] 90.47] 89.90| 85.81] 83.73 
289.99] 148.63 fj Hone, NY 61.63| 62.25| 67.04| 69.46] 64.89 54.65/105.98, 64.40 39] 5: ; .71| 93.84] 92.94] 87.28 
163.09} 156.0) jp ims Life... 70.94] 68.02) 64.80) 57.41) 73.63] 58.16) 87.20) 61.72) 93.07| 91.75| 83.01 
peg reer ererrerrrrrere 19.52] 23.20] 36.18] 35.20] 30.79] 54.32] 91.40! 49.53 85.66) 81.20] 74.06 
168.04| 187.3) jy Susu City Life : : 2. . 44. 86|101.66| 57.30 95.86] 71.33] 70.14 
158.63| 150.9% fy lsFayette Life..... ; 3 ; 3.35| 44.35] 61.10) 57.71) 56.56] 23. 5.97| 82. , : : i , .63| 82.03) 67.38] 67.90 
170.54] 169.7) j Uiseoln National. . . . : .12| 44.48) 34. .47| 31.84] 98.41} 47.88] 47.26] 37.56] 78.35] 75.30) 77.52] 86.34) 84.10} 80.33) 74.58] 81.44) 70.34) 65.24 
META EMMI 021 0 6s Senisen's sa. siccncwseuiwosinuacnceRaccen : 85.75/107.63| 73.83 67.91) 70.80|114.78| 92.25] 91.69] 93.68] 93.80) 94.96] 95.27) 95.40) 97.31) 88.64 
ONKE | PIN WRMOIIRIO 55 50) ps oe Se cde cass ste sauecenwieereosunedl ; .41} 82. .02} 65.93} 51.44/115.30| 80.80) 47.14) 62.15] 94.37) 80.60] 85.46] 84.72] 84.19} 80,55) 77.22) 84.89] 77.27) 72.93 
145.59] 151.93 fy Muswchusetts Mutual........ 2.0... cee ecc eee eeee ee ees | 67.20) 66.90| 59.40] 68.83] 64.74| 56.70) 91.29) 57.21| 57.63) 47.17) 93.13] 93.68) 94.72] 95.52] 95.33] 95.82) 94.30) 96.76) 94.41) 92.44 
147.61] 149.3) Michigan Mutua 2.0.0... 0... cscs essceeeeeseeeeeeeeee] 20.92] 75.05] 67.72| 71.92] 66.04] 75.92] 88.72] 58.46] 66.79] 56.44] 90.79] 87.35] 87.45) 91.08) 92.46] 95.04) 89.16) 92.77) 88.11) 82.21 
173.81} 179.50 fp Sidland Mutual | 26.08] 25.69) 48.57] 17.70| 41.59] 31.72) 75.01| 55.65) 42.15] 21.73] 88.18} 82.45) 80.70) 80.63) 84.38) 87.70) 84.46) 89.65) 92.68) 87.03 
160/951 1) Me Meee Mutual... .ccsccceresescesecsennsevscees | 67.61) 54.15] 62.80| 70.22] 68.07| 56.76) 99.19] 60.26) 48.23] 44.60] 91.53/100.65| 93.30) 93.34) 93.43] 91.64) 95.86) 91.05) 84.30) 77.77 
17, (9| SUM EPI DRIOS cs csnccesncseessocccsscensineaes -| 64.92] 55.25) 62.91] 57.73] 55.22] 55.25/115.24] 64.80] 54.96) 48.40) 93.28] 85.42} 97.00] 98.18} 98.06/101.00)102.43) 94.27) 91.96) 89.81 
159.83] 168,64 f& atual Benefit ...| 69.14} 58.06) 62.21] 56.37| 62.70] 51.35] 86.67] 60.76] 52.24) 48.69) 95.27] 95.58] 95.86) 95.83] 96.04] 96.22) 95.24) 95.24) 95.22) 94.52 
160.93] 171.73 Mutual, New York | 72. 21] 75.40) 75.04| 73.54) 75.68] 71.62| 95.69) 63.01) 66.74) 56.45) 89.64) 90.62) 91.01) 93.58) 90.77] 92.04) 93.94) 98.61) 83.45 92.24 
175.49] 173.04 os ici cesses tak nvncccacateanats eis 80.53|113.67| 70.96) 72.82| 74.31] 59.49|114.30| 48.35) 58.46) 44.65) 76.85) 80.78) 83.32) 89.22) 89.02) 86.97) 66.79] 61.22) 46.92) 46.67 
160.24) 140.17 National of U. S | 69. 69) 73.25) 62.20| 64.03] 63.07} 67.44|116.46] 68.06] 64.82/ 54.20] 93.46] 90.29] 93.76} 92.68) 93.73] 93.48) 92.84) 94.34] 93.34) 90.50 





2| 63.01] 65.86] 63.68] 63.66] 84.03) 63.23) 58.33) 51.72) 95.30} 95.55) 95.04| 95.68] 96.26) 96.08) 95.50) 95.64 93..99| 89.67 
59.02] 61.88] 62.96] 57.78|100.27| 53.13) 58.79| 43.55) 92.93] 95.61] 94.06] 95.44) 95.76] 94.83) 94.13) 94.80) 92.86) 89.22 
72.70) 73.42) 70.66) 70.82) 94.63 78.62| 68.79] 56.24| 88.73) 89.06) 89.46) 93.52) 92.00) 91.00) 91.68) 93.00) 91.54 86.58 


169.00) 175.18 
136.87) 152.13 
172.29) 176.88 
190.75) 196.10 
75.54) 176.08 



































158.41) 166.76 ' 
162. 24] 161.48 59.88] 52.47| 57.46] 63.61/119.22| 61.56) 53.30] 44.16] 71.49] 85.70) 81.10) 84.00] 86.53) 81.94) 82.84) 70.62) 72.80) 71.36 
183,98} 195.64 45.62| 42.84] 44.73] 46.58] 18.83] 64.97] 49.02] 33.35] 77.69] 82.31] 85.55] 91.20] 95.28]100. 28) 92.46) 93.26] 89.71} 90.03 
170. 55) 171.2 | 59.76| 65.89| 58.06] 60.25/104.56) 63.58] 51.50| 54.27] 90.44] 93.42} 92.00) 91.62| 92.86) 92.76] 93.05] 92.45] 91.46) 87.31 
178,45) 186.49 | 73.12| 68.82} 76.75] 64.75/105.25| 68.44) 70.09/ 53.05] 93.47} 90.65) 91.74] 92.96] 93.12) 92.39) 92.60) 93.69) 92.06) 91.38 
53.40} 190.20 _— ce CECRE UR AU COCHE COnC err MOrLONCE Geer cee 63.86, 85.35|162.60| 78.82| 51.05| 72.89|106.20| 73.61) 67.45| 76.91| 88.31| $6.45] 84.12) 84.01] 89.78| 91.61| 90.60] 76.94| 88.16] 82.31 
57.09] 161.4 fH Pont Mutual... 0... eee ee cee ee et eeeeee reese | 75.67| 68.81| 61.04] 71.20| 57.50] 57.22) 98.00) 61.31) 54.01] 49.26] 88.09) 86.94) 87.02) 92.18] 84.14) 85.30) 82.90} 83.09 79.13) 81.40 
i) | Eee eeeennnrrrrrrernry 109. 15/107.62|112.12| 88.81] 82.13] 96.65|102.84] 84.72|101.20| 75.24] 91.68| 92.80] 90.26] 94.99] 97.16] 94.37] 95.50] 96.71| 95.98] 96.68 
36.79] 133.41 JM Pebyterian Ministers... 2.0.0.0... .. cece eeee ee ee eens 51.05| 40.15) 36.91| 49.54/ 44.76] 39.19] 44.02/ 48.43) 53.03] 42.07] 72.03) 82.48) 83.18) 87.46) 90.09) 94.54) 92.81) 94.47) 77.45) 90.12 
42,20} 149.25 foam L. (2 RRR ee Or eeree ri ennmenee en ntre 58.98| 50.32] 46.20) 48.87) 50.60) 44.76) 88.16] 51.59] 49.37] 51.05] 88.45] 95.98] 93.00] 92.06] 93.95] 92.20] 93.86] 94.26] 92.26) 91.45 
73. 78| 167.43 alan .18| 53.45} 59.38) 59.46) 51.74) 58.45| 101. 86 53.70) 54.23] 49.91] 57.64] 50.45] 64.40) 65.76) 83.24) 82.17) 71.02) 78.34) 73.39) 72.78 
69,56] 174.8 BR neerve b -..+..| 66.85| 58.83| 60.84) 48.84) 68.04) 89.58) 59.35 52.85) 48.85)... 90.21} 87.00] 95.17} 79.59] 98.80} 97.47) 96.06) 94.48) 88.98 
64.38) 155.0 Je oo .92| 53.95] 50. | 98:84 59.00] 79.96) 127. 7 61.99] 66.48] 45.37] 89.97] 87.32] 88.95] 92.22) 92.91] 93.47) 92.68] 94.89) 96.22) 97.30 
57,68} 158.20 | 75.23/ 65.19) 77.78] 32.36] 58.94) 72.29/113.92] 52.56) 62.85) 46.74) 85.25) 82.88) 33.06] 92.09) 90.00) 86.92) 86.63) 81.21) 95.52 70.45 
6212, Lene I MON NGD 655. oo so conc vcciicwcesiomssancece| sone dupesesce) SOs00| ans ns | 33.81| 40.83|150.01] 46.51| 51.41| 28.17] 96.80|100.00| 93.40| 94.80| 89.96] 89.83| 78.26| 87.16] 89.28] 91.73 
54,27) 162.8 .46| 81.42] 71.62|111.88| 76.84] 66.01] 62.10} 69.86] 79.85] 83.70) 84.09) 81.88) 82.17) 78.26) 79.86) 80.73) 83.69 
62,23} 148.2 63| 74.94] 53.04] 79.36] 63.09] 52.09] 40.35] 70.36]...... 75. 22|107.09| 99.88] 97.67] 87.58] 89.47] 80.06) 80.30 
83, 20} 201.40 ‘81| 29.52] 39.91]148.70| 48.38] 74.27] 42.14] 74.73] 85.55] 94.64] 74.11] 84.38] 73.56] 62.10) 71.82| 63.83) 75.39 
66, 38} 175.4 82| 44.23] 52.92] 95.62] 41.66] 58.25] 58.75) 82.98)......]......]....6- 00.00}...... 95.46|...... | 96.60 
42,8| 145.6 3.93] 36 89| 53.39) 99.67] 60.82) 54.44! 38.07 on eee (eee 92.36)...... 87.39] 93.91] 88.56] 82.34 
13] 


30,36] 157. 
bl 
73. 80} 178.73 
37.61} 136.15 
33. 97| 136.22 1 


.49| 61.22] 56.38] 89.26] 63.59] 56.02] 52.70! 94.82] 94.82] 96.10] 97.02] 94.82] 98.60] 95.32) 94.21) 93.09) 88.06 
-84| 79.70] 71.05} 80.86] 69.58) 68.18] 70.28] 93.45] 95.62] 94.76] 95.76) 97.20] 96.82) 97.19] 98.60} 97.44) 95.82 
9.32| 74.83] 76.16] 93.38] 94.36] 82.14) 78.56] 96.32] 94.18] 77.10] 92.01] 97.34] 95.17] 97.12) 92.66) 95.70) 90.56 





























































‘a | 
Industrial Companies. | | 











88.43) 188.5 = 52.58| 51.91| 42.64] 96.01] 61.53] 54.60] 38.78] 93.20] 98.57) 91.32] 91.48] 92.99] 92.44) 93.04) 90.93} 86.04) 88.99 
75.06] 170.5 BB «er Union '60| 34.13] 44. 66/104.33| 64.34] 79.88] 55.56) 62.82) 61. 15| 66.72| 81.18] 82.26] 79.26] 73.21| 82.86] 81.29] 93.80 
sr glial eae | 70.92 92| 65. 65.75 66.64| 67.15| 67.60| 62.66] 95.42| $64.88] §63. 16} s ion 89.96} 92.97] 92.17] 92.78] 92.32] §93. 08] §93.06)§86. 75 


| | 79 £ ded al LA od 
| 92.40) 90.91) 1103. 89} 99 -82| 81.26} 91.64}130.79| 82.66) 77.53 77.95| 28.37| 40.25} 87.81] 86.32) 74.79| 76.08) 81.28) 77.34 

















56.61} 158.(! ean ee Co ERED Te EP ROE AOE E EIN, 

35.39 br td ie 3.91|104.78| 100.05|100. 88) 99.20|104.80/170.68|100.87| 88.68 | 73.08} 54.64] 67.78] 77.86] 55.72| 71.00| 59.62) 62.06) 61.29 

65.58) 171.9 ale. 37/101. 47|101.05| 95. 12) 103. 24) 109.01/160. 46) 98.38 % .66 3] 41.95) 39.15] 44.49] 46.54] 38.13] 38.40) 38.51) 45.12) 48.58) 47.32 
0.68] 62.06} 9.32] 23.94) 23.32} 27.26] 29.77 34.94) 17.33] 22.91) 48.15] 63.27 





77.85| 73.84| 77.05| 70.21) 82.03|145.01] 73.68 
78.95| 75.86] 79.24| 79. 08] 79.37|126.23| 69.07) 64. 45| 56.54) 69.61) 78.61) 73.0) 80.60} 80.13 81.44) 83.26] 81.43) 79.09) 77.57 
| 





38, 56| 146.5) fe Home Life, Pa, ° 
41 05| 146.22 fp ta Hancock. 


38. 76| 149.20 
































\ i ips Hip: ee pee 
|e 2| 95.14| 79.75| 87.02| 89.10} 86.00]126.07) 81.48] 69.13| 56.32| 60.34] 68.55| 71.3) 72.90] 72.60 72. as 76.04) 85.52) 81.40) 79.18 
64) 16. pa Baltimore, | 80.75] 88.74) 83.47| 88.68| 91.78|160.22| 76.12| 68.66] S1.11| 14.13] 12.60| 22.22| 28.03] 29.16 «| 38.35] 49.31] 41.15 
30.19) 1378 vei. crotcrtstrssssesrssss:] BEA) BOG) $9.74 $5 40] 26:02] 10:08) 129-54| 44-62) 8:04| 56.75] 20:10] 71.71| 73.8| 76.40] 71.63] 71.00] 7-15] 70.82) 73.40] 72.52 
9.80) 6 Southern 2222.2... III) 86/13] 97:15] 74204] 79:70] 88:49| 91.04/129.51] 84.14] 80-81) 69.04] 33.75) 42.03] 44.3] 60.70] 53.56] 47.08) 39.92) 36.55] 36.16] 56.65 
-———_— eee OO OO ——_— ——_— —_—— o_O 7 oe a —— | —__—_ 
709 912.8 Averages EEL MEET ETE E EO TOT TOL CTT ON TE 85.68! 86.04! 83.60' 81.76! 82. 49) 81.36|128.32!§77. 30) 568. 19 $57 46| 64.28] 70.27\ 71.9¢| 73.81] 71.70| “71.66 66) “1. 35\§79. 241§77.04/$75. 04 





§ Averages comprise figures of all life companies more than five years in business and with more than $5,000,000 of insurance in force. 


(See article on page 28) 
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UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH GIILLIAM STSEET 


New: York 


MARINE INSURANCE AND REINSURANCE 


FIRE REINSURANCE 


TELEPHONE BROALC 4478 





INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


January 1, 1922 


Reserve for Unearned Premiums.................... $1,149,297.48 

Other Liabilities. . Ne haat citheysearisia soir dags Rak RCo 257,293.41 

Capital.. : reeeeeee esas cues cess ++ $500,000.00 

Net Surplus. . State uancieia aie Gols eb sweleia e's SRR MC TO 

Surplus to Policyholaers «<0 :65.050 iscsi ees. ce oe 1,488,687.75 
Total Assets:......0.0)ceises. cuss $2,895,278:64 

Wm. H. Palmer, President B. Addison, Vice President 

B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 

J. C. Watson, Treasurer J. M. Leake, General Agent 








ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1922 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 
Cash Capital, . . . . $1,250,000.00 
Net Surplus, .... $2,840,571 
Surplus to Policyholders, $4,090,571 





EASTERN DEPARTMENT WESTERN DEPARTMENT | 
D. H. DUNHAM, President NEAL BASSETT, V.P, and Mgr. 
OHN KAY, Vice-Pres. : 
ee enGER Bey W. T. BASSETT, Ase’t Manager 
EWARE, N. J CHICAGO, ILL 
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WESTERN ASSURANCE COMPANY ‘ce E 1 . h P li ” 

OF TORONTO Incorporated 1851 xptain eac Olicy 
FIRE, MARINE, TORNADO, EXPLOSION—RIOTS, CIVIL COM- 
MOTIONS AND STRIKES 
W. B. MEIKLE, President & General Manager vs 
UNITED STATES STATEMENT, JANUARY 1, 1922 ti 
wrance 
ASSETS. . , - $4,835,545 - 26 rance | 
SURPLUS IN UNITED STATES. . . $1,599,555 -35 siete ean, .W 
TOTAL LOSSES PAID IN UNITED STATES — =” 
FROM 1874 TO 1921 INCLUSIVE. . $50,129,109. 21 Would you accept a contract involving several thousands of These y¢ 
dollars without reading it and fully understanding its Purport? wg Mu 
No, and neither would you deliver such a document without fee]j , Me 
4 re th he seco ar nders it in a ™ fel 
$10,000.00 with $200.00 per Month sure that the second party understood it in the same way. + thre 
Yet, every day, thousands of policies—contracts of indemnity—are eek to 
Costs $ 80. 0 0 a Year delivered and accepted with scarcely a glance at the terms. endanice 
Pays you as longas totally disabled whether m The consequences are apparent: violations; loss adjustments made te three 
from sickness or accident difficult through ignorance of the workings of various clauses which bring [fm receive t 
criticism*to the doorsYof the agency{and the company and a mistaken con. te done | 
Membership 150,000 Claims Paid $5,000,000.00 ception of the business as a whole. a 
e 

Unusual Agency ata mg at present in Central The Continental again indorses the ‘‘Read Your Policy” idea, t work 
ates and adds ‘“‘Insurers, explain each policy you deliver.’’ 4 <a ; 
Our Leading’Salesman in 1921 made over $15,000.00 or, 
T h Cc - l I The lim 
> 9 rokers 1 
Business Men’s Assurance Company e Continental Insurance Co, f=: 
W. T. GRANT, President KANSAS CITY, MO. HENRY EVANS NORAGAN T. ROD saci 


Chairman of the Board President 
was to ¢ 


cted, it 


Eighty Maiden Lane, New York, N. Y. 
CASH CAPITAL: TEN MILLION DOLLARS 


CHICAGO MONTREAL SAN FRANCISCO 
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Just the Book you have been Waiting for 





A New EpvucaTIONAL TREATISE FOR 
Fire Insurance STUDENTS Be 
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Embracing Lectures by | The B 
CHARLES C. DOMINGE -. 
Before Classes of the with seve 
Insurance Institute of America pect a firs 
also 


complair 
INSPECTING FOR FIRE INSURANCE PURPOSES _ 
Including Valuable Suggestions by 
WALTER O. LINCOLN 


Messrs. Dominge and Lincoln are authors of the standard publication 
Fire Insurance Inspection and Underwriting, and are members of the Na 
tional Fire Protection Association. 







Prices: 


Im paper Cover.........cccccc ccc sceccccees 
Bik GlaGie MAMI « «205 ecs:oicisres sone swssernwetd $1.50 


Liberal Discounts in wholesale quantities 
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_FIRE INSURANCE NOTES AND EVENTS 





NEW YORK SURVEYS 
4 Commendable Example.—Among the 
afents taking the insurance course of the In- 


ance Institute of America given at the In- 


wre W. B. Adams and Ralph H. Westgate. 


| sig 
| wance Library Association ot Boston last year 
ip Tiese young men are connected with the Fitch- 


ousands of 
ts purport? 
rout feeling 


wre Mutual Fire Insurance Company of Fitch- 
ae Mass.. and have taken the course for the 
‘ wt three years at Boston, going down each 
wek to the lectures. They seldom missed at- 
yndance on a session. 
te three years and are entitled to and will soon 


lemnity—are 
They have now finished 
‘ments made 

which bring 
listaken con. 








ceive their diplomas. This shows what can 
tedone if one is really interested in doing it. 

The New Body.—There is a large amount 
olicy”’ idea, {work being done by the committee and by a 
ah-committee on the new rating organization. 
The limitation of the commission to agents and 
jokers is a problem of no mean moment to the 


While the 
companies did not understand that the new body 


e Co, 


OBERTSON 


Sate, the rate and the companies. 


yas to construe the matter when it was pro- 


 ¥. 
DLLARS 


jeted, it must be evident that rate-making will 
less guesswork until 
The final 
vlution of the problem is probably not in sight, 


continue to be more or 






le commission is definitely fixed. 


RANCISCO ; ‘ aie 
hut it must tend all the time toward a definite 
‘xed amount. It might well be that the State 
wd limit the total amount and let the com- 
panies divide it among the different interests as 
they choose. 
or The Explosion Hazard.—There is a projec- 








foot, and it is on both feet, to include in 


tion a 






the fre cover so much of the explosion loss as 
may be due to the occupational hazard as to il- 
lustrate a dust explosion in a flour mill. Chap- 
tr 70 of the laws of the State forbid the in- 

wion in the fire cover of the explosion law 
on due to direct boiler explosion, fly wheel, etc., 

hut would seem to permit the inclusion of the 
It is now probable 
Will 


lean an increase of rate in those cases where 


occupational explosion loss. 





the matter will go through. Query: 





4} 


there 1s a distinct occupational explosion hazard ? 





The Business To-day.—After an interview 
with several brokers, we can state that they ex- 






het a hrm tone to the business to-day, and only 
The 






complain of the difficulties of collection. 





SES 


publication 
of the Na 









companies expect a decrease of losses and an 
increase of premiums. In other words, business 
is good. 

The Insurance Society.—An appeal to the 
casualty companies to support the society simi- 
lar to the movement by the New York Board of 
Fire Underwriters has gone forth and is already 
meeting with a response that is gratifying. 

The State-Wide Organization.— Activities 
are steadily continuing in regard to the new 
organization, with the hope of sending to the 
Insurance Department by October 1 fairly com- 
It is 
perhaps needless to point out that the present 


plete suggestions as to form and matter. 
organizations having, like Topsy, very largely 
grown up, they have developed many functions 
which they are performing, but the continuance 
of these must be taken up afresh and in the 
light of the new law. We cannot transfer to a 
large central organization precisely that same de- 
tail of function which was possible in a smaller 
organization. There is a difference, after all, 
in running a boarding-house and a family table. 
Possibly this expresses the matter as well as it 
can be expressed. 

A Large Line.—As the 
problem in fire insurance, it is worth noting that 
a certain building line on Manhattan Island 
calls for $18,000,000 of insurance. One would 


an evidence of 


not have to go back so very many decades be- 
fore a line like that would have represented a 


annual business for one fire insurance 


This line, however, is only repre- 


good 
company. 
sentative of the normal increase in wealth and 
its physical expression, so to speak, as demanded 
At 


the same time, it is a nice line to control, and, 


by modern commerce in the United States. 


incidentally, a fine property to insure. 

As to Increased City Losses.—Some recent 
statistics the June 
Safeguarding America Against Fire listed the 


published in number of 
losses in several cities, showing in many a sub- 
stantial increase in the losses for I92I as com- 
pared with 1918. The statistics show losses of 
$72,520,000, as compared with $51,218,000. It 
will be necessary, however, before any conclu- 
sion could be drawn in regard to such a matter, 
to know what the premium receipts were in 
those cities; that is, how much did they increase ? 


kEINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,C00.00 
EDD G. DOERFLER, Preside:st 





It must be remembered that in the United States 
we do not look for a decreasing loss ratio, but 
rather expected to mount with our succeeding 
growth in wealth. 

Where They Make Mistakes.—The action 
of the arbitration committee of the New York 
Fire Insurance Exchange taken at some seven 
meetings from June 22 to August 24, inclusive, 
shows very well the type of error that is made 
in connection with the operation of the fire 
insurance machinery, thus: As to filing pre- 
mium certificates, eight offices were in violation 
of the rule; as to writing a specifically rated 
risk at a minimum rate, one office was in error; 
as to writing a specifically rated risk at an in- 
correct rate, one office was in error; as to writ- 
ing a risk at an incorrect rate, one office was in 
error; as to violation of the rule in regard to 
valued policies, six offices were in error. 


NEW JERSEY ITEMS 

Important Agency Withdrawal.—Upon ap- 
parently excellent authority, it is rumored that 
one of the long-established local agencies of 
Hackensack will soon withdraw from the field 
and its business be absorbed and continued by 
another very progressive and powerful agency 
office. 


BOSTON AND VICINITY 


Insurance Society Meets.—The Insurance 
Society of Massachusetts held their first social 
gathering of the season on September 21 at the 
Joston Yacht Club, following which the regular 
quarterly meeting was held. 

New England Blue Goose.—The New Eng- 
land Pond of the Blue Goose met Friday even- 
ing, September 22, for purposes of initiation 
and entertainment. 

E, G. Richards Gives Talk.—E. G. Rich- 
ards, former United States manager of’ the 
North British and Mercantile, gawe a very in- 
teresting address before the Boston Board, in 
which he dealt with problems of rate-making. 
He stated that he agreed with Commissioner of 
Insurance Clarence W. Hobbs in a recent rate 
appeal rendered by him, which read in part: 
“Experience is the basis of all scientific insur- 
ance ratings, and such experience is the real 
test of the justice of the rate.” 
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High Altitudes 


EROPLANES reach high altitudes. So 
do verdicts. 


The present tendency of persons injured by 
automobiles to bring suits for enormous dam- 
ages and the inclination of many juries to gratify 
the plaintiffs’ wishes by awarding large verdicts 
make higher automobile insurance limits neces- 
sary. 


Maryland Casualty Agents have back of them 
a financial company that can safely assume high 
insurance amounts. 


Maryland Casualty Company 
Baltimore 


Casualty Insurance - - - Surety Bonds 








N still Lil rrit 0. Wy, UH. 


Iusurance Company 


of Amerira. 











DIRECTORS 


FRANK PRESBREY 


CHESTER A. BRAMA 
& Company 
I. W. COKEFAIR 


President, Frank Presbrey 
Company, Advertising 


N 
President, A. D. Juillard 


Head Office: 709 Sixth Ave., New York Western Dept.: 207 No. Michigan Blv’d, Chicago 


ASSETS 


Bonds and Stocks 
Loans on Bond and Mortgage.......... 
Cash on Hand and in Bank 
Other Admitted Assets 


TOTAL ASSETS 


LIABILITIES 
Capital 
Premium Reserve 
Reserve for Losses 
Other Liabilities 
Net Surplus 





SURPLUS TO POLICYHOLDERS 
All securities are listed at actual market value. 


COMPARATIVE STATEMENT OF ASSETS AND LIABILITIES 
Six Months Periods June 30, 1921 and June 30, 1922 


June 30, 1921 December 31, 1921 June 30, 1922 
Per Report of Per Annual Semi-Annual 
Examination Statement Statement 
by Ins. Dept. 


ERiete suerte etcis unin: acantauereee $ 7,209,928.50 $ 7,880,739.67 $ 8,267,674.12 


1,333,600.00 1,331,100.00 1,314,850.00 


ee ausrs ewiesatedes 699,013.53 1,161,958.61 508,498.14 
Firs ise cibchincty sa im Galego 1,808,273.53 1,549,348.65 1,751,686.51 


sian buwsnanehed $11,050,815.56 $11,923,146.93 $11,842,708.77 





ek ss Seah ngs seb ise» wranis pian lottb ya $1,000,000.00 $1,000,000.00 $1,000,000.00 
E sasilaie ste esse a Seid teatngtehs 6,740,728.45 6,553,104.57 6,337,818.70 
Pr a lsitsole aralerasesiivh, aia SATO 553,091.95 1,133,574.51 997,667.18 
Spee hanes ta ai tit favaysonaepenstels 316,425.81 450,733.86 275,000.00 
EE Be se CTs wis RONG, Kerstin 2,440,569.35 2,785,733.99 3,232,222.89 





$11,050,815.56 $11,923,146.93 $11,842,708.77 
Paine $ 3,440,569.35  $ 3,785,733.99  $ 4,232,222.89 


LEWIS & GENDAR, Inc., Metropolitan Agents } 137 William St., New York 


198 Montague St., Brooklyn 


CARPINTER & BAKER, Inc., Mgr. Marine Dept., 3 So. William St., NewYork 


10 








Vice Presideat, International 
Silver Co. 

ALBERT B. ASHFORTH 
Real Estate 

R. PAGENSTECHER 
President, Manufacturers’ 
Paper Company 

GEORGE C. HAIGH 
Vice President, American Ex- 
change National Bank 

M. J. AVERBECK 
Chairman of the Board 


BENJAMIN B. AVERY 


General Counsel; Avery, 
Taussig, Fisk & Palmer, Law- 
yers 


FRANK H. JONES 
Vice President, Worthington 
Pump & Machine Corp. 
H. G. EILSHEMIUS ~ 
Real Estate 
CHARLES H. COATES 
President 
EDMOND E. ROBERT 
Imperter 
F. J. H. LUDWIG 
Eggers & Heinlein 
RALPH A. STURGES 
Lawyer 
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NEW JERSEY ASSOCIATION TO MEET 

th Annual Meeting To-day in 
Asbury Park 

re new set of officers and a complete 


Twenty-nin 


An enti 5 
ission of the coming years policy will con- 


discu z : 

stitute the program OI a one-day session of the 
suittt vein ‘ ig i ae 
New Jersey Association of Underwriters. This 


of the or- 


is the twenty-ninth annual meeting 
; at Asbury 


ganization and is being held to-day 
Park. s , 
A luncheon will be served in connection with 
the meeting at the Metropolitan Hotel. 
For agents who arrive Wednesday a program 
of entertainment will be provided. 


A. F. Fitzsimons Joins National Liberty 
\. Foster Fitzsimons has been appointed 
special agent for the National Liberty, covering 
Georgia, Florida and Alabama, effective October 
1, 1922. 
Mr. 
experience, was in the field for the North. Brit- 
ish and Mercantile for three years and for sev- 
eral vears with the Fidelity-Phenix. He comes 
to the National Liberty from the general agency 
of Hurt & Quin, at Atlanta, Ga. Mr. Fitzsimons 
is an exceptionally high-grade field man with a 
wide acquaintance, and his appointment by the 
National Liberty is another evidence of that 
company’s policy of securing 
————SSSss 
Will Use Old New York Standard in 
Virginia 
The National Board of Fire Underwriters has 
instructed its members operating in Virginia in 


Fitzsimons has an extensive insurance 





good men. 


future to use the form of fire policy known as 
the old New York standard. This is the form 
generally in use where there is no legal stand- 
ard, and it will continue to be used in Virginia 
until such time as the General Assembly of that 
State makes provision for the adoption of a 
standard form. 


Motor Car Abstract Company 
It is stated that Alfred M. Best will be chosen 
president of the Motor Car Abstract Company, 
of New and that President Walter B. 
Renton will become vice-president. 


York, 


Hearing in Wisconsin on Exclusions 

Maptson, Wis., September 16.—An investiga- 
tion of the underwriting practices relating to 
exclusions certain property from coverage 
in fire insurance policies is now being conducted 
by Platt 1 





hitman, Commissioner of Insurance. 
A hearing of the subject was held this week 
hefore Charles J. Timbers, Deputy Commis- 
G. E. Nichols, manager of the Wis- 
3ureau and Mr. Hobbs of 
the Western Actuarial Bureau appeared on be- 
half of the insurance companies. Ross Wilson, 
J.B. Leedon, Walter Greene and Allen Calhoun 





sioner, 


consin Inspection 


of Milwaukee appeared in behalf of the Milwau- 
kee Board of Fire Underwriters. George Bell- 
horn, representing the Milwaukee Association 
of Commerce, and Theodore Herforth of Madi- 
son, were also present. Practices on the sub- 
ject were filed also by agents from Watertown, 
Verona, Wausau and Oshkosh. 


Underwriting practices in the past granted 


policyholders the privilege of excluding founda- 
tions and walls below grade level, concrete 
floors, pig iron, scrap iron and other incom- 
bustible matter from the provisions of the co- 
insurance clause. 

The new underwriting rules recently filed by 
the Wisconsin Inspection Bureau on behalf of 
insurance companies operating in Wisconsin re- 
strict the agents in granting these exclusions. 
The department intends to announce its decision 
on this matter in the near future. 

Richmond’s Fire Record 

The Mayor of Richmond, Va., in his annual 

report, makes a number of interesting state- 


ments relative to Richmond’s fire record dur- 
ing the past year, and the firefighting equip- 
ment of the city, as well as the Fire Prevention 
Bureau. 

The fire loss for the year was $431,000, one- 
half of which is represented in a single fire, 
that of the Jurgens-Hojkins Co., last March. 
It was at this fire that five lives were lost, four 
firemen, and one volunteer fire fighter. The 
per capita loss was $2.44 as against the per 
capita loss of $4.47 for the United States. 

The value of buildings and contents on which 
insurance was carried was $13,395,535, on which 
there was $7,857,900 insurance. The department 
responded to 1128 alarms during the year. 

The year witnessed the completion of the 
motorization of fire apparatus, and also the ap- 
popriation of funds for the purchase of a mov- 
able water tower. This piece of apparatus has 
been built and has just arrived in Richmond. 
Steps have also been taken to enlarge the pres- 
ent fire stations. 

The 


original inspections. 


Fire Prevention made 8219 
Fire hazards were found 
There 


Sureau of 


in 1882 cases, and ordered cleared up. 
were 2883 reinspections, 1458 special inspections 
and 545 inspections on complaint. The report 
comments on the fact that fire prevention has 
always suffered in Richmond for want of proper 


laws and adequate penalties attached. Last 
year, however, marked the beginning of the 
preparation of a real fire prevention code. As 


soon as it is completed, it will be presented to 
the city council for adoption. The cost of 
maintaining the fire department was $471,502.75. 
Seek Lower Rates in California 
Efforts are being made in California to bring 
fire insurance rates under State regulation. In 
Fresno a committee has been appointed 


COL. HENRY REMOVED 





Commissioner Loses in 


Lower Court 


Mississippi 


APPEAL TO SUPREME COURT TAKEN 


Question of Governor Russell’s Right to 
Oust Insurance Official Hinges on 
Whether or Not He Is Tax Collector 


Jackson, Miss., Sept. 14.—At a special sitting 
of the Hinds County Circuit Court to-day, Judge 
W. H. Potter held that Governor Russell is 
authorized and directed by law to remove T. M. 
Henry, State Insurance Commissioner, from 
office. 

Yesterday Judge Potter overruled the de- 
murrer filed by attorneys for Mr. Henry, this 
demurrer being to the declaration filed by at- 
torneys for the State, claiming that the Insur- 
ance Commissioner is a tax collector. In over- 
ruling that demurrer, Judge Potter held that the 
Insurance Commissioner is a tax collector, and 
his ruling to-day was that as the Governor is 
authorized to remove tax collectors, it became 
his duty to remove the Insurance Commissioner 
from office after he was checked up short in his 
accounts by the State revenue agents. 


Commissioner Henry announced that he would 
appeal to the Supreme Court. This acts as a 
supercedeas and Mr. Henry cannot be removed 
from office until the Supreme Court shall have 
passed on Judge Potter’s decision, and that is 
as to whether the Insurance Commissioner is 
within the meaning of the law a tax collector. 


Special Service Aids Companies and Agents 

The Special Service Bureau maintained by 
THE SpeEcTATOR to assist agents in securing 
representation of companies not only helps the 
agent in this way, but assists the companies in 
A letter from a promi- 
“We have, 
with your assistance, secured the agency in this 
Insurance 
Company covering automobile insurance. What 


securing representatives. 
nent agency in a large city says: 
city and county of the — 
we now desire is the agency for some good 
casualty company. We will appreciate it if you 
will bear us in mind and give us any assistance 
We trust that we 
are not imposing on good nature and thank you 


possible in this connection. 


for all past favors.” 


Windstorm Circular 
The publicity department of the “America 
Fore” companies has gotten out a small and 
timely circular illustrating recent windstorm 
damage in the East. The evident purpose is to 
push windstorm and tornado insurance in the 
Fast, usually a poor territory for that class of 


coverage. 





Has paid losses for 
over 50 years 











J. HARRIS LENKER, President 


City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manager 


A strong, conservative Company, noted for 


fair and prompt adjustment of losses 
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WESTERN UNION MEETS 

No Business at First Meeting 
MANCHESTER, VT., Sept. 19—The Union and 
the Eastern Union of insurance 
holding a joint convention, with headquarters at 


circles are 


the Equinox House here, their sessions starting 
to-day, the mornings being given to business 
meetings and the afternoon largely to golf at 
Ekwanok Country Club, mountain climbing and 
motoring. 

At the first joint meeting this morning, aside 
from the address by President C. R. Tuttle of 
Chicago, no transacted. The 
large cities committee and the committee for 


business was 
the adjustment of Chicago losses made a pre 
liminary report, and their matters were put 
over for consideration later. There were va- 
rious committee meetings during the day, but 
nothing could be learned for publication. 

There are about sixty members present, and 
they will assemble in business session again 
Wednesday morning. 

The joint business of the two unions will in 
all probability be completed Wednesday, and 
the Eastern Union separate 
session on Thursday. 

President C. R. Tuttle, after reviewing legis- 
lation and its effects, recommended that a form 
be adopted which will provide full coverage for 
fire, lightning, tornado, explosion and other 
risks. He advised a court for arbitration of 
differences between companies, to protect the 
insured. 

As to acquisition cost, he asked: 
prepared to acknowledge that we have no con- 
trol over our agents or the acquisition cost to 
our companies?” He recommended several 
committees to take up various aspects of the 
question, their reports to be considered by a 
general committee composed of chairmen of 
He warned the meet- 


will convene in 


“Are we 


the several committees. 
ing that “in the final analysis you have at stake 
not only your own business but the livelihood 
of the local agent, who has spent his life in 
developing your agency plant.” He further 
said that “no compensation question can ever 
be settled until each of us can be assured of 
the sincerity of his associates.” 


SUFFOLK COUNTY BOARD MEETS 
Annual Dinner Has Large Attendance of 
Company Executives 
The annual dinner of the Board of Fire Un- 
derwriters of Suffolk county was held at the 
Shoreham, Sayville, Long Island, on Thursday, 
September 15. About members, 

special agents and guests were present. 

The dinner was entirely an informal get-to- 
gether affair. A few remarks were made by 
Alfred G. Martin, manager of the Northern As- 
surance Company; J. N. Nichols, of the Queen 
Insurance Company: Sidney R. Kennedy, vice- 
president of the Fidelity-Phenix Fire Insur- 
ance Company, and several of the agents and 
members of the association. 

Among those present were: 


eighty-five 


T. M. Marson, 


agency superintendent of the Sun Insurance 
Office; James Keeley, agency superintendent of 
the Royal: E. S. Jarvis, secretary of the Han- 
over; O. F. Gant, general agent of the Norwich 


Union; William F. Dooley, agency superintend- 
ent of the Continental, and Charles E. Chase, 
secretary of the New Hampshire Fire. 
Alfred C. Edwards is now president of the 
with C. C. Duvall as 
Henry A. Murphy was toastmaster. 


association, secretary. 


STATEMENT FROM ATLAS 
Facts As to Purchase of Albany Insurance 
Company 
The following communication has been re- 
ceived from Oswald G. Boyle, United States 
manager of the Atlas Company, 

which speaks for itself: 

“Last week an insurance journal printed an 
article regarding the Atlas-Albany deal which 
The 
purchase of the Albany has now been concluded 
and the Atlas has therefore a controlling inter- 
est in that company. The “Old Albany” will 
continue its career without interruption and 
with only such changes in its general policy as 


Assurance 


was entirely wrong in every particular. 


will make it valuable to agents by extending its 
facilities and enlarging its scope. Larger lines, 
and the writing of tornado, explosion, sprinkler 
leakage, and other side lines will be developed, 
new territory will be opened and the company 
made a more useful one for any and all agents. 
It will continue to do business from its present 
location in Albany and with the underwriting 
officers now in charge, and every effort will 
be made to increase its prestige and value to 
local agents. The Atlas will naturally influence 
its policy to a large extent and that is a guar- 
antee of what Albany agents may expect—the 
highest type of service, ample facilities for writ- 
ing various classes, honorable and honest deal- 
ings with agents and insurers, and the prompt 
payment of claims. All of this will be backed 
not only by the Albany’s assets and surplus but 
also by the financial strength of the Atlas here 
and abroad. 
Explosions Caused by Dust 

The recent destruction of the plant of the 
American Hominy Company at Terre Haute, 
Ind., which is believed to have been caused by 
a dust explosion, the question of dust explosions 
is one of much interest. Concerning this sub- 
ject, as a sub-head under the title of Dust, the 
book entitled Fire Insurance Inspection and 
Underwriting, by C. C. Dominge and W. O. 
Lincoln, contains the following: 

Dust explosions, especially in grain and cereal 
mills, can be greatly eliminated if all floating 
dust is kept down to the lowest possible point 
by the use of fans and dust exhausts at all 
points where there is any movement of the 
wheat, grain, etc. The upper pulleys in the 
elevator legs should be protected by automatic 
sprinklers and equipped with journal alarms. 

All operating motors should be provided with 
a release device acting as soon as the pressure 
upon them goes beyond the normal. Humidify- 
ing the atmosphere would tend to a large degree 
to prevent dust explosions, but this process is 
not reliable. 

Fireproof construction in risks of this type is 
little better than ordinary construction, and 
panels of lighter construction than the balance 
of the risk are not recommended. An entire side 
wall of light corrugated iron or an iron frame 
would prove a better and more effective vent in 
case of an explosion. 
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‘The grinding feature can never be entirely 
eliminated as far as small fires are concern ‘i 
At the present time cutoff sections with "i 
mills of standard design provided with magnets 
banking devices under rolls, explosion vents and 
water curtains have proven very effective. Th 
recent dust explosion in the Dominion Guan 
ment Elevator at Port Colborne, Ontarig, 
August 9, 1919, was probably caused by a choked 
lofter, as smoke was seen coming from it, The 
upper pulley was contained in this lofter, and 
perhaps the opening of the slide door at the 
top allowed an inrush of fresh air round the 
pulley and caused the smoldering belt to by 
through and fall. When this belt fell, carrying 
its buckets full of grain, a great deal of dy 
must have been disturbed in the leg and the 
rapidly falling burning belt ignited the dust. 

Some of the rules which tend towards safe 
in this class are: 

1. Keep you plant clean. See that beams 
spouting, machines and floors are free from 
dust. A dust-free mill or elevator is explosion. 
proot. 

2. Inspect the plant frequently for hot bear. 
ings. 

3, Keep constantly on the watch for el. 
vator choke-ups. 

4. Report any slight rubbing, slipping or 
other trouble with belts or machines. 

5. Keep all foreign materials from entering 
the grinding machinery by installing a magnetic 
separator. 

6 Do not smoke while in or near the mill 
or elevator. 

7. Do not 
buildings. 

8. Do not allow an, open flame, lantern or 
torch in the mill or elevator. Dust + open 
flame = explosion. 

9. Do not lower artificial lights into bins to 
determine the amount of grain, flour or feed 
they contain. A weighted tape or measured 
rope will give better results and eliminate the 
fire hazard. 

10. Prevent the accumulation of static ele 
tricity on machines and belts by proper grount- 
ing methods. 

rt. See that all electrical equipment is prop- 
erly installed, light bulbs well protected, and 
switch and fuse boxes kept closed. 

12. Sack the ground material immediately or 
convey it to bins of small capacity. See Sugar 
Refinery Fire, also Cork Factory. 


S 


carry matches in or near the 


F. A. Cosgrove with F. S. James & Co. 

F. A. Cosgrove will again become assistat! 
United States manager of the foreign comp 
nies managed by Fred. S. James & Co. abot! 
October 15. Last March Mr. Cosgrove tt 
signed in order to become fire secretary of the 
Importers and Exporters of New York. His 
return to his former office is welcomed by hi 
old associates, and will further strengthen th 
fine organization built up by Fred. S. Jams 


& Co. 


Huge Loss at Smyrna 

The burning of Smyrna, following its ca 
ture by the Turks, entailed a property loss , 
at least $150,000,000. Of this sum it is es 
mated that $12,000,000 was lost upon proper! 
owned by Americans, reported to be large! 
covered by insurance. A question has arisen @ 
to whether fire or war risk insurance covel 
under the circumstances. 


The Alabama Farm Bureau Federation is acti 
° . . . og: san ot 2 
investigating the advisability of the formation ° 


benefit “ 


mutual fire insurance company for the 


members of the bureau. 
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NATIONAL LIBERTY 
REORGANIZED 





Company Shows Large Gains in 
Surplus Account 


AGENCY PLANT EXPANDED 





Entire New Accounting System Installed— 
Several New Departments Added—Un- 
derwriting Policy More Conservative 

For a number of months now the columns of 
the insurance press have contained items re- 
cording changes in the personnel of the Na- 
‘ional Liberty Insurance Company. These 
tems have not, up to now, been explained, but 
i has been generally understood that a com- 
plete internal reorganization has been in the 
process. The virtual completion of that process 
is now announced, and the management of the 
company expects that the affairs of the com- 
pany will run on as smoothly as to practically 
escape public notice in the future. This reor- 
ganization has largely been effected by M. J. 
\yerbeck, chairman of the board of directors, 
xho was elected to that position, especially 
created for him, following an investigation by 
the board of directors into the affairs of the 
company. 

A comparative statement of the condition of 
the company June 30, 1921, and June 30, 1922, 
shows that during the period of reorganization 
the company increased its surplus $791,653. Of 
this, $46,489 presents the gain of the past six 
months. In addition to this, a dividend of $200,- 
000 was paid. A large portion of the increases 
have been due to appreciation in security values. 
These statements show conclusively that, al- 
though Mr. Averbeck is not an underwriter, he 
was able to apply to principles of good business 
management to affairs of the National Liberty 
with conspicuous success. 

\n examination into the finances of the com- 
pany made by the New York Insurance De- 
partment, while in the most part very favorable, 
did recommend a change in the accounting sys- 
tems, which were found to be somewhat anti- 
quated. Mr. Averbeck thereupon called in the 
im of Perine & Nichols, certified public ac- 
countants, and a complete new accounting sys- 
tem was installed, not only in the home office, 
but also in the Western department and in the 
various branch offices. 

In addition to the new accounting system, a 
statistical department was organized, proving 
itself a very valuable and efficient addition to 
the organization by enabling the officers to 
know the exact standing of the company at all 
times, a thing impossible under the conditions 
Previously prevailing. 

Other departments of the company were sub- 
mitted to a thorough reorganization in the in- 
terests of co-ordination, and the result has been 
a much smoother working internal organiza- 
tion and the elimination of all duplication of 
work, 

In regard to the underwriting department, a 
very nearly complete reversal of policy has 
een adopted. As is well known, a consider- 
able number of changes in the personnel of the 





staff have been made, and the underwriting is 
now in charge of the most capable and ex- 
perienced hands which could be obtained by the 
company. Business is accepted only on the basis 
of experience and the company has discontinued 
writing accommodation lines. An entirely new 
department and one likely to create a precedent 
in insurance practice is the credit department, 
which not only rates agents and mercantile risks, 
but has also taken over from the field force all 
the responsibility for the collection of agents’ 
This system is working to the entire 
both the home office and the 


balances. 
satisfaction of 
agency force. 

The automobile department having proven a 
source of constant drain upon the assets of the 
company, the underwriting policy was revised, 
the business culled and a new plant organized 
along sensible lines. 

The installation of new and up-to-date ma- 
chinery in the printing plant of the company, 
coupled with a complete reorganization of the 
department, has brought about a very large 
saving in the production costs of supplies. 

Certain of the branch offices were reorganized 
and a new office opened at Pittsburgh, which has 
proved very successful. 

The securities and mortgages of the company 
have been examined and placed in charge of the 
Central Union Trust Company, which has also 


been appointed transfer agent and agent for the 
payment of dividends. A remarkable ‘accom- 
plishment has been the appointment, since Jan- 
uary.1, 1922, of 889 new agents, all of whom 
have been carefully selected for their insurance 
experience and reliability. The expansion of 
the agency plant is expected to show large re- 
sults in the near future. 

The company has added an advertising de- 
partment to its staff, which has and will con- 
tinue to supply the agents of the company with a 
large variety of display matter and business- 
producing literature. 

The company has withdrawn from Canada, 
has reorganized its marine department and 
placed it under the management of Carpenter 
& Baker, and has appointed Lewis & Gendar, 
Inc., as its metropolitan agents. All these 
changes have been extremely advantageous to 
the National Liberty. 


Importers and Exporters’ Changes 

Leon Schinasi has been elected chairman of 
the board of director of the Importers and 
Exporters, succéeding George L. Storm, re- 
signed. T. Valensi has been made president, , 
A. Valensi, vice-president and treasurer. M. L., 
Heide was re-elected vice-president, Archibald | 
Whelpley, secretary, and P. A. Cosgrove, fire 


secretary. 
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A Real Advantage 


‘“‘We are urging the Loan Companies to use your 
service as we find it expedites the matter of clos- 
ing loans and lessens considerably the work of 
our legal department, to say nothing of the added 
security by reason of your title guarantee bond. 
We compliment you on your service. We find the 
service prompt and efficient, and trust before 
very long to have some of our other loan companies 


(A letter from a large Insurance Company) 
The steady growth of our National Title Insurance 
Department indicates that Insurance Companies are 
constantly appreciating more fully the profit-saving 


We insure titles anywhere in the United States. 
Ask for our Special Booklet T. S. 


NEW YORK 
TITLE AND MORTGAGE 


COMPANY 


135 Broadway, New York 
Capital, Surplus and Undivided Profits more than 


American Trust Company 


$6,000,000 
Affiliated with the 

















“SECURE AS THE BEDROCK OF NEW YORK” 
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From the numerous appreciative ex. 
pressions received at the Home Office, of 
which the one quoted opposite is an 
example, we are convinced that the big- 
gauged Company Officials and General 
Agents approve of our progressive stand 
in favor of the insuring public and the 
insurance agent. 

The day has passed for a Company to 
take only the cream of physical risks and 
to tell the man who has some slight physi- 
cal impairment and therefore needs the 
insurance most, and whose family needs 

_ the protection the most, to go without it. 

Practically every man is entitled to 
some form of policy at some rate and the 
Company which more nearly approaches 
100% issue on applications submitted is 

— doing the greatest service. 





What Leading Insurance Men 
Think of Our Plan 


“Dear Mr. Lawrence: 


“I have just been reading your letter to all Agencies and 
Brokers with reference to surplus and substantial business; and 
am taking this opportunity to congratulate you upon the Company's 
stand. 


“For thirty years I have been the voice of one crying in the 
wilderness and preaching the gospel of insurance for all at an adequate 
premium to safeguard the interests of all. 


“When I see the steps taken by such companies as the Prudential, 
Missouri State Life, Lincoln National Life, and others, I feel like 
Simeon of old who said when he saw the Lord in the temple, “Now letst 
thou thy servants depart in peace.” 


“I am glad that I have lived until this day; and thank God that 

the day is not far distant when all men in whatever condtion of health, 
who have beneficial interests to protect, will be safeguarded by a 
proper policy.” 
The above letter is indicative of the sentiment expressed in the ap- 
preciative letters which have deluged the Home Office. The letter 
quoted above is from a leading General Agent, a veteran in the Life 
Insurance world. 





Accordingly, we have extended and 
liberalized our substandard coverage and 
are offering protection on some form and 
at some rate to practically every appli- 
cant of sound moral character. 

Under our New Plan we will extend 
to the Insurance Agent, because he is 
rightly entitled to this recognition—liberal 
first year commissions, guaranteed non- 
forfeitable renewals, and the same privi- 
leges our own Agents receive, such as 
Club Convention Trips, particularly the 
Pachic Coast trip next year. 

This does not mean that we want 
to disturb your relations with your own 
Company— instead we want to urge you 
to place with your own Company all the 
business which it will take. However, 
remember that our New Plan offers you 
a regular and open channel in which to 
place all surplus business; permits you to 
give your undivided time to serving your 
clients; and enables you to devote more 
time to your own Company. 

Phone our Branch Manager or Gen- 
eral Agent in your territory for complete 
details of our New Plan. 








MISSOURI STATE LIFE 


INSURANCE COMPANY 


M. E. SINGLETON, President 


Life Accident 


Home Office, ST. LOUIS ° 


Health Group 

















AGENCY MANAGER WANTED 


WANTED:— Experienced Agency Manager by 
live, strong Life Insurance Company with over 
$150,000,000.00 life insurance in force. Must be 
well qualified to handle agency department. 
Address Box M.L.W., care of THE SPECTATOR, P. 
O. Box 1117, New York. 











Superintendent of Agencies 
WANTED 


A well-known Western life insurance company 
desires to secure the services of a competent superit- 
tendent of agencies, who possesses recognized ability 
as an organizer. Address J. F. C., care THE SPEC- 
TATOR, P. O. Box 1117, New York City. 














Vice- 





Thursday 


| is 


en- 
cte 


JIS * 


npany 
perin- 
ability 

SPEC- 











September 21, 1922 


Life Insurance 

















—— 


AMERICAN 


LIFE CONVENTION 


OPENS 


Isaac Miller Hamilton Seriously Injured—Wife Killed in Motor Accident 





MANY DELEGATES DELAYED BY RAILROADS 





Francis V. Keesling Reads Paper on Agency Relationships 


(Special Dispatch from Our Staff Correspondent) 


MitwaukeEE, Wrhs., Sept. 18.—Chairman 
Robert Stone of the legal section of the Ameri- 
can Life Convention opened the fifteenth annual 
meeting, greeting more than fifty members of 
the section. Owing to railroad delays, many 
delegates are not expected to arive before to- 
night. 

Francis V. Keesling, vice-president and gen- 
eral counsel of the West Coast Life, San Fran- 
cisco, read a paper on “Some Phases of Agency 
Relation,”.and said that, while the character of 


‘relation existing between company and agent 


examiner, sub-agent and clerk is understood, 
that of a broker is not.so clear. Brokers, he 
said, are agents of insured, and not the company, 
although they receive commissions as agents do. 
Mr. Keesling touched on the subject of frauds, 
and mentioned cases in which agents had know- 
ingly made false statements in applications and, 
being a representative of the company, defense 
against fraudulent claims was thrown out by 
the courts. A long discussion followed Mr. 
Keesling’s paper, bearing on how fraudulent 
claims should be handled by the companies. 
Thomas J. Tyne, general counsel of the Na- 
tional Life and Accident, Nashville, read a paper 
on life policies and riders, emphasizing the ne- 
cessity of riders being so clearly written that 
courts will not be able to construe the meaning 
against companies. Mr. Tyne said that when 
ambiguous clauses are written in ordinary con- 
tracts they are frequently held to be inadvertent, 
but not so in life contracts. If courts can con- 
strue riders against companies, they do so tak- 
ing the position that failure to make clear the 
meaning was the purpose of the company. Brev- 
ity in wording of contracts was attacked by sev- 
eral counsels, who said that, while they were 
always instructed to make insurance policy 





MINOR MORTON 


Vice-President and Agency Manager, Volunteer State 
Life Insurance Company 


wording short, a short rider is easily miscon- 
strued and does not provide sufficient protection 
for companies. 

The afternoon session was given up to Ben- 
jamin I*. Oegler, general counsel of the: Great 
State Life, who discussed wagering contracts 
and incontestable clauses, in which he held that 
persons who are unable to show real insurance 
interest are not entitled to benefits under the 
policy. 

Those so far registered include I. L. Alexan- 
der, controller, Lafayette Life; Harry Cole 
Bates, attorney, Metropolitan Life; J. D. Baty, 
Detroit Life; L. L. Bomberger, 
States Life; William BroSmith, 
Travelers; Rupert I’. Fry, president, Old Line 
Life; R. M. Malpas, secretary, 
Life; W. W. Moore, vice-president, Inter- 
Southern; M. E. O’Brien, president, Detroit 
Life; Tom Poyntor, vice-president, Southern 
Union; KE. I. Rhodes, vice-president, Mutual 
Harry L. Seay, president, Southland 
Life; Charles B. Welliver, former legal section 
chairman, American Central; H. R. Cunning- 


secretary, 
Northern 


Reinsurance 


Benefit : 


ham, president, American Life Convention. 
Owing to the fact that Milwaukee is less con- 
venient to reach than Indianapolis, a_ slightly 
lower attendance is expected than last year, al- 
though 300 reservations have been made. 
Owing to an accident in which Mrs. Isaac 
Miller Hamilton was killed and her husband, 
president of the Federal Life of Chicago, seri- 
ously injured, sustaining a broken arm and pos- 
sible complications, as a result of a motor acci- 
dent on Saturday, no member of the company 
is expected to attend. Mr. Hamilton has been 
one of the pillars of the American Life Conven- 
tion, and his absence will be keenly felt. 
Owing to the absence of William Marshal! 


3ullit of Louisville, who was to have delivered 
an address, only two papers were read on the 
second day 6f the meeting offthie legal section. 
L. A. Stebbins*of Chicago read a treatise on the 
consolidation of life insurance companies, con- 
fining his remarks to statutory mergers, while 
William Ross King, editor of the legal bulletin 
of the American Life Convention, outlined the 
decisions in some recent insurance cases. He 
said that there had been no startling decisions 
during the past year. 

Calvin Wells, general counsel of the Lamar: 
Life, Jackson, Miss., was elected chairman of 
the legal section, succeeding Robert Stone, and 
W. H. Hinebaugh, general counsel of the Cen- 
tral Life of Illinois, was elected secretary. 
Several guests were called upon to address the 
gathering. Among them was Job E. Hedges, 
who congratulated the legal section on its busi- 
nesslike sessions and high quality of papers 
presented and their brevity, and remarked: 
“The less a man knows, the longer it takes to 
express it.” ; 

The legal section adjourned at noon, after the 
meeting had been voted a rattling success. 
Further registrations were: H. M. Woollen, 
president, American Central; A. R. Wilson, 
president, Amicable Life, Texas; H. R. Wilson, 
vice-president, American Central; H. W. John- 
son, president, Central Life, Illinois; E. B. 
Raub, vice-president, Indianapolis Life; C. H. 
Beckett, actuary, State Life, Indiana; E. G. 
Timme, Continental Assurance, Chicago; J. J. 
Cadigan, president, New World Life, Spokane ; 
C. G. Taylor, Jr., vice-president, Atlantic Life; 
J. R. Paisley, president, Standard Life, St. 
Louis; Massey Wilson, president, International 
Life, St. Louis; Arthur Hall, vice-president, 
Lincoln National, Fort Wayne; E. G. Simmons, 
vice-president, Pan-American Life, New Or- 
leans: J. H. Jamison, president, Western Life, 
Des Moines. 


Continental Life Enters Illinois 
The Continental Life Insurance Company, St. 
Louis, has entered the State of Illinois and will 
shortly appoint general agents in that State. 





I. P. MANTZ 


Western Life Insurance Company, Des Moines, Ia. 


J. M. HOLCOMBE, JR. 


susiness Manager, Life Insurance Research Bureau 


Speakers at the Meeting of the American Life Convention Now in Session at Milwaukee, Wisconsin 
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WANTED 


High grade men can secure profitable contracts as 
district agents in the following important business 
centers: 

Chicago Grand Rapids Indianapolis Ft. Wayne 


St. Louis Kansas City Springfield, Mo. Louisville 
Topeka Salina Leavenworth Lincoln, Nebr. 


We want men who can meet the following require- 
ments: 


A.—Men of good reputation, honest, and willing 
to WORK. 

B.—Men of SUCCESSFUL life insurance experi- 
ence. 

C.—Men who are good PERSONAL producers. 

D.—Men who know how to ORGANIZE and 
MANAGE an agency. 


To men who can meet these requirements, an unusual- 
ly attractive contract will be given and backed up by 
prompt and efficient home office service. 


2 


Our policies have a “Selling Propeller’? which fixes 
the applicant’s eye on the dotted line. 


Write us for further information. 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 














PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 


CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 


Vice-President 


A. MOSELEY HOPKINS 


Manager of, Agencies 


Organized 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 
OLDEST LARGEST STRONGEST 


Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00, and Industrial Policies from 
$12.50 to $1,000.00 


Condition on December 31, 1921 


$28,308,449.13 

25,109, 146.04 

Capital and Surplus 3,199,303.09 

Insurance in Force 214,188,461 00 

Payments to Policyholders 1,897,435.45 
Total Payments to Policyholders since 

Organization $27 ,720,705.42 


JOHN G. WALKER, President 








THE PRINCIPLES OF 
SURETY UNDERWRITING 


Third Edition Just Published 
By LUTHER E. MACKALL, A. B., L. L. B. 


An Instructive Work for Surety Managers and Underwriters 
CHAPTER HEADINGS 

FIDELITY BONDS—Public Official Bonds—Court Bonds 
(including executors, administrators, guardians, trustees, re- 
ceivers, assignees), Court Bonds (including all required to be 
filed in course of judcial proceedings)—Contract Bonds— 
Depository Bonds—Bonds of Indemnity on account of lost 
instruments—Bonds on Assignment of Accounts Receivable— 
Qualifying Bonds for Insurance Companies—Miscellaneous 
Credit Guarantees—Internal Revenue Bonds—Custom House 
Bonds—Indemnity Bonds in favor of a Surety Company. 


Bound in Buckram Price $3.50 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Selling Agents 135 William Street 
Insurance Exchange NEW YORK 

















MAKING MONEY 


That Detroit Life Agents are making 
money is evident from the fact that during 
the first six months of 1922 Detroit Life Agents 
wrote $7,885,000.00 of new business. 

This is an increase of 40% over the same 
period last year. In June, Detroit Life 
Agents wrote $1,808,000.00 of new business 
in Michigan. 

There are some very fine agency oppor- 
tunities with the Detroit Life, especially for 
experienced agents. Can also use a few part 
time men. Home Office cooperation assures 
SUCCESS. 





M. E. O’BRIEN, President. 
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PRESIDENTIAL REMARKS 


H.R. Cunningham Before the Ameri- 
can Life Convention 


WOULD ENLARGE EXECUTIVE 
DEPART MENT 
Believes Present Staff in Office of Secre- 
tary T. W. Blackburn to Be 
Entirely Inadequate 


In the history of the American Life Conven- 
tion there is presented a record of accomplish- 
ment little short of marvelous in its scope and 
yalue. Every member of the convention is more 
or less familiar with what has been done during 
the sixteen years since the organization was per- 
fected. The record of proceedings of every 
meeting held since the date of the birth of the 
convention is complete and constitutes a library 
of useful information and a story of construc- 
tive progress and success. It is unnecessary for 
me to review past events except as they have 
occurred during my administration, which closes 
with the adjournment of this meeting. 

It will have been my particular good fortune 
to have enjoyed the privilege and opportunity of 
presiding at two great meetings of the conven- 
tion instead of one. It is your misfortune to 
have been required through necessity or courtesy 
I feel, 
however, that you will be most charitable in 
view of the fact that at the spring meeting of 
the convention, when we had one single, set pur- 


to listen to me upon these occasions. 


pose before us, my remarks were short if not 
snappy, and did not deal with other than the 
issue at that time. I recall quite distinctly the 
keen appreciation which you displayed on ac- 
count of the brevity of my utterances upon 
that occasion. Desiring to create the same 
kindly feeling at this meeting, let me promise 
you that your attention will be required for a 
very short while. 

It has been the custom in most instances for 
the retiring president of the convention in his 
annual address to refer in a general way to the 
progress made during the period of his admin- 
istration. The details of the convention’s activi- 
ties during the year are covered more or less 
in the report of the secretary-counsel, which will 
follow in the regular course of the meeting. 


AFFILIATION WitH MepicAL IMPAIRMENT BUREAU 

There never has been a year in the history of the 
organization when there has not been recorded some 
particularly outstanding accomplishment. If I may 
be permitted, let me state that I believe there has 
been no advance step of more value to the conven- 
tion and its members than the satisfactory arrange- 
ment, heretofore unanimously approved, whereby the 
American Life Convention as a whole became a part 
of the Medical Impairment Bureau. 

The promptness and dispatch with which this re- 
sult was accomplished and the fact that at this time 
sch new arrangement is a perfect working system are 
deserving of more than passing approval. 

It might be interesting to state here that this far- 
teaching and extremely valuable departure was so 
thoroughly, earnestly, honestly and heartily worked 
out in its original procedure, and so enthusiastically 
and loyally supported at the special meeting in March, 
that neither the president nor the secretary, your prin- 
cipal executive officers, has received one single com- 
tint or criticism regarding this most important and 


progressive achievement. On the other hand, con- 
gratulatory and complimentary references to the suc- 
cess and value of the new plan have reached us from 
many sources 

In reviewing the proceedings of the convention 
from year to year, one would almost feel as though 
everything that could be done for the benefit of the 
convention and its membership had been done. As 
each year passed, however, some new thought or 
proposition for the benefit of the organization and for 
the further successful promotion and protection of the 
great business of life insurance was suggested by its 
thoughtful and resourceful members or inaugurated 
by its officers and executive committee. 

DANGER OF LEGISLATIVE Upsets 

I have in mind especiaily the fear of new legislation, 
imposing the burden upon life insurance companies of 
increased taxation of one character or another, but un- 
fortunately all taxes upon thrift. There is danger of 
the enactment of new retaliatory laws, more or less 
drastic in their provisions and far-reaching and dis- 
turbing in their operation. It is the right and duty 
of the American Life Convention, as well as other as- 
sociation sof similar character, to bring to bear every 
honorable influence towards minimizing the possibility 
of such legislation as may prove inimical to the rights 
and income cf present or future policyholders and 
their beneficiaries. 

For sixteen years the American Life Convention has 
performed its unique work in the field of life insurance. 

In the course of these great years for life insurance, 
there have heen many notable developments in the 
business, none more outstanding than the change from 
company competition to company co-operation. 

CHANGES NEEDED IN Executive DEPARTMENT 

The time has come when this organization should 
widen its usefulness, increase its facilities for doing 
good and adopt plans for the future. 

There are a number of changes required to be made 
in the working departments of the convention, and 
certain necessary additions to the facilities for service 
which we can and should provide for our future wel- 
fare. It is a matter of common knowledge that the 
executive department of this organization—the secre- 
tary’s office—is limited in its opportunities for greater 
service because the convention has not provided suffi- 
cient help to meet the rapidly growing and immensely 
important requirements of this branch of the conven- 
tion’s business. 

In passing, IT might state for your information that 
the secretary has only two assistants—a young lawyer 
and a stenographer. with an occasionai extra helper for 
temporary purposes. 

In my opinion, there are few executive positions in 
the life insurance business, company or otherwise, 
which require more ability, earnest effort, continuous 
activity covering widespread territory, and loyalty of 
purpose than the office of secretary-counsel of this 
great organization, and where such extraordinary re- 
quirements are imposed upon such officer, it is a sad 
commentary that his understudies, so to speak, should 
consist of a young lawyer and a stenographer, not- 
withstanding the fact that they are extremely capable 
and have given a most excellent account of themselves 
in their work in this office. 

The time has arrived when the convention should 
take immediate steps looking towards the preliminary 
organization of a plant which will intelligently and 
safely handle its future business, legislative and legal 
requirements. 

The retirement of the present secretary-counsel of 
this convention, in my opinion, would prove almost a 
We have 


no right. however. to continue under his able direction 


calamity at this time or in the near future. 


of the convention’s current affairs without providing 
an understudy in the person of a capable, well trained 
and earnest assistant secretary, one able and ready 
to continue the work of this office should the pres- 
ent incumbent at any time make up his mind to re- 
tire from the activities of the convention and rest upon 
the laurels so justly earned in its service. 


Severat DeparTMENTS Snoutp BE ORGANIZED 
From a hasty study of the situation, it strikes me 
that the secretary’s office should include several dis- 


departments-legal and _ legislative, actuarial and 
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tinct 





statistical, publicity, and office management, and each 
of these departments should be under the direction of 
one fully capable of handling the requirements or 
necessities of such division. 

Without going further into this matter, I think I 
am not overstepping the bounds of propriety as presi- 
dent of your organization in strongly urging and 
recommending that the executive committee be author- 
ized and directed, with power to act, to consider the 
subject, investigate the condition and put into opera- 
tion a scheme of management which will take care of 
the ever-increasing needs for the service which this 
convention affords its members. 

I cannot believe that there is a single member of this 
convention who will not acknowledge that the value of 
the service rendered by the secretary’s office far ex- 
Nor do 
I believe that any member will hesitate in meeting an 


ceeds the cost imposed upon the membership. 


increased expense for relatively increased service and 
information. 

If there has ever been a time in the life of the con- 
vent‘on when companies require and should secure all 
possible information and service from its executive de- 
partment, that time is now facing us. 


APPRECIATES WorK OF CoLLEAGUES 

And now in closing, I would be ungrateful indeed, 
and lacking in appreciation, if I did not personally 
refer to the able support and hearty assistance rendered 
during my administration by my colleagues on the 
executive committee—Judge H. W. Johnson, Dr. E. G. 
Simmons, Charles G. Taylor, L. J. Dougherty, Guil- 
ford A. Deitch and George Graham; and also to those 


of the 


old guard,” the former presidents of the con- 
vention, the men who placed the American Life Con- 
vention on the map and assisted so materially towards 
making it the great institution that it is to-day, and 
who by the rule become ex-officio members of the 
executive committee—Joseph B. Reynolds, Isaac Miller 
Hamilton, Harry L. Seay, Tom W. Vardell, E. Ww. 
Randall, Henry Abels, C. F. Coffin, W. A. Lindly and 
Col. George A. Grimsley. 

Every thought and act of these distinguished gentle- 
men has been inspired by an intense loyalty to the 
organization and an earnest desire to promote its suc- 
cess. progress and usefulness without regard to per- 
sonal pride or company advancement, and as long as 
these courageous, experienced and highly accomplished 
executives continue in convention service and others 
of like character are added to the list from time to 
time, there need be no fear as to the future integrity, 
solidity, strength or power of the American Life Con- 
vention. : 

Permit me also to refer to the very cordial and 
valuable co-operation extended to the executive com- 
mittee by the officers and board of managers of the 
Medical Section, the most important division of the 
convention, to whom must be given great credit for 
the major accomplishment of the convention’s activi- 
ties during the past year, which resulted in the ac- 
ceptance of the plan whereby the American Life Con- 
vention became member of the Medical Impairment 
Bureau. Let me particularly refer to Dr. C. H. Eng- 
lish, Dr. George E. Crawford, Dr. Henry Wireman 
Cook, Dr. F. L. B. Jenney, Dr. M. W. Lairy and 
Dr J. B. Steele. 

And now, gentlemen of the convention, allow me to 
thank you all—each and every one of you—for the 
hearty and effective co-operation upon your part in 
the progress and towards the success of our under- 
takings. 

The American Life Convention will never fail of 
its purpose. Each succeeding year will show larger 
membership and corresponding increase in successful 
achievement, and still greater power for good in the 
great cause of life insurance protection. 


Columbian National Has Birthday 

The Columbian National Life of Boston met 
last week to celebrate its twentieth birthday. 
President Childs invited the junior officers, the 
department heads and Vice-Presidents Brown 
and Sears to a “family” dinner at the Hotel 
Somerset. Telegrams of good will were sent 
to the field agents from the table. 
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‘It ain’t the individual, nor the army as a whole, 
But the everlastin’ teamwork of every bloomin’ soul.” 


TEAMWORK is the spirit of the Union Central Life Insurance Company. Each individual agent knows that ~ : 
the Company is back of him, ready to encourage and urge him onward in his work. 


Indications of Company progress during the past year are the establishment of a Service Bureau—the adoption 
of new policy contracts,—increased cash values,—and an increase in the interest rate to 5 per cent on policy pro- 


ceeds and on dividends left on deposit. 


Such progress gives two in one satisfaction,—satisfaction to policy-holders,—satisfaction to agents. 


You SERVE the Public 


You SERVE Yourself 


If You SERVE 


The Union Central Life Insurance Company 


Cincinnati, Ohio 





























PUBLIC LIFE INSURANCE 60. 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


» 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 











New Disability Clause 


Two years ago this Company devised a Disability 
provision which was far in advance of any that had 
been previously contained in a life insurance policy. 
We now announce a new Disability provision. Its 
features are: 

Immediate beginning of a lifelong monthly income. 

When total and permanent disability has lasted five 
years, the monthly payment will thereafter be in- 
creased 50%. 

When total and permanent disability has lasted ten 
years, the original monthly payment will be increased 
100%. 

Total disability that has lasted three months will be 
assumed to be permanent. 

Waiver of premium, of course, together with full 
annual dividends and a full annual increase in cash 
surrender value. 

As age increases, and the family income dwindles 
through diminishing resources, the disability income 
increases to meet the increased need of income. 


For terms to producing Agents address 


The Mutual Life Insurance Co. | 
of New York 


34 Nassau Street, New York 
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Developing Professional Ethics 


By Minor Morton 


Vice-President and Agencye Manager of the 


¢ ninfallible formula for developing profes- 
onal ethics can be expressed in four words— 
Hollow the Golden Rule.” 
We can’t make each other be good by adopt- 
wa set of rules; it is human nature to want 
ido the thing which is forbidden. The red- 
Hooded people of the United States, all over 
he country, are rebelling at the number and 
the extreme character of the prohibitory laws. 
Gonfidence and friendliness must replace sus- 
mein and hate. “Thou shalt not” is a harsh 
pression. Intemperate and fanatical utter- 
wes should be discouraged—the American 
pople can be educated but not driven. If com- 
ny officials will play fair with each other, 
fle men in the field will do likewise. 
pI know that J want to do the right thing, but 
Tam not-sure about you. Your inclination 
isto be absolutely “on the level,” but you don't 
knoy just where J stand. The only cure for 
flis situation, and the first step towards the 
evelopment of professional ethics, will be a 
ser personal touch and a more _ intimate 
aintance among the officials of the com- 
nies, 
Charles Lamb said, “I can’t hate a man I 
now.” 
PYou can’t imagine Harry Cunningham steal- 
mg one of Harry Seay’s agents. Their per- 
tial friendship is too close. They know each 
ther, and they trust each other. 
e The “Chart of Ethics” of the National As- 
Saciation of Life Underwriters is a splendid 
Weument, and life insurance agents, in their 
fork every year, are approaching nearer and 
Marer to its ideals. Through national and local 
Mociations the agents are becoming acquainted 
each other, and personal friends. When 
he time comes that all life agents are members 
Hi the association, unethical competition will 
live practically disappeared. 
EThe Life Insurance Presidents Association, 
m American Life Convention, and the Asso- 
Wation of Life Agency Officers represent this 
a Oiation idea among company officials; and, 
men we get to know each other better the 
Mestion of ethics will take care of itself. 
fendship in business is the most hopeful ten- 
e of the times. 
“Tt costs money to take a piece of raw mate- 
and make it into a reliable producing life 
srance agent. And it costs more to develop 


Address before the American Life Convention. 
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him into a general agent. My friend, Governor 
Jelks, knows that, and he is not going to do any- 
thing to dissatisfy our Birmingham manager, 
the of securing a successful man 
trained at our expense. He won't do it because, 
in the first place, it wouldn’t be playing the 
game; and, in the second place, he knows that 
I wouldn't do it were the situation reversed. 

A life insurance agent is not a chattel, owned 
body and soul by the company employing him. 
However, if he is made of the right sort of 
stuff he recognizes the fact that he is indebted 
to his company for his training in the business, 
and he knows that his own company is in posi- 
tion to promote his interests more intelligently 
than any other. 

An agent who is ambitious to operate a gen- 
eral agency of his own would do well to dis- 
cuss the matter fully and frankly with the offi- 
cers of his own institution before seeking offers 
from other companies. -Here, again, close per- 
sonal touch, friendship, confidence, will take 
care of the ethics of the situation. 

On the other hand it is to my mind an extreme 
view that it is unethical for a company official 
to discuss an agency proposition with a repre- 
sentative of another company, when the initia- 
tive has been taken entirely by the agent. The 
fair thing, and the safe thing to do in all such 
cases, however, is to get in touch with the other 
company before a deal is closed. 

Let’s play the game fairly with each other 
and with our agents. We need no other rules. 
More intimate association and closer personal 
friendships among the members of this conven- 
tion will solve the question of ethics satisfac- 
torily and permanently. . 

My thought is summed up in this little verse: 
“Say! Let’s get closer to somebody’s side. 

Learn what his dreams are and see how he 


with idea 


tried. 
See if our scoldings won’t give way to praise 
One of these days.” 


The Making of a Successful House Organ 
By Witt1AM THORNTON 


During recent decades, as numerous Ameri- 
can and Canadian life companies have grown 
to gigantic proportions, certain adjuncts in the 
development of these companies have come to 
be recognized as essentials in the conduct of the 
insurance business—the agency publication for 
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instance, or “house organ,” no less than the 
addressograph machine and the typewriters. 
Certain functions of the house organ 
patent. The editor strives— 
First, to present a record of business written 


are 


and paid for; 

Second, to add such comment of his own to 
this record as is calculated to infuse ginger into 
the agents’ work, and inspire them to increased 
efforts ; 

Third, to keep the field force correctly in- 
formed at all times as to changes in the com- 
pany’s policies, rates, rules, regulations and 
practices ; 

Fourth, to glean the rich harvest of current 
insurance literature, to cull from this the best, 
and to present it succinctly in the columns of 
his own journal, by such process of selection, 
giving his readers at all times the benefit of 
“excellent” rather than “average” and “sub 
standard” matter, if I may borrow some of the 
actuary’s pet phrases. 

These particular endeavors are so perfectly 
obvious, that nothing more need be said about 
them. They are mere matters of editorial 
routine, and the paper which does not aim to go 
farther in its scope will easily be classed with 
the rank and file of mediocre publications. 

And now as strange as it may seem, I must 
add, almost in the same breath, as it were, that 
in performing the four things I have just 
enumerated, the editor has done all that he can 
per se to improve the quality of his publication, 
even though his fund of knowledge is rich, his 
range of authority wide, and he is accorded the 
solid support of all of the officers of the com- 
pany. 

The agency publication is not printed in the 
interest of the home office, but solely for the 
benefit of thé field force, and if it is success- 
fully to fulfill its mission, it should be regarded 
rather as a centralized clearing house for the 
exchange of ideas mutually helpful and inspir- 
ing to the agents. It should reflect their atti- 
tude and viewpoint. 

The problem of the man down in Georgia is 
essentially no different from that of the agent 
who is selling insurance beyond the Rocky 
Mountains, but one may happily hit upon the 
solution before the other does. 

If the house organ is to help the agents over- 
come their difficulties, it must know from them 
the nature of these obstacles. 

If an agent has discovered a new class of 
prospects, if he has hit upon some effective 
method of breaking down sales resistance, if he 
has been successful in closing a hard case, if 


(Continued on page 26) 











TREND OF LIFE INSURANCE 


Would Limit Agent’s Power in 
Underwriting 
E. E. RHODES AT AMERICAN LIFE 
CONVENTION 
Believes Life Insurance Should Not Be 
Confounded with Other Forms 
In one of his annual reports Elizur Wright 
refers to Richard Price in the following words: 
“His genius for humanity found life insurance 
little better than system of 
gambling on life—a business which other coun- 
tries than England had prohibited as an im- 
morality—and moulded it into a sort of peren- 
nial providence for the widow and orphan, as 





an indiscriminate 


pure and cheering as sunrise and almost as 
sure.” 

In Elizur Wright’s day American life insur- 
ance was in its infancy. What would he think 
if he could walk into the life insurance offices 
of to-day? He was by nature a reformer. 
Would he find anything to reform in our pres- 


ent practices? 

I vield to no one in admiration of the won- 
derful progress of American life insurance. The 
stress might be laid upon the remarkable in- 
crease in the number of outstanding policies 
or in the amount of outstanding insurance, or 
upon the increase in the invested funds which 
have had such an important part in the develop- 
ment of the economic life of the country. From 
another point of view we may note the abolition 
of forfeitures, the more equitable distribution of 
surplus, and the greater adaptability of the pol- 
icy contract to the needs of those for whom it 
The has 


It has also grown in 


was primarily designed. business 
grown in material things. 
those finer things which are distinct from the 
material. The men who conduct it to-day are 
probably no better than those who preceded 
them: but increased knowledge has brought in- 
creased responsibilities, and these have been met 
fully and unequivocably. It is to the glory of 
the business that the things which count have 
found their place through the voluntary action 
of the companies and not by compulsion of 
statute. It would be difficult, if not impossible, 
to point to a single statute enacted for the good 
of life insurance which did not have its origin 
in the practice of one or more life insurance 
companies. It was Emerson who said that “The 
State must follow and not lead the character 
and progress of the citizen.” 

The business of life insurance exists by suf- 
ferance. Its sole justification is that it meets as 
nothing else yet devised does, a universal need. 
If the business is to continue in private hands, 
it is far more important that we should con- 
sider the respects in which it can be improved 
than the methods by which it can be increased in 
size. 

There is perhaps a tendency to-day to give 
forces too large a share in the 
I have the 


the agency 
formulation of underwriting policies. 
greatest respect for the agency forces, as a 
whole, and I do not question for a moment the 
fact that they conscientiously urge the adoption 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 
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of plans which they believe to be for the best 
good of the business. It seems to me, however, 
that as a class they are not likely to exercise 
that judicial mind which is requisite in the right 
determination of questions of policy. How 
many agents think they cannot succeed in their 
work unless the company with which they are 
connected adopts the plans of their competitors? 
Is not this a confession of weakness? Original- 
ity is better than imitation. It is better to make 
competition than it is to meet it. Large com- 
missions may produce business; but they do not 
conserve it, and the conservation of a small 
business is worth more than the production of 
a large one. The simple and standard policies, 
stressing protection, rather than investment, are 
the best. Camouflage has no place in life in- 
surance. 

The widespread adoption of disability and 
double indemnity clauses, and the bewildering 
changes which are being made therein, are prob- 
ably due to the pressure of the field men. It is 
not to be questioned that the companies are 
interpreting their disability clauses liberally. 
The published experiences with respect to claims 
allowed show this very conclusively, for it can- 
not be denied that in a large majority of the 
admitted claims there would have been no claim 
under a strict interpretation of the contract. 
This speaks well for the liberality of the com- 
panies, but is it good underwriting? In our 
personal capacities we are all less liberally in- 
clined on some days than on others. Can we rid 
ourselves of this infirmity in our official capaci- 
ties? If not, and it does not seem possible, 
will there not be of necessity a violation of the 
law of mutuality in the adjustment of claims 
under the present disability provisions? I am 
in hearty sympathy with the idea underlying the 
disability clause, and the underwriter who can 
frame one free from the objections to the pres- 
ent clauses will be a public benefactor. 

The practice of paying annuities during dis- 
ability is already causing some foreboding. It 
will result, I think, in a stricter interpretation 
of the disability clause, or in the adoption, if 
possible, of some provision by which the tempta- 
tion to become disabled will be removed. Both 
of these may be tried. 

The double and triple indemnity clauses now 
found in many policies present an entirely differ- 
ent question. What justification is there for a 
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life insurance company agreeing that if death 
occurs by accident it will pay two or three times 
what it would pay if death occurs by disease? 
In the Medico-Actuarial Investigation the ru. 
ber of policies on male lives terminated hy a: 
cident and other externa] causes was found te be 
oniy 8 per cent of the total number terminated 
by death. If the purpose of the indemnity clang 
is to afford additional protection to the family 
in the event of untimely death, it would seem to 
be more to the point to provide double indemnity 
in case of death from any cause other than ace 
cident. The insured who is stricken with disease 
may have a long and expensive illness. Is not 
such a case more appealing than that of a man 
who is killed in a railroad accident and in 
(Continued on page 21) 
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One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $2,700,000. In- 
surance in force $107,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 19 States. For 
territory write today 
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My subject is “Child’s Endowment Insurance 
_and Why.” In the short time at my disposal 
[ cannot expound my conception of what is 
child’s endowment, but by getting across to you 
briefly the why of it, I anticipate you will be 
able to form your own conception of what it 
ought to be. With an educational system that, 
in the common grades at least, is predominantly 
utilitarian and materialistic and must be so to 
meet the immediate needs of the majority of 
pupils, and surrounded by false philosophers of 
every kind in morals and economics, the rising 
generation needs a directing influence in the 
principles of thrift, foresight and concept of its 
responsibilities and obligations toward mainte- 
nance of national efficiency and social order. 
We cannot blame the school altogether if it has 
failed to teach social and civil morality, because 
to do so it would have to neglect its principal 
business of imparting more practical and use- 
ful knowledge. Neither can we blame the church 
if it fails to devote its efforts to bring about 
civic righteousness, because to do so it would 
have to neglect its principal mission of preach- 








ing the gospel of personal morality. 

Such qualities of character as thrift, fore- 
sight, thoroughness, industry and loyalty are 
the concern of business more than any other in- 
stitution, and if the world of affairs needs these 
qualities in its leaders of the future—as it will— 
it is up to representative classes of business to 
inspire the oncoming generations with those 
virtues. Unconsciously and without method, 
this is what business is doing every day, but by 
the slow and tedious process of experience and 
by the formula with which business approaches 
all its problems. To the question, “Does hon- 
esty, loyalty and efficient and conscientious ser- 
vice pay?” the answer of business, based upon 
experience is, “They do.” There are, unfor- 
tunately, many who discover the truth too late 
in life, if ever. 

If so much can be accomplished without pur- 
pose or method, what are not the possibilities if, 
by ordered and intelligent direction and the 
practical application of precepts, we apply our- 
selves to the task of so building the characters 
of the future citizenship that our pre-eminence 
aa free and prosperous people is assured, or 
may be advanced? The business of life insur- 
ance is peculiarly adapted to such a mission. 
Life insurance is as much a moral force as it is 
a business—a force influencing the lives of 
adults to their personal advantage and to the 
steater safety and welfare of the entire social 
body. Therefore, child’s endowment insurance, 
according to our conception of it, is rather a 
branch of welfare work which great enterprises 
ig the public as a part of the service they are 
paid to render than a part of our business. We 


a 


Maret delivered at the American Life Convention, 
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feel that as a moral force the influence of life 
insurance and the practical application of the 
precepts of thrift and forethought cannot begin 
to be exerted too early in life; that the earlier 
in youth this influence begins to be exerted, the 
more fruitful it will be of results. 

Of course such missionary work is not with- 
out its elements of far-sighted selfishness. The 
purely unselfish philanthropist is a hypocrite and 
generally a dangerous character. Most of the 
effort of life insurance salesmen is wasted in 
trying to convert prospects to faith in the utility 
of life insurance who have already reached a 
time in life when they are fixed in their ways 
and set in their prejudices and no longer amen- 
able to appeals to sentiment or moral suasion. 
By practical demonstration we propose to prove 
to the generations of the future that a life in- 
surance policy is worth, in personal satisfac- 
tion and final results, all it costs in premiums to 
keep it up. We are not just selling child’s en- 
dowment insurance, but the idea of life insur- 
ance to the fathers and mothers of the future. 
Of course you have to make your appeal to 
parents to sell child’s endowment for their 
children, but to the agent who understands the 
psychology of parenthood the appeal is ready 
made for him by the conditions to which I have 
referred; the lack of some medium for training 
youth in the principles of civic and social 
righteousness and forming in them traits of 
character that make for commercial success 
and economic security. 

Educational endowment 
have been on the market for a number of years, 
and I do not pretend to having invented any- 
3ut very few of 


insurance policies 


thing new in actuarial science. 
such policies have been sold heretofore and the 
idea received scant attention until the company 
I represent and several other clients began to 
sell educational endowment successfully about 
three years ago. The reason for this success 
does not lie so much in the policy as the objec- 
tive brought out in its presentation. Compa- 
nies are still trying to sell educational endow- 
ment policies as a convenient, safe and certain 
medium for creating a fund to insure a college 
education to the beneficiary; that is, the insured 
or a child of the insured where it is written as 
an endowment on the life of the parent. We self 
educational endowment policies that are them- 
selves to serve as instruments for educating the 
insured in thrift and foresight; to inspire him 
with an ambition for a more complete prepara- 
tion for the business of life, and to encourage 
him to make personal sacrifices for his own re- 
mote benefit, directing his attention to some 
definite goal and training him in persistence in 
the struggle to attain it. The material reward, 
in the form of a cash endowment or paid-up 
life insurance, is merely an incidental conse- 
quence of the principal mission of the policy 
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Child’s Endowment Insurance--and Why 


itself as a vehicle of education. 

And because this is so we have come to be- 
lieve that the signing of the application is merely 
the enrollment of another pupil in our school of 
character-building and that we are not getting 
all the possible benefits that can accrue to our 
business, nor doing our full duty to our scholars 
unless we follow up their enrollment by a sys- 
tematic course of lessons in those principles that 
will make them better and 
more useful citizens. This we propose as our 


men women and 
next development in child’s endowment insur- 
ance. 
Trend of Life Insurance: 
(Continued from page 20) 
whose case heavy damages can be recovered? 

Another trend of the business that cannot be 
ignored under the subject allotted to me is that 
of the establishment of health and accident de- 
partments. The experience of one large com- 
pany in connection therewith is noteworthy, and 
covers all that need be said. In January, 1919, 
it started to write personal accident and health 
insurance. The departments were discontinued 
in February, 1922, after three years’ trial. In 
giving notice of the discontinuance the company 
stated that the departments had been established 
primarily for the purpose of helping in the pro- 
duction of the company’s life business, but that 
it had been found that they were not of the 
assistance hoped for and were diverting a cot- 
siderable part of the home office and field force 
from the life business. 

There is an increasing tendency to write sub- 
standard business. Can it be done best by com- 
panies writing standard business or by a large 
company writing nothing but substandard busi- 
ness? An agency force which has been educated 
and trained to a certain standard of selection 
is more valuable to a company than a force un- 


A Difficult Prospect 
Sold by Letter 


The letter was written for P. F. Storrs, Manager 
Confederation Life Association of Canada at 
London, England. Mr. Storrs writes, “The after- 
noon I received your letters I sent several to pros- 
pects whom I had been drumming pretty hard 
without result. A reply came from one making 
an appointment. I called and secured his proposal 
for £15,000 ($75,000) at the very first interview.” 





You can open the way to real business—can create 
a keen realization of the value of adequate insur- 
ance and prepare the way for a personal call to 
close the application by letter. More than 400 
salesmen are using Hull’s sales creating letters 
for life, accident, partnership, automobile and fire 
business. An insurance company official writes 
“Am well pleased with the letters. Shall be able to 
make effective use of them.” You may have details 
of this letter plan on request—ask for folder 11A. 


WILLIAM S. HULL 
RC Re aE BES BIE 


Madison, Conn. 











educated and untrained in this respect. I would 
expect to find in a company doing both a stand- 
ard and substandard business a higher mortality 
on the standard business than would be found 
in a company doing only a standard business, 
both companies having the same general basis 
of selection for standard business. 
certain number of applications for insurance 


There are a 


which do not strictly come within the standard 
An agent of a company doing only a 
standard business will not submit such applica- 
tions to his company. 
is doing a substandard business the risk will 
be submitted, and if the applicant is offered a 
substandard policy, the persuasive agent may 


class. 


If, however, the company 


convince the company that the case should have 
been put in the standard class. On the other 
hand there is the temptation on the part of the 
home office to treat risks as substandard which 
might otherwise be accepted as standard. In 
that standard 
I am not, of 
course, attributing wrong to either the agency 
I am simply 


either case there is a possibility 
applicants as,a class will suffer. 


force or the home office officials. 
referring to those forces of human nature which 
are ever at work. 

Group life insurance has its appealing side. 
The problems are very similar to those involved 
in writing casualty insurance, and the necessity 
of transacting the business in the field through 
specially - trained home office representatives 
militates against its success when undertaken by 
companies not equipped therefor. It must also 
be remembered that the mortality under group 
insurance has not been definitely established. 
In my opinion the business contains pitfalls for 
the average life company. 

The shoemaker should stick to his last, if he 
is a good shoemaker and there is a sufficient 
demand for his product. My estimate of life 
underwriters, based partly upon introspection, 
is that they are not of much use in other lines 
of endeavor. Most of us are so constituted that 
about all we can hope for is to be fairly good 
at some one thing. Life insurance is distinct 
from other kinds of insurance, and when it is 
adulterated with other kinds the result, it seems 
to me, cannot be as good as the pure article. 


Looking to the Approach 

One of the greatest factors in salesmanship 
is the approach. If you can successfully sur- 
mount this obstacle, sales should be made in in- 
creasing volume, because there is no dearth of 
prospects for life insurance, so it is not a ques- 
tion of material on which success is contingent, 
but rather on one’s methods. 

At the recent convention emphasis was laid 
on the fact that the largest sales or the most 
sales are not made on a dilation of net costs, 
reserves, dividends, low mortality, high inter- 
est earnings, etc., but rather what the contract 
you have to offer will do for the person for 
whom it is intended. If you enlarge your talk 
on such things as enumerated above you only 
invite competition and confuse your prospect. 
On the other hand, if you visualize the benefits 
of life insurance you will create a desire for 
what you have to offer.—Agents’ News-Letter. 
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The Life Insurance Sales Research Bureay 


By Joun MarsHatt Hotcomse, Jr. 


3usiness Manager, Life Insurance Sales Research Bureau 


It is a very great pleasure to present the 
Life Insurance Sales Bureau—the 
youngest of the co-operating life insurance asso- 
ciations—to the Life Convention— 
the oldest association of life insurance execu- 
tives in the country. In reading over the ac- 
count of your meeting last year, I noticed that 
there was some difference of opinion as to 
whether the American Life Convention and the 
Presidents’ Association were “sister” organiza- 
’ organizations, but in any event, 


Research 


American 


tions or “fellow’ 
I hope that you will accept us in the family. 
We are really a child of the Association of 
Life Agency Officers; and, as many of your 
companies are represented in that association, I 
presume that our genealogy is satisfactory. 

At the twenty-fifth anniversary of the Actu- 
arial Society, one of the oldest members told of 
a burlesque on life insurance in the early days 
in which one of the characters asked, “What in 
thunder is an actuary?” In those days, his 
work was largely unknown, but the actuary has 
long since become an established institution in 
our business. His work is recognized the world 
over by scientists and by laymen. It has stood 
the test of time. His calculations have made 
possible accurate rate making, and he has been 
instrumental in turning out new products for 
the agency force to sell. In conjunction with 
the medical and underwriting departments, the 
Actuarial Society produced that landmark in our 
business—the Medico Actuarial Mortality In- 
vestigation based on scientific study of the facts 
available and destined to serve as a guide for 
action in thousands—perhaps millions of cases. 

Such has been the work of the actuary— 
both in individual companies and in co-opera- 
tive action in the Medico Actuarial Investigation 
—that to-day no group of men in the life insur- 
ance business is looked upon as having done a 
more careful, painstaking and successful work. 
They have dug out the facts on which the busi- 
ness has prospered. They have lived strictly up 
to the motto of their society—“The work of 
science is to substitute facts for appearances 
and demonstrations for impressions.” It is diffi- 
cult to picture what our business would be with- 
out the results of the actuarial studies. No one 
who knew anything whatsoever about the busi- 
ness would ask to-day “What in thunder is an 
actuary?” 

But in standing before you as a representative 
of the sales research idea, I suspect that some 
at least are asking “What in thunder is sales 
research?” And it is for the purpose of answer- 
ing that question in some detail that J shall out- 
line the work which we are doing, as well as 
some of the plans which we have for the future. 

Research was not a common word in Ameri- 
can business until a few years ago, but there had 
been much work done of a research nature with- 
out having been so named. Probably most rea- 
sonably intelligent people the world over have 
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to-day heard of research laboratories—the 
places maintained by many corporations and 
other institutions for the study of various prob- 
lems. Out of these laboratories come new 
methods and processes, new ideas and new ap- 
plications—and it is becoming extremely com- 
mon to find the corporations which maintain 
these laboratories advertising the fact broadcast. 
Within a few weeks, I have seen a number of 
these advertisements issued by such companies 
as the General Electric and New York Central 
Railroad. Here is what the General Electric 
printed in a recent advertisement about their 
famous Mazda lamp: 

“Before the Research Laboratories of the 
General Electric Company were established, dis- 
coveries and inventions of light sources were 
accidental. Research was not conducted year 
in and year out. 
facturing is organized. 

“Through systematic research the tungsten 
filament lamp, in its vacuum and_ gas-filled 
forms, was developed. Through research, the 
unknown lamp of the future will probably be 
evolved, and through Mazda service the details 
of its construction will be taught to authorized 
lamp manufacturers. Lamps thus developed 
through this organized, systematic research by 
Electric Company are marked 


It was not organized as manu- 


the General 
Mazda. 

“But Mazda is not the name of a lamp. It 
is the mark of a research service. It designates 
the service rendered by the Research Labor- 
atories of the General Electric Company to the 
manufacturers of Mazda lamps—Mazda service. 

“Only when a Jamp manufacturer is author- 
ized to receive this research service—Mazda 
service—may he mark his lamp Mazda. Hence 
the mark Mazda on a lamp means that he has 
received that service and that his product em- 
bodies the newest discoveries made in the re- 
search laboratories.” 

The application of science to the problems 
of the General Electric is something of which 
the company is proud, for such an application 
is a mark of sound practice led forward by pro- 
gressive thought and action. 

In our business, we have an example of most 
careful research requiring years for its com- 
pletion. It has not been called research but 
that is exactly what it has been. I refer to the 
work of the actuaries, and one of the most in- 
teresting research studies ever carried on in any 
business in a co-operative way was the Medico 
Actuarial Investigation, as a result of which 
many of the laymen and doctors doing our un- 
derwriting have guide posts to assist their work 
not previously available. It was a broad-gauged 
effort to combine for the common good the ex- 
perience of about forty companies and produced 
a brilliant result. 

And so, in these ways, research has been of 
service to companies like the General Flectric, 

(Continued on page 25) 
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Has a Wife an Insurable Interest in Her Husband? 


By Jessie Levy, LL.B. 


Every woman at some time in her life is con- 
fronted with a very important and vital ques- 
tion, which cannot be passed by slightly. If she 
happens to be an unmarried woman, earning her 
own livelihood, the possibilities are that this 
question would not disturb her, but if she hap- 
pens to be married and the mother of children, 
it becomes one of unusual importance in her 
life and one that must be answered. And the 
question to which | am referring is this: “What 
would she do if her husband should die to-day? 
Would she be compelled to go to work in order 
to support herself and her children, or did the 
husband, through the medium of wise business 
prescience, foresee the frailty of life sufficiently 
to protect his family after his death?” 

Insurance, in this respect, has been worked 
out successfully to alleviate these situations. 
The subject of insurance has come to be a large 
branch of the law, and after a proper supervision 
of the legal eye many an unfortunate catastrophe 
has been avoided. 

History gives us very little along the line of 
insurance during the period prior to the Middle 
Ages, but insurance seems to have made its 
appearance in the commercial world of Europe 
some time during the thirteenth century. The 
first legal supervision that insurance seems to 
have had is that shown by the “law merchant” 
of England, which also controlled everything 
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time to writing new busi- 
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pertaining to negotiable instruments. For a 
long time in England separate courts solved the 
legal disputes arising between merchants on 
these questions, until finally it came to be 
accepted as part of the common law of England. 

Life insurance did not become popular until 
the latter part of the nineteenth century, and 
with its popularity came new and added prob- 
lems for the law. While insurance was looked 
upon at one time as a wagering contract, the law 
has almost completely overcome such a theory, 
and to-day insurance is recognized as one of the 
greatest of American industries. The law does 
not permit anyone to take a policy of insurance 
on the life of another, unless he has some in- 
surable interest. One of the first and important 
questions asked is whether or not the insurer 
has an insurable interest in the life of the in- 
sured. The purpose of such precaution is to 
prove to the law that the insurer possesses such 
an interest in the life of the person insured that 
he would not actually want such a loss as that 
insured against to occur. Insurance law recog- 
nizes the absolute certainty of death. A hazard 
insured against in the case of property may 
never occur, but the death of every person is 
certain, even though the time cannot be esti- 
mated. 

The courts have already passed on the ques- 
tion of whether or not one may insure his rela- 
tives through blood, marriage or other family 
ties, and as a general rule the courts have held 
that there does not seem to be any legal limita- 
tion on the amount of insurance obtainable, be- 
cause of the impossible feature of measuring the 
exact amount of affection for the kin in ques- 
tion. 

The general legal presumption is that a wife 
has an insurable interest in the life of her hus- 
band, and that the husband in turn has a like 
interest in the life of his wife. This is due to 
the common law rule, which is now generally 
accepted, that the wife is entitled to the support 
of her husband, and, because of that right, has 
a real interest in his life sufficient to grant her 
insurable interest; and that the husband has a 
legal right, and therefore an insurable interest, 
in his wife because of the fact that he is en- 
titled to the services of his wife. Though the 
wife’s insurable interest was denied in a num- 
ber of earlier cases, it is now an unquestioned 
fact that a wife actually possesses such an 
interest. This interest has even gone so far as 
to extend to a woman who, having a former 
husband living, marries again and lives with 
her second husband, receiving his support, but 
can still be recognized as the beneficiary of her 
first husband’s policy. 

It is an obvious fact that one has an insurable 
interest in one’s own life, and therefore anyone 
can be made a beneficiary. As a general rule, 
statutes have been enacted universally permit- 
ting married women to insure their husband's 
lives. The insurable interest that a wife has in 
her husband does not only pertain to his life, but 
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Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 

SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 

FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 
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Life..... caipaaedes coccecccthaeee 

Twenty Payment Life...... . $167.10 
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reaches out to his property as well. The differ- 
ence between interest in property and that of 
life is chiefly that, in the case of property insur- 
ance, it is looked upon as purely a matter of in- 
demnity, while in the case of life insurance it is 
more of a potential investment. It is rarely that 
a man can gain through the loss of his property, 
but a woman can insure her otherwise worthless 
husband for any amount, and on his death re- 
cover the amount of insurance, and no legal 
obstacle can bar her path from obtaining the in- 
surance as long as she in no way caused his 
death. 

Sometimes the insurable interest in property 
and ownership is confused. Though we know 
it to be a fact that equitable or legal ownership 
is sufficient to give the owner an insurable in- 
terest, yet it is not absolutely necessary that 
ownership exist in order to give the insurer an 
insurable interest. Thus there are cases which 
hold that where a wife has a right to the rents 
and profits of her husband’s property, or to the 
use of his personal property, she has, by virtue 
of such a right, an insurable interest in such 
property. The general rule in such a case is 
that the wife must have an insurable interest in 
her husband's property at the time the loss oc- 
curred. The general weight of authority also 
holds that the insurable interest must not only 
exist at the time of the loss, but such interest 
must have existed at the time the policy was 
taken out. This interest, however, need not 
have been in continuous existence from the time 
the insurance was taken out until the loss. 

It has been even held that a wife has an in- 
surable interest in a house, the actual title to 
which is in her husband, but which house she is 
occupying with his consent as a dwelling house 
for herself and family, and upon the destruction 
of such house she may recover the face value 
of the policy, in case such value does not ex- 
ceed the actual loss. 

Many statutes have been enacted in this coun- 
try giving a married woman the right, either by 
herself and in her own name, or in the name of 
another person acting as her trustee, to cause 
the life of her husband to be insured for her 
sole use. This insurance may exist for any 
definite and specific period or may exist for the 
period of his natural life, and in case she sur- 
vives her husband, the net amount of the in- 
surance becomes due and payable to her, free 
from the claims of creditors or representatives 
of her husband. Neither has the administrator 
a right to count such insurance in the general 
assets of the husband’s estate, and such insur- 
ance which the wife receives does not prohibit 
her from taking her inchoate interest in her 
husband’s property. 

Thus it can be seen that the real test of in- 
surable interest can be put in this manner: 
Does the person seeking the insurance on the 
insured have an insurable interest in the life of 
such person, and is there a reasonable probabil- 
ity that the insurer will gain by having the in- 
sured alive, and lose by his death? A _ wife 
having such an interest in her husband and 
actually losing by his death and gaining when 
he is alive, it naturally follows that she will 
have an insurable interest in her husband’s life. 
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You Let Him Sell You 

“T did not sell him because he convinced me 
that because of these hard times he could not 
pay the premium.” This leads us to believe that 
you, instead of he, were sold. That he was 
the salesman and you the sold. He did to you 
exactly what you had called upon him to do 
Instead of your selling him the idea of life a 
surance, he sold you the idea of hard times, 
Is it not true that this financial stringency jg 
actually as much a mental condition as it is a 
physical fact? 

Conditions to-day, in the majority of locali. 
tics, are comparable with those of 1913. In fact, 
it is the opinion of many of the older insurance 
men that the agent to-day has a decided advan. 
tage over the agent of 1913. To-day the prin. 
ciple of life insurance is more seriously believed, 
and more extensively practiced than in 1913, 
and while the actual financial condition may be 
somewhat worse, that handicap is by far over. 
come through the more friendly attitude that 
people have toward insurance work.—Monthly 
Message. 
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The Life Insurance Sales Research Bureau 
(Continued from page 22 

the American Telephone and Telegraph Com- 

pany and other industrial corporations, as well 

as having been used to very great advantage 

by our own business. 

‘Tt remains, however, to show wherein the re- 
search carried on in these research laboratories 
or even by our actuaries and doctors has any 
connection with the sales problems. 

A definition will make clear this relation. Re- 
search is defined as being an effort to get at the 
truth. The General Electric, in other words, is 
trying in its research laboratories to find out 
what lamps or processes are better than others 
and why. In the light of that study, changes 
and improvements are made for the purpose of 
improving the service which that company can 


give its patrons. Until a careful study is made 
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of certain results and the causes contributing 
thereto, no intelligent changes or improvements 
It is in this sense that we hope 
to use research in the many problems surround- 


can be made. 


ing the sale of life insurance—namely, the im- 
provement of the service which the companies 
can render. 

Suppose that you are driving your car and 
become aware that your rear end on one side 
seems not to be running as smoothly as it usually 
tells that very 
likely you have a flat tire, but you do not imme- 
The 


occupants of your rear seat and you yourself 


does. Your experience you 


diately get out your jack and other tools. 


lean over the edge to discover the cause, and 
in the light of what you discover, you decide 
what to do—presumably, to stop the car and re- 
place the tire. Now what I wish to draw to 
your: attention is this—that after you became 
aware that your car ceased to run properly, 
You did 
not get out your tools until you knew the cause 
Before you 


you took means to ascertain the cause. 


of the trouble and where it was. 
decided on any remedy, you searched for the 
cause of the trouble. This process was research 
—a searching after the cause, a searching after 
the truth. You did not trust to your opinion— 
you wanted the true fact—and when you had 
secured it, you knew what to do. 

It is just that attitude which has been grow- 
ing rapidly in American business and that we are 
developing to-day toward the sales problems in 
life insurance—an inquiry as to whether there 
are not certain causes contributing to an unde- 
sirable condition. We are not saying that the 
business will not continue successfully as it is 
going now—we are simply asking whether it 
cannot run better. For example, we are asking 
whether we cannot eliminate waste through a 
study of the question of selection of salesmen, 
just as waste was eliminated through the study 
of the selection of risks and the resulting im- 
provement in our underwriting. 

The declination of undesirable risks is prop- 
erly regarded as fundamental to the success of 
our business. Probably no other form of busi- 
ness is in greater need of studying its pro- 
spective clients before accepting them; and in 
life insurance, it early became established that 
a very careful scrutiny of each applicant was 
considered essential, but it has not been until 
very recent years that the need for careful study 
of the agency force has been recognized. 

In addition to these studies, we have accumu- 
lated a very large amount of material covering 
the practices of companies in their agency de- 





Not long ago, we were able to 


partments. 
present to our members a summary of the func- 
tions of the home office agency department as 
derived from an analysis of about twenty-five 
departments. It developed from that report that 
the functions of the agency department were 
usually five in number, designated as—sales 
promotion, which includes publication of the 


field 


supervision, which includes trips to agencies, 


house organ, issuing of bulletins, etc.; 
etc.; records and contracts, which include the 
files kept at the home office; training, which 
includes all educational courses, etc.; research, 
which includes all analysis of results achieved 
in the field, etc.; and conservation, which in- 
cludes whatever work along this line is done 
This report gave to our 
companies—young and old, large and small— 
the benefit of knowing what was being done by 


by the home office. 


companies the country over. 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuabie franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran= 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, IIl. 














EDMUND P. MELSON, President 





ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 





J. DE WITT MILLS, Secretary 











As a result of that report, we were asked if 
we could prepare reports covering the practice 
of companies on particular problems, and the 
problem which was apparently uppermost in the 
minds of many executives was that of con- 
servation and reinstatement. I noticed that in 
your banquet address last year, Mr. Tasney 
mentioned that problem as the most important 
one confronting executives, and ] 
is little dissent from that opinion. 
the bureau decided to use its facilities 
ing house for information on this matter, and 
the response to our request for information has 
been so enthusiastic that we shall soon publish 
a report embodying the work done by over forty 
The methods adopted 
same— 


presume there 
Accordingly, 
as a Clear- 


companies in this matter. 
vary widely—scarcely any two are the 
but we can roughly divide the type of conserva- 
tion work done into two groups—that which is 
primarily prevention and that which is_pri- 
marily cure. Under the former come all efforts 
looking to the retention of the policy on the 
books. Many companies are beginning to feel 
that the selection of the risk and the continua- 
tion of relations between the policyholder and 
the company commences with the proper 
tion and proper training of the agent himself. 
Even where conservation of business is not thus 
linked with the problem of agency selection, it 
is common to find companies bending every 
effort to put pressure onto their general agents 
or managers to prevent lapses. All companies 
are familiar with efforts at increased production 
through agency competitions, etc., but many are 
only just beginning to be familiar with similar 


selec- 
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efforts at reduced lapses in agencies. It is 
rapidly being recognized that such reduction is 
a vital factor in economic administration. 

As time goes on, we shall distribute to our 
members reports .on other matters requested by 
them. We shall 
seem to our executive committee as being both 
We are designed to do 
work 
with that which has been done for underwriting 
by the Medico Actuarial Mortality Investigation 
and to do for the selling of life insurance what 
has been done for the selling end of many other 
As long ago as 


study those problems which 
desirable and feasible. 


for the agency departments comparable 


classes of American business. 
1904, it was pointed out by a life insurance 
official that “By far the largest part of the 
sums expended by life companies are paid to 
secure new insurance and the chief problem in 
every company to-day is to secure that new in- 
surance at a minimum cost.” Few problems in 
the business afford the wide opportunity for 
careful study that is offered by the agency de- 
partment work. 

We shall explore certain topics and follow cer- 
tain trails which prove unproductive; but we 
shall, through our broad field of operation serv- 
ing many companies, endeavor to avoid for our- 
selves, as well as to assist others in avoiding, 
duplication of work. We are a clearing house 
systematically organized to disseminate informa- 
tion on agency matters and to keep in touch 
with all important changes or improvements and 
to suggest some which study indicates as desir- 
Our job is to minimize waste, wherever 
In seeking its at- 


able. 
possible, in agency affairs. 





tainment, we have a breadth of View and: 
portunity which are not only national but ig 
national, since we already have a number 
Canadian company members. We hope thay 
ever-increasing number of companies may ¢ 
tribute their experience for the common 
and that they may avail themselves of. 
henetits of this research clearing house, 
We aim at more intelligent management 
» propose to reach this end by Studying g 
ent methods and to suggest where waste § 
be eliminated. We shall be receptive tg 
ideas but we shall not accept them until g 
has indicated the probability of their wot 


The Making of a Successful House Op 
(Continued from page 19) | 

he has evolved a system of conserving bug 
and saving lapses, the editor should know 
about it from the agent himself. 4 
It is perfectly natural for everyone toy 
to increase his own production and improyg 
class of business he writes, but if he is of 
highest order of agents, loyalty to the conti 
will inspire within him a pride in the gp 
of that institution as a whole, and he will ¥ 
to play a larger part than the mere role of 
sonal producer; he will want to encourage} 
help his fellow workers. ce 
The opportunity of doing this is through 
medium of the house organ. The editor chi 
with getting it out is eager to serve, but | 
his service to be measurably effective, he i 
have the co-operation of the field force, ’ 
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Co-operation That Coun ; 


Two of the features in The Guardian’ 
comprehensive plan of service to Agents 
which aid our representatives to increas 
their production: 


A TRAINING Course for new Agents. 


The Prospect BurEAU, which developg 
real bona-fide leads for all Agents, old or new 


If you want to know the whole story f 
what this Company is doing for it 
Agents, address: 
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SE chicago National Life Communication 


Mo the Editor of THE SPECTATOR: 


Ina recent article published in THE SpecTaTor 
Jating to the Chicago Naticnal Life Insurance 


ompany, 
‘article wet 
pt to discredit our org 


it seems to us that the writer of said 
nt out of his way in an apparent at- 
ganization and to injure 


Whe company. To dispel, if not too late, adverse 


Popinion or mi 
pn create 


isunderstanding which may have 
d in the minds of readers of your 


ajuable journal, we respectfully request you to 
blish this letter and assure you we will ap- 


eciate the courtesy. 


Firstly: The statement relative to salary paid 


Mhe secretary-treasurer of the company is wrong 
His salary was originally fixed 


Mc Fe- 


Pand misleading. 
at 25 per cent less than that quoted. 


over, neither the president or secretary-treas- 
Murer were paid a salary up to the time the In- 


Meurance Department gave out its 


report. 


Further, subsequent to the giving out of the de- 
| partment’ s report, the directors of the company 


Fyoted a decrease in salaries of the respective 


Pofficers referred to above, which reductions 
amounted to 250 per cent in one instance and 
“too per cent in the other, and in both instances 


the reductions were made retroactive. 
F Secondly: The fact that the 


"cessive. 


doubt, are aware of. 


‘truth, we could overlook the matter. Part 


Underwriters 
“Company were given a 90 per cent graded con- 
tract does not prove that it is unusual or ex- 
Some other life insurance companies, 
held in high regard, with home offices in Chi- 
cago, are now offering like commissions to 
agents and some companies in the South and 
West offer still more, a fact which you, no 
Tf the wrifer of the article 
had qualified his statements, or told all the 


of 


the truth is sometimes more misleading than a 


falsehood. 
Thirdly: 


As to the cost of selling stock. 
It is admitted that stock is seldom, if ever, sold 





A Lawyer’s Opinion of 
An Insurance Agent 


On the train, one evening, a lawyer in- 
troduced a business man to an agent of 
a prominent life insurance company. 
Afterward, in speaking of the agent, the 
lawyer said: 

“It is a pity that there are not more insur- 
ance agents like that man. He is well in- 
formed as to his business, his own com- 
pany and other companies; is able and 
willing to reply intelligently to inquiries 
made by his customers and prospects, and 
his statements can be relied upon ab- 
solutely, whether the facts are favorable 
to him or not.” 


Every Agent Should Prepare Himself 


so that he shall deserve an equally strong 
Tecommendation. Knowledge is power. 


Our Educational Publications are 
Prepared to Meet the Agents’ Needs 


Send 10 cents for Catalog of Insurance Works, 


or state the class of information desired. 
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without some expense and it must be sold at a 
premium in order to create a surplus and pay 
commissions. Stock salesmen must live as well 
as other people and because of the adverse in- 
dustrial and financial conditions of the country 
the past two years, men of high character and 
business integrity in our city and State admit 
and have admitted that we were justified in pay- 
ing the commissions we did, which were wholly 
within the law. So, when commission deduc- 
tions were mentioned, it was not fair to repre- 
sent a shrinkage in surplus, as outlined in your 
article, without a fair explanation. Further, 
the Chicago National Life Insurance Company 
took over the business of the Gary National 
Life Insurance Company last June, which fact 
was public property long before your article 
was published. Why did not the writer of said 
article make mention of this fact? 

In short, we feel we have been done an in- 
justice as the result of prejudice or lack of 
knowledge of fact relative to our company. We 
believe in a square deal and we believe the man- 
agement of your valuable journal believes in a 
square deal. If the Chicago National Life is the 
victim of a plot to injure its standing and im- 
pede its progress, we are at a loss to understand 
the reason why. We cannot and do not in- 
dulge the belief that the management of your 
publication intended to discredit our undertak- 
ing. Therefore, we feel this communication is 
entitled to recognition and publication. 

Very truly yours, 
Chicago National Underwriters Company. 
\. L. WuHirme_r, President. 

Chicago, September 15, 1922. 

[President Whitmer must know, from the 
reputation of THE SpecTATOoR, that all fairness is 
intended toward his company, as well as all 
other insurance companies. For that reason we 
give space to his full communication, although 
there are one or two misstatements therein. One 
or two other statements are vague, such as that 
relating to the salary of the secretary-treasurer 
having been orginally 25 per cent less than that 
quoted. This would not conflict with its hav- 
ing been increased later. President Whitmer’s 
statement that, in one instance, the salary of an 
officer was reduced 250 per cent is clearly 
erroneous, for if it was reduced 100 per cent 
there would be none remaining. In fairness, 
Tue Spectator desires to emphasize the fact 
that the report of the examination shows that 
the company, on March 15, 1922, had a capital 
of $100,000 and a net surplus, beyond its cap- 
ital and all liabilities of $65,012. President 
Whitmer states that the Chicago National Life 
now has approximately $6,000,000 of business 
in force, and over $100,000 surplus.—FprTor, 
THE SPECTATOR. | 


NEW YORK UNIVERSITY COURSE OPENS 
OCTOBER 2 


Griffin M. Lovelace Will Soon Take Charge 
of New Life School 

The first class in life insurance salesmanship 
in New York University will begin its work 
under Dr. Griffin M. Lovelace on October 2, ac- 
cording to an announcement by the New York 
Life Underwriters Association, which organiza- 
tion is sponsor to the new school. 

The course will occupy eleven weeks of study 
and field work. Each student is to be required 
to spend at least fifteen hours a week in actual 
solicitation under the direction of the faculty. 
In order to do this connection with a branch 
office or general agency of some company doing 
New York must be made and a 


license secured. 


business in 


AROUND THE CAPITAL 
Death Rate for Week of September 9 
INCOME TAX DIRECTORY 


Bill for Such a Publication Has Been Intro- 
duced—Would Provide Fine Prospect List 

Wasuincton, D. C., September 14.—Reports 
to the Census Bureau from sixty-three cities, 
with a total population of 27,860,666, indicate a 
mortality rate of 10.4 for the week ended Sep- 
10.7 for the corresponding 
week of last year. The highest rate was 18.8 
in Birmingham, Ala., and the lowest 4.5 in 
The highest infant mortality 


tember 9, against 


Springfield, Mass. 
rate was 154 1n Fall River, Mass., and the low- 
est was reported from Salt Lake City, where 
no infants died during the week. 

Telegraphic reports from industrial insurance 
49,933,345 policies in 
during the week, with 6662 death claims, a rate 
ef seven death claims per thousand policies per 


companies show force 


annum. For the corresponding week of 1921, 
there were 47,554,690 policies in force, and 6710 
death claims, giving an annual rate of 7.4 death 
claims per thousand policies. 

A bill to provide for the publication of an an- 
nual directory of income taxpayers has been in- 
troduced in the Senate by Senator King of Utah. 
Under the terms of the measure, the Secretary 
of the Treasury would be authorized to prepare 
of the Budget an 
estimate for the printing and publication of an 


and submit to the Bureau 
annual income tax directory to contain the 
names and addresses of all persons who, dur- 
ing the year, have filed income-tax returns with 
the collectors of internal revenue. The names 
would be arranged by States and political sub- 
divisions and each State would have a separate 
directory. 

As the measure authorizes the sale of the 
directory to the public at cost, the insurance in- 
dustry by the passage of this bill would have 
available probably the finest list of prospects 
ever compiled. At the same time, fake pro- 
motors would have access to the biggest “sucker” 
list ever gathered. In view of the experiences 
of Liberty Bond purchasers during the war in 
communities where names of buyers were posted 
for publicity purposes, it is feared that the pro- 
x0sed directory would be fraught with unpleas- 
ant possibilities to an extent that would over- 
shadow any benefit to be derived from knowing 
who did or did not promptly report his income. 


R. E. Lewis Dead 

VA., 18.—Rollin F. 
Lewis, cashier of the Richmond, Va., branch 
office of the Mutual Life of New York, died 
on September 5, following an illness of several 
months’ duration. Mr. Lewis was forty years 
old and had been continuously in the employ 
of the Mutual Life for twenty-five years, hav- 
ing accepted his first position at the age of fif- 
teen, at Little Rock, Ark. The body was car- 
ried to that city for interment. The deceased 
was a member of Grace Episcopal Church and 
was a Scottish Rite Mason. 


RicHMOND, September 
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GAIN AND LOSS EXHIBIT 


The 1921 Results are Favorable to Companies 


MORTALITY RESULTS FAVORABLE 


Average Interest Earnings Well in Advance of Those Required 





(See pages 6 and 7 for tables) 
THE the essential points of the 
exhibits of numerous life insurance companies since the first form of the 
Gain and Loss Exhibit was required by a State Insurance Department 
some ago. The 1921 statistics of eighty-four life 
insurance companies are presented herewith. Of these, nine are indus- 
trial companies, The aggregates of the industrial 
companies are shown separately. In 1906 the National Convention of 
Insurance Commissioners added an elaborate form for the presentation 
of the data making up the Gain and Loss Exhibit to the convention blank 
form for the annual statements of life insurance companies. Annually 
this exhibit of each of the companies, and, in particular, the domestic 
companies, is subjected to careful scrutiny, because from this exhibit can 


Spectator has published annually 


twenty-seven years 


separately grouped. 
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7 ‘ — Torats (182 T "7 

NAME OF COMPANY, ORDINARY INDUstE 

ee = Be CoMPANIES) Compantgs) 
Divisible Surplus at Beginning of Year... 128 272,640 78 068.219 
’ ’ 9,Y08 214 


Loading Earned on Premiums and Annuities 


209,312,644 39 4] ¢ 

Insurance Expenses Incurred..... 246/343 743 en 4 

Percentage of Insurance Expenses sto Loading 117.68 113 
Net Investment Earnings, Including Interest and Profit 

and Loss, Less Investment Expenses. . : (a) 277,440,138 102 298 ( 
Interest Required to Maintain Reserve (b) 162,533,207 71707950 

Percentage of (a) to (b)........ , 170.21 142 64°" 
Expected  ortality Cost... 310,984,793 
Actual Net Mortality. ie 160,201,525 

Percentage of Actual toE xpected Mortality. . ; 51 .52 


Reserves Released by Surrender and Lapses 
Surrender and Lapse Values Allowed.... 
Peicentage of Reserves Returned on Surrenders ‘and 


186,361,664 
161,668 945 


TADSOS ee a ok oc es Sous alent : : 86.75 75.04 
Credits from Other Items*.. . 27,593,773 1,164,918 
Debits to Other Items*... 19,461,535 21130835 


Source of Net Gains or Losses— 
Gain or Loss from Loading enters 
Gain or Loss from Mortality...... x 
Gain or Loss from Surrendered and Lapsed Policies... . 


-37 ,031,099 
150, 783, 268 
219 














be promptly detected any indication of 


mediocre returns on investments or an inordinately high rate of mor- 
Proper remedies may be properly applied thereto on discovery. 
various companies comprised in the table 


tality. 
In preparing the data of the 


of aggregates, shown herewith, no company is included which was less 
or which had under five millions 


than five years old on January 1 last, 
of insurance in force. 

The net gains and losses 
realized gains from insurance sources proper, 


in each item, the 


aggregates, while the gains or losses from changes in security values and 
These latter, added to or deducted from the 


non-admitted assets follow. 


insurance gains, show the apparent surplus earnings of the year. 
remaining items show the distribution of the surplus earnings as appor- 
tioned to policyholders and stockholders, assigned to special funds and 
added to the surplus account, the final item showing the surplus at the 


end of the year. 


The summary of surplus earnings for ordinary companies shows that 
savings on mortality totaled 


the excess interest amounted to $114,906,931 ; 


$150,783,268, and the gain from surrendered policies was $24,692,719; the 
excess of expenses over loading was $37,0 031,099. 
from 


during the year amounted to $261,484,05 


extravagance in management, 


are shown in the table of 


The total realized gain 
this must be deducted 


Total Realized Gain. 


* inc ludes annuities. 


totals of which are the 


$70,886,429, 


The 


182 ordinary companies, 
the United States, and twenty-seven industrial writing companies, together 
with tables showing the ratios obtained by the older companies in the 
four leading departments of the Gain and Loss Exhibit. 
booklet, Gain and Loss Exhibit for 1921, are presented the figures of 20 


companies in detail. 


Gain or Loss from Surplus Interest . 
Gain or Loss from Other Sources. 


Gains of Losses on Investments... ..... 
Surplus Earned During the Year......... 
Dividends Applied During the Yea 
Special Funds. oe 
Dividends to Stockholders. . 
Increase or Decrease in Surplus... . 
Divisible Surplus at End of Year......... 


representing 
$190,597,628 as apparent surplus earnings for the year. 
there was distributed the following: 
to policyholders and $28,907,293 payments to stockholders, and $10,624,310 
was added to surplus from special funds. 
the increase in surplus amounted to $18,2 

An additional table presented herewith shows the aggregate figures for 


114, 100, 931 
32/2: 


938 

67 ‘14 061 
—5, 060,534 

: . 





21,893,137 
146 ),¢ 99,961,356 


505 619 


$s 


the loss on investments, leaving a total of 
From this amount 


$154,081,066 dividends apportioned 


It is therefore apparent that 
2,979. 


including five Canadian companies operating in 


In the separate 





NEW TAX LAW 


Would Provide for 10 Per Cent of Net 
Income 


SPECIAL DEDUCTIONS FOR FIRE AND 
MARINE COMPANIES 


Senator King Would Change Income Tax 
Law to Provide New Rates 
WasurncrTon, D. C., Sept. 18—A tax of 10 
per cent of the net income of insurance compa- 
nies is provided for in a bill which has been 
introduced in Congress by Senator King of 
Utah, to provide new rates of income tax for in- 
dividuals and business organizations. Banking 
and transportation corporations also would pay 
a 10 per cent tax, but all other corporations 
would be taxed upon their net income at vafy- 
ing rates, ranging from 10 per cent for net in- 
come amounting to $10,000,000 or less to 20 per 
cent of the “twentieth million dollars of net in- 
come or fractional part thereof and of net in- 
come in excess of $20,000,000" and 10 per cent 
of that part of the net income which is in ex- 
cess of 20 per cent of the deductions allowed. 
The allowable deductions would be all the 


ordinary and necessary expenses paid or in- 
curred during the taxable year, including sala- 
all interest paid or accrued 
losses not 


rentals, etc.; 
upon unfunded indebtedness; taxes 
worthless debts, and 


ries, 


compensated by insurance ; 
dividends received. 

In the case of insurance companies other than 
life, in addition to the above, unless otherwise 
allowed, the deductions will include: (A) The 
net addition required by law to be made within 
the taxable year to reserve funds (including in 
the case of assessment insurance companies the 
actual deposit of sums with State or Territorial 
officers pursuant to law as additions to guaranty 
or reserve funds) ; and (B) the sums other than 
dividends paid within the taxable year on policy 
and annuity contracts. These deductions are 
also allowed mutuals other than life. 

In the case of mutual marine insurance com- 
panies there is also to be allowed amounts re- 
paid to policyholders on account of premiums 
previously paid by them, and interest paid upon 
such amounts between the ascertainment and 
the payment thereof. 

Mutuals (including inter-insurers and 
ciprocal underwriters, but not including life or 
marine) requiring their members to make pre- 


Fe- 


28 


mium deposits to provide for losses and ex- 
penses will also be allowed the amount of pre- 
mium deposits returned to policyholders and the 
amount of deposits retained for the payment of 
losses, expenses and reinsurane reserves. 

Income tax rates for individuals would range 
from 2 per cent of the net income, where ne! 
more than $2000, to 40 per cent of the amoutt 
in excess of $70,000. 


Appoints Private Secretary 

Edward D. Duffield, who became president 0! 
the Prudential Insurance Company of America 
on September 1, has appointed George H. Chat: 
secretary. Mr. Chace, who wa 
born in Middleboro, Mass., is a Harvard mat. 
and is 39 years old. He entered the service 0! 
the Prudential on May 8, 1905, as a clerk, amt 
has been an assistant division manager, manage! 
of the Canadian division, and at the time of hs 
assignment to his new work was managef 0 
the new Southern industrial division. His ap 
pointment is a popular one, as his associates 1 
the Prudential home office hold in him hig 
likable persona 


his private 


esteem because of his 


qualities. 


very 
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sWAMPSCOTT MEETING 





Routine of Commissioners’ Gathering 


MERCHANT MARINE BILL 


Resume of Papers Read During Daily 
Session of Convention 


[Eprtor’s Note.—Owing to pressure of other 
matter, it was not possible to complete the re- 
wrt of the National Convention of Insurance 
Commissioners in THE SpEcTATOR of September 

The report is therefore completed here- 


with.]} 


The program of the convention has previously 

ren outlined. It was followed with little 
variation. A résumé of the doings from day 
to day will give an idea of the work accom- 
plished. The meeting place was ideally situated 
north of Boston, at the head of a sheltered 
horseshoe-shaped bay. The Boston insurance 
fraternity made visitors realize that all which 
has been written of New England hospitality 
was in no wise fiction. Everything which was 
conducive to convenience or pleasure was done 
by the Bostonese. 

The convention was called to order Tuesday, 
September 5, some time after ten, by President 
Thomas B. Donaldson of Pennsylvania. Com- 
missioner Hobbs of Massachusetts, in the ab- 
sence of the Hon. Channing H. Cox, Governor, 
made the welcoming address, to which Platt 
Whitman, first vice-president of the convention, 
responded in a burst of oratory. The first roll 
call showed the presence of twenty-six States. 
This later was increased to about forty, train 
srvice delaying the arrival of many. Presi- 
dent Donaldson in his official address, among 
other things. mentioned the need of a central 
executive office for the convention, educational 
work required of insurance departments, agents’ 
qualifications, supervision of new companies, 
federation activity and legislative work. The 
only committee of interest reporting was that 
on valuation of securities presented by Super- 
intendent Stoddard of New York. This com- 
mittee was authorized by resolution to make a 
contract for the publication of a book of valu- 
ations, and that it be authorized to arrive at 
the valuation of securities by such methods as in 
the opinion of the committee are proper. Later 
in the convention a report of this committee 
was adopted providing that Marvyn Scudder be 
emploved to issue this book next January, and 
that the valuations be the market values on 
Decemher 31, 1922. Following the call of com- 
mittees, the convention adjourned until after 
lunch. . 

The first address of Tuesday afternoon was 
that on Uniform Methods of showy Insurance 
~ Making, by the Hon. Thomas S. McMur- 

v. Jr, Commissioner of Indiana. This paper 
was read by Deputy Commissioner Stuart A. 

Coulter, due to the late arrival of Mr. McMur- 
rv. Mr. McMurray stated that he was abso- 
lutely opposed to State rating and State insur- 
ance, but helieved the solution was in State 
‘upervision and regulation. Centralization and 
combination. he stated. were the solution of 
Uniform Methods of Fire Insurance Rate 
Making. No matter how stro ng a monopoly 
may be. its influence is lost under State super- 
Vision clothed with ample power. Among those 
who discussed this paper were the Hon. H. O. 
Fishback of W ashington, who stated that the 
- ing situation in W ashington was quite satis- 
sctory. He believed, however, that stricter 
‘lena as under the New York law, was 
‘heed desirable. William E. White, Deputy 

sioner of West Virginia, spoke in place 
Wigommissioner Bond, who was absent. Mr. 
oes not believe in State insurance rate 
making. He, however, thinks that all rates 





tthe Ocean House, Swampscott, twelve miles , 


and schedules should be filed with the insurance 
departments and they should have the right of 
review, but they should not have the right to 
fix the rates. The second address of the after- 
noon was “State Supervision and Regulation of 
Insurance Rate Making,’ by the Hon. Francis 
R. Stoddard of New York. In this paper 
Mr. Stoddard brought out as his belief that a 
State regulatory law is logical and is beneficial 
both to insured and insurer. He unalterably 
linked the supervision of rate making with the 
ascertaining of the cost of doing business. 
“When the State has placed the burden upon an 
insurance commissioner of regulating rates, he 
has more than ever the duty of opposing unjust 
taxation. Mr. Ramey of Kentucky, in discussing 
this paper, said that the local agent is a great 
economic factor and should receive adequate 
remuneration. It was his opinion that there 
were at least four leaks tending toward un- 
necessary increase in expense: first, not taken 
policies; second, the appointment of unqualified 
agents; third, taxes which are wrong in prin- 
ciple, and, fourth, excess commissions. Com- 
missions should be uniform throughout the 
country. The papers of T. M. Henry and 
Bruce T. Bullion of Mississippi and Arkansas 
were not read owing to the absence of these 
two gentlemen, and the meeting was adjourned. 

Following the adjournment, the convention 
was taken on an automobile excursion through 
the outskirts of Boston to Lexington and Con- 
cord. Stops were made at Lexington Common, 
the home of John Hancock, and the Concord 
Bridge. At each of these places a talk was 
given refreshing the memory of the visitors 
upon the deeds performed at this, the cradle of 
America. The ride was ended at the Belmont 
Springs Country Club, where dinner was served. 

At the opening of the Wednesday morning 
session, Secretary Button read the paper of 
Bruce Bullion, who was unavoidably detained. 
He took issue at several points with Commis- 
sioner Stoddard. whose paper he discussed. Mr. 
Button also read the paper of Hon. H. R. Mac- 
Gibbon, Deputy Insurance Commissioner of 
New Mexico, on “Sale of Insurance Policies as 
Incidental to Other Business Transactions.” 
Mr. MacGibbon favors a Federal law closing the 
mails against illegal solicitation through the 
mails. He brought out many cases where surety 
companies seem to be on the border line on 
guaranteeing various propositions. The paper 
was discussed by John W. Walker of Utah, 
who, in general, agreed with the remarks of 
Mr. MacGibbon. The second paner of the 
morning was “Fire Prevention as Relating to 
the Preservation of Our Forests,” by Hon. P. 
H. Wilbour of Rhode Island. Mr, Wilbour said 
that everyone could help in forest fire preven- 
tion, and commended the work accomplished 
by the Rhode Island Forest Commission. The 
paper was discussed by Hon. Howard J. Brace, 
of Idaho, who spoke in glowing terms of the 
work accomplished by the forest rangers in the 
West, and cited several of their accomplish- 
ments. The Hon. W. B. Young, Chief of the 
3ureau of Insurance of Nebraska, read a very 
interesting paper on reciprocal exchanges. It 
was his opinion that every effort should be 
made to acquaint a prospective policyholder 
with the cortract that he was making; he 
favored, as well, closer supervision, higher re- 
serves and State deposits. Mr. Young dealt 
very fairly with his subject, and while he did 
not feel that reciprocal insurance should be 
legislated out of business, he did believe that 
sufficient laws should be made and enforced, 
which would raise the protection offered by re- 
ciprocal insurance to as high a level as that 
cuaranteed by any other form. Superintendent 
Frank Travis of Kansas in his discussion said 
that there had been few failures of reciprocals 
in the States having the uniform reciprocal law 
in effect. It was his opinion that if this law 
is properly enforced, reciprocal insurance is as 
satisfactory as any other. He does not advo- 
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cate a change in the law, but would agree to 
higher reserves should they be found necessary. 
Commissioner Stacey W. Wade of North Caro- 
lina in his paper stated that on the whole his 
experience with reciprocals was satisfactory, 
more particularly in the case of reciprocals in 
North Carolina, which particularize on special 
classes. Automobile reciprocals have occa- 
sioned some dissatisfaction. Mr. Wade recom- 
mended limitation of expenses and a satisfactory 
standard of solvency. Superintendent Houston 
of Illinois, being absent, his paper was read by 
Secretary Button. Mr. Houston’s paper dealt 
principally with the iaws applicable to his own 
State. 

_ The Wednesday afternoon’s session was en- 
tirely given over to workmen’s compensation 
insurance. The meeting was addressed by two 
of its former presidents, J. S. Phillips of New 
York and Frank H. Hardison of Massachu- 
setts. Mr. Hardison’s paper was his seventh 
before the convention, and in it he discussed 
the need of close departmental supervision. He 
decried the idea of legislation at the behest of 
any certain class of insurance carriers. Super- 
vision of rules and rates should be put abso- 
lutely up to the commissioners. Following this 
address an adjournment of the meeting was 
taken and the committee on workmen’s compen- 
sation met with representatives from the in- 
surance carriers regarding the proposed re- 


vamping of the National Council. Several 
representatives from stock, mutual and re- 
ciprocal interests explained the plan, a copy 


of which was provided every commissioner in 
attendance. This plan was later recommended 
by the committee to the convention, and action 
was left in the hands of the committee noted 
above. 

On Thursday morning a resolution was pro- 
posed by Commissioner Wade providing that 
the convention recommend the substitution of a 
slow-burning film for the present guncotton 
form of movie film not later than January 1, 
1925. The resolution was lost. Mr. Went- 
worth of the National Fire Protection Asso- 
ciation spoke in behalf of the motion, which 
was referred to the committee. 

Following the discussion on this subject, 
Commissioner G. W. Gearhart of Ohio read 
his paper, “Uniform State Laws to Regulate 
end Tax Marine Transportation Insurance.” 
This paper was most interestingly received by 
the meeting and displayed the deep thought and 
consideration which were given it by Mr. Gtar- 
hart. Following this paper the convention was 
addressed by the members of the American In- 
stitute of Marine Underwriters in the interest 
of the Uniform Marine Bill. 


While the bill was not endorsed by the con- 
vention on motion of Commissioner Hobbs of 
Massachusetts, Chairman Donaldson was au- 
thorized to appoint a committee of three to con- 
fer with the members of the committee from the 
American Institute of Marine Underwriters and 
to report back in December at the December 
meeting. On motion of Mr. Stoddard, the con- 
vention went on record as approving the oppor- 
tunities outlined in the bill. Mr. Donaldson 
announced the following as members of this 
committee: F. R. Stoddard, Tr., New York, 
chairman: Burton Mansfield, Connecticut; W. 
B. Gearheart, Ohio; Burt A. Miller, District 
of Columbia: Clarence W. Hobbs, Massachu- 
setts: Joseph Button, Virginia; Alexander Mc- 
Cabe, California, and Thomas B. Donaldson, 
tka ck 

Thursday afternoon there was an automobile 
excursion up the north shore through Salem, 
3everly, Magnolia and Gloucester, ending with 
a dinner at the Eastern Yacht Club, Marble- 
head. 

Friday morning several interesting topics re- 
garding supervision of agents were informally 
discussed. Various committees were appointed 
and the nominating committee brought in their 
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AGENTS WANTED! 








For attractive contracts write to 


The Union National Life Insurance Company 


Houston, Texas 


J. C. Stribling, President J. M. Yoes, Secretary 














JUST PUBLISHED 


AGENTS AND BROKERS! ADD TO YOUR INCOME 
LEARN OF NEW OPPORTUNITIES FROM THE BOOK 


SURETY BONDS 


By EDWARD C. LUNT 


A well known surety official and underwriter of long experience 


THE CHAPTER TITLES EMBRACE 


Judicial Bonds 

Contract Bonds 

Depository Bonds 

Fiduciary Bonds 

The Custody of Collateral Security 
Prohibition Bonds 

License and Permit Bonds 

Special Classes of Surety Bonds 
Automobile=Conversion Bonds 

A Diffident Word to Home Office Executives 
Suggestions to Agents 


Preliminary and General Topics 

The Underwriting of Fidelity Risks from the Stand-= 
point of the Principal 

Underwriting of Fidelity Bonds from the Stand- 
point of the Obligee 

Special Classes of Fidelity Bonds 

Position Fidelity Bonds 

Special Fidelity Bond Topics 

Bankers’ Blanket Bonds 

Public Official Bonds—General Considerations 

Public Official Bonds—Certain Important Species 
of the Genus 
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TABULAR INDEX—FIRST AID TO AGENTS 


An appendix contains a Tabular Index which is described as “‘First Aid to Agents,"’ and which, with notes, occupies 12 pages. It lists about all the important kinds 
of bonds that commonly come up in the day’s work, shows the classification of each, lists the page of the General Manual where it is treated and the section of 
this book where it is dealt with, and refers to notes giving general underwriting information about particular bonds. 


Surety Bonds contains 370 pages of information which will be found of great service by surety underwriters, agents and brokers. 


Price per Copy, $2.50, delivered. Discounts in Quantities 


THE SPECTATOR COMPANY 
SELLING AGENTS 
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eports. 
vp aimously elected. They are: 


ident, Platt Whitman, Wisconsin. 
es vice-president, H. O. Fishback, Wash- 


_o vice-president, J. C. Luning, Florida. 
Secretary-treasurer, Joseph Button, Virginia. 
Executive committee, Clarence W. Hobbs, 

\asachusetts, chairman; Burton Mansfield, 

Connecticut; W. N. Vancamp, South Dakota; 
4 C. Savage, Iowa; James F. Ramey, Ken- 

tky; Joseph G. Brown, Vermont, and T. M. 


Henry, Mississippi. 


Detroit Life’s New Record 


The Detroit Life Insurance Company’s rec- 
ord of new business written in August is $1,- 
312000. This compares with $827,000 for 
August, 1921, an increase of $485,000, or 59 per 
cent. 

The total of business written so far this year, 
in the Detroit Life in Michigan, is $10,494,000, 
compared ‘with $7,364,000, an’increase of $3,130,- 
wo over the same period last year, or 42 per 
cent. 

Compared with a record of $6,582,000 in the 
ame period in 1920, there is an increase of 60 


fer cent. 


Western and Southern Safe Robbed 

CincINNATTI, O. ,September 16.—An empty 
moonshine bottle left in the Walnut Hills office 
of the Western and Southern Life Insurance 
Company on Wednesday (September 13) of last 
week led the police to believe that yeggman 
who blew the safe and stole $2075 paused during 
their labors for an occasional sip of the cup that 
cheers. The uninvited guests knocked the com- 
bination off the safe and blew the door open. 
L.A. Glover & Company Succeeds Marcus 

Gunn 

It is announced that L. A. Glover & Company, 
consulting actuaries, life insurance accountants 
and statisticians of 29 South LaSalle street, 
Chicago, have succeeded to the business hereto- 
fore conducted by Marcus Gunn, consulting 
actuary. 





New York Indemnity Company Expanding 

It was recently announced that the New York 
Indemnity Company had increased its capital to 
$00,000, and its paid-in surplus to a similar 
sum; and it is now learned that the company 
will enter the general casualty field and will soon 
begin writing workmen’s compensation, auto- 
mobile and all forms of liability and personal 
accident and health insurance, as well as burg- 
lay and plate glass insurance, which it is 
already writing. 

On January 1, 1922, the New York Indemnity 
Company, which is closely allied to the National 
Surety Company of New York, began writing 
burglary and plate glass insurance through the 
Kenny Agency, New York. The business of 
the company will be pushed actively along the 
other lines mentioned and the company is 
already making agency arrangements therefor. 
It is anticipated that, with its strong financial 
condition and the backing of the National Surety 
Company, this new organization will become an 
important factor throughout the field. 


The selections of the committee were 


E. A-"St. John, who is president of the New 
York Indemnity Company, is yice-president of 
the National Surety Company; Joel Rathbone, 
chairman of the board of the New York In- 
demnity Company, is vice-president and general 
manager of the National Surety Company, and 
most of the directors of the New York In- 
demnity Company are also directors or execu- 
tive officers of the National Surety Company, 
including President William B. Joyce of the 
National Surety. H. J. Hewitt is secretary of 
both companies. 

William B. Joyce, president of the National 
Surety Company, has long been recognized as 
a man of great force, and is a prominent figure 
in the surety business of the country; and the 
broadening of the powers of the New York In- 
demnity Company indicates that this company 
will be a keen competitor for its share of the 
general casualty business. 


Casualty Company of America 

The lamentable failure of the Casualty Com- 
pany of America, New York, occurred in 1917, 
and its affairs were taken in charge by the New 
York Insurance Department for liquidation. At 
the close of business December 31, 1921, claims 
had been filed aggregating $14,908,714; upon 
that date the assets amounted to $2,646,613. A 
first dividend of 22% per cent was paid to in- 
surance creditors and 25 per cent to general 
creditors, from the general fund during the 
year 1921. It is anticipated that a further divi- 
dend will be paid within the next few weeks, 
but as it is not likely that the creditors wil! 
receive more than 60 per cent, it is not expected 
that stockholders will ever receive a dividend. 


Meeting of New York State Fund Advisory 
. Committee 


ALBANY, N. Y., September 18.—The Advisory 
Committee of the New York State Insurance 
Fund, which was recently appointed by Gov- 
ernor Miller, held its first meeting at the office 
of the New York State Department of Labor 
in New York city on September 13. The mem- 
bers of the committee present were: Hon. 
Henry D. Sayer, the Industrial Commissioner, 
chairman; Edmund N. Huyck, president, F. C. 
Huyck & Sons, Albany; F. L. Morse, president, 
Morse Chain Co., Ithaca; Henry J. Wright, 
editor, The Globe, New York city; Thomas W. 
Larkin, president, LeRoy Plow Co., LeRoy; J. 
Charles Andrews, general manager, Turner 
Construction Co., New York city; John F. 
Weis, assistant to the president, Rochester Cart- 
ing Co., Rochester; W. H. Dupka, comptroller, 
Lackawanna Steel Co., Buffalo; Saul Singer, 
president, Singer Brothers, New York city. 
Philip T. Dodge, president of the International 
Paper Company, who is also a member of the 
committee, was unable to be present owing to 
absence in Europe. 

_ After opening remarks by the Industrial Com- 
missioner the committee took under considera- 
tion certain matters relating to the condition of 
the State Insurance Fund, including financial 
statements for the first half of 1922 indicating 
a sound financial condition of the fund as of 
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June 36. A proposed dividend of 15 per cent in 
the general group of the fund was laid before 
the committee by the Industrial Commissioner 
for its consideration. After an examination of 
the financial statement upon which this dividend 
was based the committee unanimously approved 
the declaration of such a dividend and such 
dividend was ordered by the Industrial Com- 
missioner. This dividend of 15 per cent is at 
the same rate as has been maintained in the 
general group for the last two years. The 
committee entered into some discussion of its 
proper functions and procedure and upon mo- 
tion a sub-committee to draw up rules to gov- 
ern the committee’s action was appointed, to 
consist of Mr. Andrews as chairman, Mr. 
Wright and the Industrial Commissioner. 


CANNOT COUNTERSIGN IN BLANK 
Opinion By Massachusetts Commissioner 
On Resident Agent Law 

Boston, Mass., September 18.—Commis- 
sioner of Insurance Clarence W. Hobbs has 
rendered an opinion as to whether it is lawful 
for a foreign insurance company to issue poli- 
cies in Massachusetts which have been counter- 
signed in blank by a resident agent, or whether 
it is necessary that policies issued by such a 
company be countersigned by a resident agent 
as issued. Commissioner Hobbs says: 

“Section 157 of Chapter 175 of the General 
Laws provides that foreign insurance companies 
shall make contracts of insurance upon lives, 
property, or interests in this Commonwealth 
only by lawfully constituted and licensed resi- 
dent agents 

“This section in our opinion prohibits a for- 
eign company from issuing policies on property 
or interests in this Commonwealth which have 
been countersigned in blank by a resident 
agent. The statute provides that such com- 
panies shall ‘make contracts of insurance’ only 
through lawfully constituted and licensed resi- 
dent agents. The manifest intent of this statute 
is to require that those contracts made here 
shall be made through the medium of resident 
agents and not directly with the insured. If 
the practice of countersigning policies in blank 
is countenanced it furnishes an opportunity for 
the evasion of this statute in that a company 
using such policies could then make it appear 
that the contract, evidenced by the policy, had 
actually been made through a resident agent 
when in fact it had not been so made and the 
policy had never been in his hands and the agent 
whose name appears on the policy may not have 
even known of the existence of the contract.” 


W. E. Frew Director of American Surety 
Company 

Walter E. Frew, president of the Corn Ex- 
change National Bank, New York, has been 
elected a member of the board of the American 
Surety Company, New York, to succeed the 
late William A. Nash, chairman of the board 
of the Corn Exchange National Bank. 

The directors of the American Surety also 
authorized the payment of the regular quar- 
terly dividend of 2% per cent. 
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Announcement 


‘NEW YORK INDEMNITY 
COMPANY 


Will shortly enter the general casualty field ex- 
tending its lines to include workmen’s compensa- 
tion, automobile, all forms of liability, personal 
accident and allied casualty lines. 





Consideration is now being given to the selection 
of agency connections throughout the country, 
and correspondence is invited from those inter- 


ested. 


HOME OFFICE: 
115 BROADWAY, NEW YORK 


E. A. ST. JOHN, President 
WM. B. JOYCE, Chairman Executive Committee 











Manuals of Compensation, 
Liability and Automobile Insurance 


THE SPECTATOR COMPANY is in a position to supply to Companies 
and Agents Manuals as follows: 


Manual of Compensation and Liability Insur- 
ance—Rules and Rates—THE BASIS MANUAL 


Hitherto in preparing manuals of rates for workmen's compensation and 
liability insurance, the compilers have confined their labors to individual 
States. Now that nearly half the States of the Union have enacted com- 
pensation laws, it has been found feasible to compile a basis manual ap- 
plicable to all States. Issued in loose leaf form. 7 = ' 


The rates given therein are the basis rates for all classifications, while 


differential slips containing the multiplier to be used in arriving at the 
manual rate for particular States will be supplied as desired. 


MANUAL OF LIABILITY INSURANCE—RULES AND RATES. 


Being basis rates for liability insurance in States having no compensation 
laws. Loose leaf form. Differential slips supplied as desired. 


AUTOMOBILE MANUAL 


Companies and Agents can also be supplied with the Manual dealing 
with AUTOMOBILE LIABILITY INSURANCE, in loose leaf form, as 
follows: 


RULES AND RATES 
Automobile Manual—List Price Manual—1905-1922. 
- ‘* —Rules for writing Liability Property Damage 
. symbols, 


Eighth Edition - 


and Collision Insurance and 


Compensation Laws, 


December, 1921 


Digest of Workmen’s 


These Manuals are official and can be supplied in quantities to suit. For 
prices and further particulars, address 


THE SPECTATOR COMPANY 


GHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YVORK 








INTERSTATE CASUALTY CO. 


BIRMINGHAM, ALABAMA 


AUTOMOBILE INSURANCE 
LIABILITY INSURANCE 
PLATE GLASS INSURANCE 


A SPECIALIST COMPANY 
Surplus to Policy Holders $408,090.84 


CHICAGO SAN FRANCISCO Houston 
830 Insurance Exchange Alaska Commercial Chronicle Building 
Building Building 
LouISVILLE Satt Lake City ALBUQUERQUE 


Gaunt & Harris 1015 Boston Building 112 South Third Street 


Speed Building 











Tre lidelityan Sualty @mpanyot NewYork 


ROBERT J. HILLAS, Pres. —1922— 


—1876— 


Total Assets - - Over Twenty-seven Million Dollars 
Over Twenty Million Dollars 
Surplus to Policy Holders - Over Seven Million Dollars 
Losses paid to June 30, 1922 Over Ninety Million Dollars 


Total Reserves - - 








CASUALTY LINES Surety Lines 
ACCIDENT FIDELITY 
HEALTH COURT 

LIABILITY Casualt CONTRACT 

COMPENSATION @ y Insurance FIDUCIARY 
AUTOMOBILE d DEPOSITORY 
BURGLARY an OFFICIAL 
ROBBERY CUSTOMS 
PLATE GLASS Surety Bonds REVENUE 
ELEVATOR LICENSE 
BOILER FRANCHISE 
ENGINE EXCISE 
FLY-WHEEL MISCELLANEOUS 




















‘INSURANCE THAT INSURES”’ 























TWO BOOKS OF REAL MERIT 


The Real Estate Educator 
F. M. PAYNE, (New Edition 1920) 


A repository of useful information for ready reference, 
especially designed for Real Estate Investors, Operators, 
Builders, Contractors, Agents and Business Men. What 
you NEED to know, what you OUGHT to know. The 
New 1920 Edition contains The Federal Farm Loan Sys- 
tem, How to Appraise Property, How to Advertise Real 
Estate, HOW TO SELL REAL ESTATE, The Torrens 
System, Available U. S. Lands for Homesteads, The A 
B C’s of Realty and other useful information. 

208 pages cloth, $2.00 postpaid. 


The Vest Pocket Lawyer 


This instructive book contains the kind of information 
most people want. You can <now the law—what to do— 
what to avoid. It is a daily guide—a manual of refer- 
ence for the business man—the law student—the justice 
of the peace—the notary public—the farmer—the clergy- 
man—the merchant—the banker—the doctor. 360 
pages printed on bible paper. Cloth $1.50. 


THE SPECTATOR COMPANY 


Cuicaco OFFICE 135 Witi1aAM STREET 
EW YORK 


InsuRANCE ExcHANGE 
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CLAIM MEETING ENDS 


Valuable Data Contributed at Sessions 
of International Claim Association 


ABLE SPEAKERS TREAT PRACTICAL 
TOPICS 


Question Box Feature Facilitates Informal 
Discussions 


John A. Millener, supreme attorney of the 
United Commercial Travelers of America, 
made an instructive address before the Inter- 
national Claim Association last week upon a 
live and important subject, “Federal Practice 
and the Right to Remove Litigation from a 


State Tribunal to a Federal Forum.” In part, 


he said: 

I have chosen for the subject of my remarks “Fed- 
eral Practice and the Right to Remove Litigation from 
a State Tribunal to a Federal Forum.” I have 
selected this subject on account of a recent decision 
handed down by the United States Supreme Court, 
the case being entitled Tom J. Terrall, Secretary of 
State of Arkansas, vs. The Burke Construction Co., 
reported in 42 S. C. Rep., 188. This decision has at- 
tracted widespread attention and to the writer seems 
far-reaching in its application in that an insurance 
carrier can now, with impunity, remove a case from 
a State court to a Federal court without incurring the 
penalty of revocation of its license to transact busi- 


ness. (Chief Justice Taft, who wrote the opinion, 
stated as follows: 
“The principle established by the more recent 


decisions of this court is that a State may not, in im- 
posing conditions upon the privilege of a foreign cor- 
poration’s doing business in the State, exact from it 
a waiver of the exercise of its constitutional right to 
resort to the Federal courts, or thereafter withdraw 
the privilege of doing business because of its exercise 
of such right, whether waived in advance or not. The 
principle does not depend for its application on the 
character of the business the corporation does, whether 

State or interstate, although that has been suggested 
as a distinction in some cases. It rests on the ground 
that the Federal Constitution confers upon citizens of 
one State the right to resort to Federal courts in an- 
other; that State action, whether legislative or execu- 
tive, necessarily calculated to curtail the free exercise 
of the right thus secured is void because the sovereign 
power of a State in excluding foreign corporations, as 
in the exercise of all others of its sovereign powers, is 
subject to the limitations of the supreme fundamental 
law.” 

An insurance carrief is usually domiciled or has 
its home office in the State where it is incorporated, 
but its operations are far-reaching, that is, it sells its 
by policies of insurance, in many 
issued by the 


service, measured 
States where it simply holds licenses 
State Insurance Department which has given it author- 
ity to transact business. It becomes quite necessary 
to hold a license, for in many States a heavy penalty 
is imposed for transacting business without one. 

Being forced to take out a license and to pay a fee 
for same and in some States to pay a tax on the busi- 
ness written or the premium income, the companies 
found they were hedged in with certain restrictions 
by way of legislative enactments, that is, in about one- 
half of our States we find a restriction usually read- 
ing something like this: “Tf any foreign corporation 
having authority to do business in this State shall 
apply to or remove to the United States Court any 
action brought against it in any court in this State, 
its authority to transact the business of insurance in 
this State shall cease, and the shall 
Tevoke the certificate of authority * * * * * 
and notify its agents to discontinue the issuing of any 
new policies.” 


superintendent 


Resides this statute, the company usually had to 
Sign a stipulation when it applied for its license that 
When the Federal 


it would abide by such statute. 





courts were instituted, every person could use these 
forums to settle their controversies, but as States were 
admitted to the Union there crept into our jurispru- 
dence what was known as “State rights,” which rights 
were determined by State legislative enactments, one 
culminated into 
“Anti-Removal Statute.’ 


of which what was known as the 


State legislatures have been 
and are quite zealous in their efforts to protect their 
own citizens on matters pertaining to insurance con- 
tracts, especially where the insurer is a foreign cor- 


poration. The ‘‘anti-removal’’ statute made its first 


appearance some years ago—if I am correct in my re- 


search, about 1875--one State after another putting 


it upon their statute books. There were many theories 
advanced as to why it was enacted, but it was gen- 
erally and commonly believed by law makers that 
without it the foreign company had an advantage over 
the domestic company, as the foreign company could 
remove a case into a Federal court, while its com- 
petitor, the domestic company, could not, which: sug- 
gests itself to the author that the plaintiffs in cases 
of this character had more faith in their local State 
courts than the Federal court. Another reason seized 
upon by State law makers in favor of an anti-removal 
was that the seat of the Federal court was 
usually plaintiffs’ 
by reason of the trial in the Federal court a plaintiff 


litigant was burdened with additional expense in tak- 


statute 


far removed from the home and 


ing his or her witnesses to the seat of the Federal 


court. 

Without quoting the language of Article III, Sec- 
tion 2 of the United States Constitution, it is suffi- 
state that its provide that the 
judicial power of the Federal courts shall extend to 
controversies between citizens of different States—and 
the subject of removal from a State court to a Fed- 
eral court is governed by the Judiciary Act and 
Judicial Code. The author believes that 
on carriers having litigation should try the issue or 
issues in a Federal court, for he believes by so doing 
that in a few years we will have the law on contracts 
of insurance well established, there will be more uni- 
formity in decisions and a litigant, by examining the 
rights without 


cient to provisions 


from now 


authorities, will know his absolute 
long, tedious and expensive litigation. 

On February 22, 1917, the United States Congress 
passed what is commonly known as the “Interpleader 
Act.” This, to my mind, was a step in the right 
direction of progress, but the act did not go far enough. 
As the statute now reads, where two or more claim- 
ants claim the proceeds of a policy and they reside 
in different States and the company admits it owes 
the money to one or the other, the company can force 
the: claimants to try the issue in one Federal court 
by making an application to the court admitting liability 
and paying the proceeds into court. 3ut what about 
the case where the carrier denies liability absolutely 
and there are two or more claimants residing in differ- 
Take, for 
office is in 


instance, a case where the 

New York State. It 
One claimant files suit 
of Georgia 


ent States? 
company’s 
denies liability on a claim. 
against the company in the State court 
and another claimant living in California brings action 
in the State court of that jurisdiction. The carrier is 
now without the litigants to try 
the issue before one tribunal at one time and place, 
it must defend both suits at different times and in 
different State jurisdictions, and T believe that the ‘‘In- 
terpleader Act’? should be amended to cover this char- 
there should be some provision 


home 


recourse to compel 


acter of cases, that is, 
in the act whereby the carrier could compel the liti- 
gants to try the issues in one Federal court in one 
jurisdiction. By such an amendment it would eliminate 
eliminate the 
being obliged to pay both 


endless expense and in some_ cases 


possibility of a carrier 


claimants onthe one contract. 


On Tuesday, the delegates listened to a most 
inspiring and humorous address by James V. 
Jarry, fourth vice-president of the Metro- 
politan Life of New York. Mr. Barry took oc- 
casion to refer to the good to be derived from 
organizations, stating that they afforded oppor- 
tunities to learn each others’ mental trend and 
ideas. Knowledge of men is a most valuable as- 
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set, and the Claim Association is a clearing 
Having a strong sentiment in 
favor of co-operation, Mr. Barry is always glad 
to aid an organization of underwriters wherever 
He asserted that the interests of 
the insurance companies and the public are iden- 


house for ideas. 


it is possible. 


tical, and that insurance supervision should aim 
to foster the companies for the service of the 
public. He further declared that no company or 
set of companies dare to defy public sentiment. 
All underwriters should uphold their business 
and not permit the undermining of any reput- 
able company. The value of insurance to the 
people depends on the success of the companies. 
He briefly described the qualifications of an ad- 
juster as a sense of justice, a working con- 
science, and a fair amount of common sense. 
In further addressing the meeting Mr. Barry 
said: 

A Few OsservVATIONS ON CLAIM ADJUSTING AND 

OrHER THINGS 

While the topic given an address usually partages 
that bloom in the 


» 


of the character of the ‘flowers 
spring” in that they “‘have nothing to do with the case,” 
the subject of my rambling talk is so elastic that I 
cannot well escape its far-reaching tentacles. Whether 
or not I really know anything about claim adjusting 
need not be here discussed. The fact remains that 
have had somewhat to do with 
the company with 
which I am privileged to be connected. 

True I have had no experience in the adjustment of 
arising under health or policies or 
However, I assume it to be a fair statement 


for several years I 


this branch of the business of 


claims accident 
contracts. 
that there is no difference in the principles governing 
the proper consideration and adjustment of the various 
classes of claims. 

There can be no doubt that with you, as with us, 
the great bulk of the claims presented are adjusted 
and paid almost automatically, there being no question 
as to their regularity and genuineness. 

That done the claimants is 
evidenced by the fact that one company during the 
last calendar year paid a total of 323,531 claims [aver- 
aging one claim paid for every twenty-seven seconds 


substantial justice is 


of each business day], with rejections for all causes 
of but one-half of one per cent of the total number 
And _ this 
except as to the extent of its 


of claims presented. company is no ex- 
the rule 
operations. And yet, as you well know, it is the one- 
half of one per cent of rejections rather than the 
of every just claim that challenges 
public attention. It is from this meagre number that 


all the heartburnings and all the litigation flow. 


ception to 


prompt payment 


It is not my purpose to indulge in any extended 
analysis of the principles governing the proper adjust- 
ment of claims. The problem in its entirety is not 
complicated nor difficult of solution. All that the proper 
handling of claims calls for is the possession by the 
adjuster of a sense of justice, a working conscience 
and a fair equipment of common sense. 

The company official charged with the duty of ad- 
justing claims should constantly keep in mind the pre- 
dominant fact that the chief function of an insurance 
company is the payment of claims. The so-called ad- 
juster who fails to keenly appreciate this most im- 
portant truth and immediately a claim is filed, seeks 
out some technicality on which to hang a rejection in 
the hope of either escaping payment altogether or forc- 
ing a compromise, is not a claim adjuster at all. He 
is a claim dodger. 

Technical from the strict letter of the 
contract on the part of the assured should never be 
seized upon as an excuse for rejecting the claim, unless 
they are in fact mainly contributory to the condition 
which leads to the filing of the claim. For instance, if 
failure to keep within the house and be under the 
care of a physician obviously does not affect the con- 
dition of the claimant, it can have no part in the 
honest consideration of a claim regardless of the con- 
ditions of the contract. I well recall that while I oc- 
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The Insurance Year Book for 1922-1923 


FIFTIETH ANNUAL ISSUE 


ANNOUNCEMENT 


THE INSURANCE YEAR BOOK is issued in two volumes for 1922-1923 as heretofore, and embraces numerous 
important features. One contains the statistics of Life, Casualty, Surety and Miscellaneous companies, the other relates 
to Fire and Marine Insurance. All the statistical and other matter that they contain has been compiled with the greatest 
care by experienced insurance statisticians, the figures being taken from official reports. These volumes together con. 


stitute a trustworthy encyclopedia of insurance information. 
The volume devoted to LIFE, CASUALTY, SURETY AND MISCELLANEOUS INSURANCE contains the 


standard tables of Life, Casualty and other Companies brought down to include the official figures of 1921 for each 
company, in comparative form, for a series of years. Other tables show the standing and business transactions of 


Foreign Life and Accident Companies. 

THE FIRE AND MARINE INSURANCE volume contains elaborate statistics of the Fire and Marine Insurance 
Companies doing business in this country, in comparative form, for five years, (mutual companies, three years), together 
with details of assets and liabilities, and much other information. Tables are also given showing the status and trans. 
actions of the principal Stock Fire and Marine Insurance Companies of the world, and much other important informa. 
tion relating to Fire and Marine Insurance. It also embraces statistics showing the means of fire protection in over 
8,695 cities and towns in the United States and Canada, and a Directory of 62,000 Agents, Adjusters and Attorneys, 


EACH VOLUME IS COMPLETE IN ITSELF 
LIFE, CASUALTY, SURETY AND MISCELLANEOUS INSURANCE 


The volume devoted to Life, Casualty, Surety and Miscellaneous Insurance contains departments relating to such 
Companies under chapters headed as follows: 








STATUTORY REQUIREMENTS. STATISTICS OF FOREIGN COMPANIES. LIFE INSURANCE HISTORY. 
INSURANCE IN CANADA. LIFE UNDERWRITERS’ ORGANIZATIONS. Under this heading a tabular exhibit is presented covering the transactions of all 
RETIRED AMERICAN COMPANIES. DIRECTORS OF COMPANIES. existing Life Insurance Companies for the past twenty years. The tables show the 
GENERAL AND SPECIAL AGENTS. receipts of companies from policyholders, their investments, etc.; disbursements to 


policyholders under separate headings; expenses, total disbursements, new busi- 
ness, insurance in force at the close of each year, assets. liabilities, surplus, and in 
fact all the material points that are contained in the statistics regarding the transac. 
tions of recent years. 


These several chapters apply to the special features of Life and Miscellaneous 
Ansurance, and are entirely different from similar chapters enumerated below for 
Fire and Marine Insurance. 

LIFE INSURANCE TRANSACTIONS FOR FIFTY YEARS. 


This is a regular series of tables that have formed an important feature of THE 
YeaR Boox for many years, presenting in comparative form the business transac- | CASUALTY, SURETY AND MISCELLANEOUS INSURANCE. 
tions of American Life Insurance Companies for fifty years. They show the current A separate section is devoted to these important branches presenting a vast amount 
business of the Life Companies in a concise manner for ready reference. of information, statistical and otherwise. The section opens with a carefully prepared 
COMPENDIUM OF OFFICIAL LIFE INSURANCE REPORTS. synopsis of the statutory requirements concerning the admission of companies to 

‘A very important series of tables, occupying one hundred and sixty-three | Other States. Liability and workmen’s compensation insurance is exhaustively 
pages, giving the comparative exhibits of the business and financial standing ot all the treated so as to show the methods of operation, while the plans of other branches 
Life Insurance Companies of the United States, is presented under this heading. These | 2° also presented. The statistics cover a period of ten years and are arranged 
tables are compiled from official reports and form the most comprehensive analysis of o easily comprehended form, while giving all essential items. The department 
of the annual statements of life insurance companies ever presented. These tables | Of Business by States occupies 169 pages and will be found of great value. 
have met with great favor since their first publication. and they have been extended The fact that everything relating to CASUALTY, SURETY AND MISCELLANEOUS 
and improved for the present edition of THE YEAR Book by the exclusion of classifica- rere sig cay brought together makes THz YEAR Book more valuable than 
tion of bonds and stocks owned and mortgage loans by states. ever to that class of underwriters. 


FIRE AND MARINE INSURANCE 


The following list of chapter headings indicates some of the prominent features of the Fire and Marine Volume: 
REPORTS OF FIRE INSURANCE COMPANIES. Under this chapter head are , STATISTICS OF FOREIGN COMPANIES. INSURANCE IN _ FOREIGN 
presented detailed statements as of Dec. 31, 1921, of the respective fire and marine | COUNTRIES (embracing special consular reports, etc., from all parts of the world). 
{osurance companies and Lloyds operating in the United States, with comparative | INSURANCE IN CANADA. LATEST HOME OFFICE STATEMENTS OF 
— K petedine d 14 —— —- = years (stock ol = 3 ent | FOREIGN COMPANIES. 
mutual companies); also giving officials’ and directors’ names; lists of field men an FIRE DEPARTMENTS AND WATER SUPPLY.—Thi : 
territory covered; descriptions of real estate and mortgage loans; descriptions of | department embraces 520 pages of data concerning the cautoman tor ie nee 
securities owned, with their market values by classes; risks and premiums in force; | purposes of over 8,695, cities and towns in the United States and Canada The 





premiums and losses by classes of business; business since organization; data concern- | jnformation herein presented has be : 
ing San Francisco and other ee capital changes and surplus contri- most useful beet work for prtoes nel sr nt cg reliable sources, and forms a 
butions, etc. This chapter embraces the following classes of companies: American : 

NOTABLE CONFLAGRATIONS IN THE WORLD’S HISTORY.—A list of 


Stock Fire and Marine Ins. Cos. (licensed); Foreign Fire and Marine Ins. Cos. (licensed h . 

in the United States); American Mutual Fire and Marine Ins. Cos.; Underwriters’ the more important fires from B. C. 1897 to A. D. 1922. 

Agencies; Lloyds and Reciprocal Underwriters’ Associations; Unlicensed American LARGE FIRES IN THE UNITED STATES AND CANADA.—This list comprises 

Fire Ins. Cos.; Unlicensed Foreign Fire and Marine Ins. Cos. the fires which have occurred in the United States and Canada in the last two centuries 
and which are believed to have each inflicted damage amounting to at least $1.000,000 


AMERICAN BUSINESS.—NEW YORK CITY PREMIUMS (by companies for DIRECTORY OF INSURANCE AGENTS IN THE UNITED STATES AND 
2 years). FIRE LOSSES IN NEW YORK (50 years). STATE INSURANCE CANADA.—A list comprising about 55,000 insurance agents, specifying the classes 
ae a a ale Chee ee eee gg gS ecaiae. of business transacted by each. Also 7,000 adjusters and attorneys. 

: ES 47 years RANCE UNLICENSED COMPANIES.—In the chapter devoted to “R of Fire Insur- 
STOCKS AND DIVIDENDS (25 years). NATIONAL BOARD TABLES (risks, | ance Companies’’ is given much information po to ee eee oe 
premiums and losses, G2 years). TAXATION OF FIRE INSURANCE COM.- | in this country without the authority of State Insurance departments. Very useful 
PANIES. RISKS COVERED BY AUTOMOBILE POLICIES. AUTOMATIC to agents, brokers, reinsurance clerks and the insured ‘ 
SPRINKLERS. STATISTICS OF FIRES IN AMERICAN CITIES AND IN . : Fj i . 3 - 

MARINE DATA.—Policy forms, including New American Institute form; York- 


N fs ; - hee 
FOREIG CITIES RETIRED A mame LAWYERS. Antwerp Rules, Statistics, etc. 





WRITERS’ ORGANIZATIONS. 
BROKERS AND COMPANIES ACCEPTING SURPLUS LINES. AND _IN- LLOYDS AND RECIPROCAL UNDERWRITERS.—In the chapter devoted to 
DEPENDENT ADJUSTERS. CLASSIFICATION OF PREMIUMS AND | “Reports of Fire Insurance Companies*’ is given much information concerning the 


LOSSES. 1921, FIRE INSURANCE IN CALIFORNIA FOR 36 YEARS. FIRE | numerous Lloyds and exchanges operating in various parts of the country. 
>REMIUMS IN VARIOUS CITIES IN 1921. TAXES PAID BY FIREINSUR- | MISCELLANEOUS TA — i i i 
ANCE COMPANIES IN 1921. | cameue anette tare Pi; ee ee are also other tabulations, giving risks 
THE INSURANCE YEAR Book during its many years of publication has obtained a recognition among underwriters of all classes as 4 
standard authority upon ail matters pertaining to the business of insurance. It is invaluable to managers of companies as well as to the active 
men engaged in field work. The volumes are handsomely bound in cloth with heavy board covers, and printed on fine paper with clear, legible 


type. 
PRICES.—The following are the prices of THE INSURANCE YEAR Book, for the separate volumes or for the complete set: 


Life, Casualty,Surety and Miscellaneous Insurance, $15.00. Fire and Marine Insurance, $15.00. Both volumes, when ordered together, $25.00 


Sent prepaid to any address in the United States, or any country in the Postal Union (except Great Britain), on receipt of pricei 
to other countries the extra cost of postage to be added. All customs charges in foreign countries must be paid by the purchaset. 


THE SPECTATOR COMPANY, 135 William Street, New York 
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cupied the office of Commissioner of Insurance there 
was brought to my attention the rejection, because of 
non-corifinement, of a claim based on a loss of time due 
to a felon. Having a short time before suffered from 
4 felon which kept me walking the streets day and 
night in spite of my soulful yearning for much needed 
rest, it followed that the position of the company did 
not find much favor in my sight. 

that this method of handling claims 
no longer obtains. Let us hope that in the somewhat 


ungrammatical but none the less expressive language of 


You may say 


the cartoonist, ‘“Them days is gone forever.” 

I am clearly of the opinion that it is the plain duty 
of the adjuster to reject fraudulent claims, but, as a 
practical proposition, T would suggest that before he 
does so, he make sure just who it is that perpetrated 
the fraud. 
representative is a party to the fraud, either by inad- 


If the company’s agent, physician or other 


vertence or intent, the adjuster will save money for 
his company and enhance its reputation and standing, 
by swallowing his wrath and paying the claim. In- 
sane occasionally arise where the fraud on the part 
of the claimant is so obvious that the claim should be 
resisted even though the adjuster is fully persuaded 
that because of lack of legal proof the company may 
not be able to sustain its position in the courts. 

Permit me to reiterate and emphasize the statement 
that an insurance company is organized primarily for 
the purpose of paying claims; that there can be found 
no justification for a resort to technicalities for the 
purpose of worrying a claimant into abandoning his 
daim or accepting a compromise settlement, and that as 
a plain, common-sense business proposition, ‘fa good 
name is rather to be chosen than great riches” acquired 
through unfair treatment of policyholders. 


” 


Mr. Barry's slogan is “keep smiling,” and 

he described a pessimist as one who, when 

given the choice of two evils, takes both. He 

urged his audience to cultivate a cheerful dis- 

position, stating that happiness is the elixir 

of youth. Mr. Barry was awarded a rising 

vote of thanks for his fine address. 

Dr. ForrRESTER ON BONES AND NERVES 

Dr. C. R. G. Forrester of Chicago delivered 
a most instructive address upon “Injury to the 
Bones and Nerves and Their Relation to Per- 
sonal Accident and Sickness Insurance.” In 
view of Dr. Forrester’s experience with the 
British army during and following the war, he 
having served in England and France for a con- 
siderable period, and of his own extensive prac- 
tice and studies, there is, perhaps, no one better 
fitted to speak upon such a topic. He mentioned 
various classes of injuries to the bones and 
nerves, and described the proper treatment for 
numerous kinds of injuries, some of which 
methods of treatment have grown up during 
and since the war as a result of the war ex- 
perience. In most cases he also told what the 
period of disability, both total and partial, 
should be, and what they were apt to be under 
varying kinds of treatment. 

He also presented numerous X-ray pictures 
depicting faulty treatment of bone injuries. Dr. 
Forrester frequently addresses meetings of 
doctors, but this was his first address before 
laymen, notwithstanding which, he avoided the 
use of technical terms so that his meaning was 
made clear to his hearers. He also, occasion- 
ally, illustrated his point by sketches upon a 
blackboard. Dr. Forrester stated that, since the 
War, fractures are more speedily cured than 
Previously. 

He spoke of the amazing number of prolonged 
disabilities on account of shoulder fractures. In 
this connection he referred to the insufficient at- 
tention which is toc often given to local in- 


fections in connection with fractures. A chronic 
inflammation in the shoulder joint means a long 
case, and an injury to the circumflex nerve, over 
the point of the shoulder, is likely to prove a 
He urged that inspecting 
and help 


permanent injury. 
should co-operate 
family doctors, so far as they can; it is to the 
interest of both the patient and the company 


physicians with 


that this should be done. 

Dr. Forrester emphasized the necessity for a 
patient with broken ribs to sit up, even while 
sleeping, for several weeks. He has observed 
many cases and states that the death rate is 
high among those who lie down. 

In the cases of fractures, he advised post- 
poning operating for ten days or two weeks, if 
possible, stating that many infected fractures 
are compounded by the surgeon by operating 
too soon—-within twenty-four to forty-eight 
hours. He also advised against the use of nails, 
screws, nuts and bolts in bones. 

As to knee-joint injuries, Dr. Forrester re- 
gards a fracture of the femur as a permanent 
injury, while injuries to the tibia are curable. 
Concerning the patella, he regarded a fracture 
as a case for open operation, and advised start- 
ing motion within ten days after the operation. 

Dr. Forrester was tendered a rising vote of 
thanks, and it was voted to print enough copies 
of his address to supply the needs of members. 

Appreciating the great practical value of Dr. 
Forrester’s address and his lucid manner of ex- 
plaining injuries and their treatment, he was re- 
quested to attend the question box meeting on 
Tuesday, afternoon, where he responded to 
numerous questions put to him by the members 
in attendance. This feature, while not officially 
reported, affords an opportunity for the frank 
interchange of opinion and experience, and is 
regarded as a most useful and practical part 
of the convention. 

The banquet on Tuesday evening was a very 
pleasing event and was thoroughly enjoyed by 
all present. 

Pusiic CONVEYANCES 

On Wednesday, James J. Madigan, of New 
York, vice-president of the Union Indemnity 
Company, presented an interesting and _ illu- 


minating address upon “What and When Is a 
Public Conveyance?” This will appear in the 
next issue of THE*SPECTATOR. 

Election of officers, who were named in THE 
Spectator of September 14, and adoption of 
the memorial etc., concluded the 
business of the meeting. Quebec and White 
Sulphur Springs were suggested for considera- 
tion for the place of the 1923 meeting. 


resolution, 


VoLUNTARY EXPOSURE TO UNNECESSARY 
DANGER 

William BroSmith, general counsel of the 
Travelers Insurance Company, of Hartford, 
condemned the contesting of claims on strictly 
technical points in his address at the annual 
meeting of the International Claim Association 
at Atlantic City, last week. Mr. BroSmith 
spoke primarily on cases involved under acci- 
dent and health policies, but said that they would 
apply to all casualty losses. If all claimants 
were honest there would be nothing for the ad- 
juster to do and claims would probably be 
handled by a minor employee in the home office. 
Most of the claimants are honest, Mr. BroSmith 
said, and it is not the adjuster’s duty to try to 
correct the mistake of the underwriting depart- 
ment, or attempt to change a possible under- 
writing loss into a profit by the unjust settle- 
ment of a claim. 

By far the largest number of controversies 
in connection with accident insurance arise out 
of the question of whether death resulted from 
accidental bodily injuries covered by the con- 
tract or from disease. Whenever it appears that 
the disability is caused by disease, either with 
or without the intervention of some accidental 
violence, it will continue to be the duty of the 
claim department to make payment, but in many 
cases the fact of a serious accidental bodily 
injury is beyond dispute and there is no ques- 
tion as to whether or not the accidental injury, 
regardless of some organic change in the person 
of the insured, would have caused death. 


Another country club fire is reported from Roa- 


noke, Va., where the field house was completely de- 
stroyed on September 13, the cause having been a de- 
fective flue. included much of the 
equipment at the links, amounted to more than $1500. 


Damage, which 





A YOUNG MAN’S OPPORTUNITY 


We want to hear from young men now connected with local 
or general agencies and who are familiar with Fidelity and 


Surety lines. 


Men whose present field seems to be limited and 


who are anxious to travel as Special Agents after being properly 
trained and later to be placed in lucrative branch office or gen- 


eral agency positions. 


Allapplicants must possess either actual or potential ability. 
Address Opportunity care of THE Spectator, Box 1117> 
City Hall Station, New York City. 
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On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial ‘‘rate-book, set of supplies, and a 
God-bless-you.”’ 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 











arene ees 


** Life Insurance and 


—How To Sell It” 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 





ABSORBING AND INTERESTING 
$1.00 postpaid 


The Insurance Field Co. 


Incorporated 7 
Box 617 Louisville, Ky. 


a aneenerererenennnennennmlll 





HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 
The 62nd Annual Report Shows: 


Premiums received during the year 1921..............-..2.- $6,990,547 
Payments to Policyholders and their beneficiaries in Death 

Claims, Endowments, Dividends, Etc..............e00. 4,740,340 
Amount Added to the Insurance Reserve Funds............. 2,121,307 
Net Interest Income from Investment............ceceeee08 1,964,050 

($642,638 in excess of the amount required to maintain the 

reserve) 

Actual mortality experience 53.44% of the amount expected. 
PMT BED RIOD 55,56 6.06 0: 01010.0.0'0' 06%6 bla a 86.6. 15 Hines a eb eimiare $223,116,887 
PRUE RE ED ayaa cine crv noses 6 c1oadle'oe Soenlvieenecsiecicusiog 43,222,328 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
256 BROADWAY NEW YORK 











INSURANCE AGENTS 


Policy and Prestige are the two most powerful factors in the successful selling of Life Insurance, 
Both operate to the advantage of Great-West Life Agents. Our Policies are easy to sell—liberal 
in terms, but soundly based. The Company’s record is one of unequalled progress, paralleled 
by efficient and economical operation. 

We have a first class proposition for first class agents. If interested address enquiries to 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg. 














EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 





Largest Fraternal Benefit Society of Women in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 250,000 

The Reserve Fund is over $15,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to 


Miss Frances D. Partridge 
Supreme Record Keeper 
Port Huron, Michigan 


Miss Bina M. West 
Supreme Commander 
Port Huron, Michigan 





—- 


“GRAND RAPIDS LABEL CO. 








MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


Backed and endorsed by the most substantial 
and influential business men in Kansas City. 


THE COMPANY. 


THE MANAGEMENT. Practical insurance men of long experience 


and conspicuous success. 


MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


THE TERRITORY. 


DANIEL BOONE, President DANIEL BOONE, Jr., Secretary 
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Casualty, Surety, Ete 





———— 





CASUALTY PROGRAM 





Governor Will Welcome Delegates to 
Underwriters Association 





GOLF RECEIVES DUE ATTENTION 
Many Interesting Topics to Be Treated by 
Widely Known Speakers 


Following is the program for the joint 
casualty convention at Lake Placid, September 


25-28: 


10 O’CLock, 
Forest Octagon 


Monpay Morwninc, SEPTEMBER 25 


Porch 


First Business Meeting of the International Association 
of Casualty and Surety Underwriters 

Call to order by the president, A. Duncan Reid. 

Roll call and record of representatives present (pre 


Tohn M. 





inary report of committee on registration, 
Parker, Jr., chairman). 

Election of committee of three on nominations. 
Appointment of committee on resolutions. 

Address of welcome—Hon. Nathan L. Miller, Gov- 
enor of the State of New York. 

Address by the president, A. 
Address 


Reid. 

Ion. Francis R. Stoddard. Jr., Superinten- 
lent of Insurance of the State of New York, “The 
New Rating Law of New York and Its Application.” 
General discussion. 


Duncan 


Address—Hon. Thomas B. TDPonaldson, Insurance 
Commissioner of Pennsylvania, “Some Observations on 
Better Education of Insurance Agents and Brokers.” 
General discussion. 

Report of the secretary-treasurer, F. Robertson Jones. 
Report of the joint entertainment committee, Spencer 
Welton, chairman. 

Unfinished business. 

New business. 


Adjournment until Tuesday, September 26, at 
10 A. M. 
Monpay Morninc, 10 O’Crock, SrerptEMBER 25 


Lakeside Music Room 


First Business Meeting of the National Association 
Casualty and Surety Agents 


Call to order. 

Roll call and record of members present. 

Reading of minutes of 1921 convention. 

Report of the secretary-treasurer, Charles W. Olson. 
» *,* . . . 

Report of auditing committee by its chairman, Fred 
Y. Coffin. 

Address by the present, Thomas E. 
Report of 


Braniff. 
f executive committee by its chairman, 
George D. Webb. 

Address—Hon. Francis R. Stoddard, Jr., Superinten- 
lent of Insurance of the State of New York. 
Address—Jesse S. Phillips, manager, Na- 


mal ace _ = s : 
tonal Bureau of Casualty and Surety Underwriters. 


general 


Address—Henry Swift Ives, Casualty Information 
Clearing House. 

Report of joint entertainment committee, T. C. 
Moffatt, chairman. 

Unfinished business. 

New business, 
Adjournment 


10 A. M. 


until Tuesday, September 26, at 


Monpay AFTERNOON, SEPTEMBER 25 


Men's golf tournament, handicap medal play. Open 
First 
competition at one 


A 
) members of the two organizations. round of 
tighteen holes of 


‘clock. 


thirty-six-hole 


Prize for low net score of member of Inter- 
National Association of Casualty and Surety Under- 
‘titers. Prize for low net score of member of Na- 


tional Association of Casualty and Surety Agents. 

Women’s golf tournament, nine holes—no handicap. 
Any Player failing to turn in a card for this event will 
not be eligible for the tournament to be played on 
Tuesday and Wednesday. 
Progressive auction bridge acquaintance party for 
the ladies, 3:30 to 5:30 o'clock. 


Prize for low gross score. 





MonpDaAY SEPTEMBER 25 
Club talk (Forest Music Room) by Dr. 
Motion pictures, Forest Music Room. 


Music 


EvENING, 8 O’CLock, 
Melvil Dewey. 
Room. 


Informal dancing, Lakeside 


19 O’CrocK, SEPTEMBER 26 


Porch 


Turspay Mornin, 


Forest Octagon 


Final Business Meeting of the International Association 
of Casualty and Surety Underwriters 
Call to order by the president, A. Duncan Reid. 


Address— 


sioner of the State of 


Hon. Henry D. ommnis- 


New 


Sayer, Industrial C 


York, “Recent Workmen’s 


Compensation Legislation and Administration in New 
York.” 

General discussion. 

Address—Hon. Eliot Wadsworth, Assistant Secre- 


Washington, D. C 


the Relations Between the Federal Gover 


tary of the Treasury, “How Can 


iment and the 





Surety Companies Be Improved?” 
General discussion. 
Address 

Police of the City of New York, “How Can the Burg- 

United 

with the 


Hon. Richard E. Enright, Commissioner of 


lary Insurance Companies of the States Co- 


operate to a Greater Degree Police Depart- 


ments?” 
General discussion. 
representatives of three of the 


accident and 


Papers to be read by 
leading 
“Tlow Ca 


Be Improved ?” 





writing health insur- 


Health 


companies 


ance and Accident Underwriting 





Address—David Van Schaack, ‘Automobile Accident 
Prevention Campaign.” 

General discussicn. 

Report of the auditing committee, John M. Parker, 


Jr.. chairman. 
Benedict D. 


Report of the committee on blanks, 


Flynn, chairman. 





Final report of committee on registra John M. 


Parker, Jr., chairman. 

Repcrt of committee on resolutions. 
Report of committee on nominations. 
Election of officers and standing committees. 
Adjournment sine die. 


Tuespay Morninc, 19 O’CLock, SEPTEMBER 26 
Lakeside Music Room 
Final Business Meeting of the National Association 


of Casualty and Surety Agents 
Call to 
Greetings from the National Association of 
\gents, James L. Case, 


Address—G. E. 


tion Clearing House. 


order. 
Insurance 
president. 








Turner, manager, Casualty Infor 





Discussions on the following questions: 
1. What is the 


rendered to local agents 


most effective service that can be 


by a supervising office? 


2. Are we making local agents too dependent on 
the service of fieldmen and specialists? 
8. Is the production of burglary and automobile 


e insurance 





liability, collision and damasg 


jeopardized by 


property 


frequent changes in rates and wunder- 
writing practice? 


1. What is the 


reciprocal and mutual competition ? 


most effective method of meeting 


5. Does the solicitation of accident and health in- 


surance and life insurance, which are purely forms 


of personal insurance, handicap an agent in his solicita- 
tion of casualty and business, and are these 
lines being neglected hy supervising offices? 


6. Would it 


insurance companies to develop a few full time insur- 


surety 


not pay fire and casualty and surety 


ance local agents, rather than have a large number of 


agents who give part of their time to real estate and 


other lines of business? 


7. What 


demand increased power of attorney for signing surety 


are the best answers to local agents who 
honds? 

8. How far does it pay a supervising office to cul- 
tivate business in the smaller towns: for example, 5000 
people or less? 

9. Ownership of casualty and surety expirations. 

10. Acquisition cost. 

11. Latest Federal 
Department affecting insurance agencies. 

12, The political phase of our business. 

Report of committee on resolutions. 
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decisions from the Revenue 


Report of committee on nominations. 
Election of officers. 

Adjournment sine die. 

Turespay AFTERNOON, SEPTEMBER 26 

Second round 
Open to 
members of the two or Prize 
for winner of low net total for thirty-six holes repre- 
associations. 


Men’s golf tournament (continued). 


of eighteen holes of handicap medal play. 


sanizations at one o’clock. 





senting championship of the combined 
Prize also to runner-up. 

Fighteen-hole special handicap for players with handi- 
eighteen or of both 


Prize for low net score in this event. 


cap of over. Open to members 
organizations. 

Eighteen-hole medal play handicap for players with 
handicap or under eighteen. Open to members of both 
organizations. Prize for low net score in this event. 

Fighteen-hole kickers’ handicap (imperative that each 
player should post his selected handicap with the starter 
before leaving the first tee, otherwise he will not be per- 
mitted to compete in this event). 

Blind hole competition (four holes will be selected by 
professional in charge, and the low total score made on 
such selected holes in both the eighteen-hole competi- 
e eighteen-hole competition on 
determine the This is not a 
but all players play from scratch). 





tion on Monday and 

Tuesday will winner. 

handicap event, 
Women’s handicap golf tournament, nine-hole medal 

First round of eighteen-hole competition. 

Open to both golfers 

Prize for runner- 


play. 

Putting contest at 5 o’clock. 
and non-golfers. Prize for winner. 
up. 


\fternoon tea—Forest Bird Room. 


Tvespay Evt O’Ctock, SEPTEMBER 26 
“Beefsteak”’ Lakeside. 


Auction bridge at Lakeside. 


NING, ¢ 


dinner at 


Music by members of the [Boston Symphony 


Orchestra, Forest Music Room. 


Wepnespay Morninc, 10 O’CLock, SEPTEMBER 27 
Lakeside Music Room 
the International Association of 


Joint Meeting « 
and the Na- 


; 
Casualty and Surety Underwriters, 


tional Association of Casualty and Surety 
\gents 
Meeting called to order and presided over by the 
president of the International Association of Casualty 
and Surety Underwriters. 
Election of secretary. 
Topic—“More Business in Government -Less Gov- 


ernment in Pusiness. 


Addresses by Hon. Charles L. Underhill, Congress- 
man for Massachusetts, and Edson S. Lott, presi- 
dent, United States Casualty Company. 

General discussion. 

Address—“Observation of the Operation of Work- 


by H. D. Martin, acting 
com- 


men’s Compensation Laws.” 
workmen’s 
Commerce. 


chairman, impartial committee on 


pensation, Cincinnati Chamber of 
discussion. 
yship.” by John R. Bland, president, 


Company. 


General 

Address—‘‘Suret 
United States Fid 

General discussion. 

Adjournment. 

Joint convention photograph (in front of Lakeside 


elity and Guaranty 


Clubhouse). 


Wepnespay AFTERNOON, SEPTEMBER 27 

Consolation eighteen-hole handicap for non-winners. 
sixteen net scores in the first thirty-six-round 
One prize 


Lowest 
competition only eligible for this event. 
for low net score of member of the International Asso- 
Underwriters. One 


National Asso- 


ciation of Casualty and Surety 
prize for low net score of member of 
ciation of Casualty and Surety Agents. 

Women’s handicap golf tournament. Nine-hole medal 
Second round of eighteen-hole competition. Low 


play. 
to determine winner. 


play 
Prize for runner-up. 


net score for two-days 
Prize for winner of low net. 


Afternoon tea—Forest Bird Room. 





BirurncHam, Ara., September 16.—The In- 
terstate Casualty Company filed notice in Pro- 
bate Court here this week of a $775,000 increase 
in capital stock. The total capital of the com- 
pany is now $1,000,000. 
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INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 
NORTH AMERICAN ACCIDENT INSURANCE CO. 








———_—_—_—— 


National Life Insurance Company 
of the Southwest 


The Company to represent in New Mexico 
and Arizona “More Days of Sunshine” 


For attractive agency proposition write 


WwW. C. KEIM 



































209 S. LaSalle St., Chicago, IIl. 
Agency Director ALBUQUERQUE, NEW MEXICO 
nee 1857 1922 


New Insurance Issued in 1921............ $42,448,000.00 
Gain in Insurance in Force............... 30,124,750.00 
Insurance in Force December 31, 1921. ... 101,222,295.00 
PB CGN chica aw chee cca sedcecaciccis CDR peDMCoT 
SMOTORSO UT ASSSES. ... 5... ice cee wees 1,518,954.00 
Increase in Reserve...................... 1,282,156.00 


increase in Surplus.................-. 225,575.00 

UNEXCELLED LIFE INSURANCE PROTECTION— 

LOWEST NET COST—ABSOLUTE SECURITY—PER- 

FECT SERVICE—SQUARE DEALING—A SATISFIED 
IELD FORCE 


WILLIAM MONTGOMERY Homer Building 
President Washington, D. C. 


Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 











YELLOWSTONE 


National Park is the greatest collection of astounding, 
odd, beautiful, grand, unique natural wonders in the 
world. In August, 1923, the $100,000 Club and the 
$200,000 Club of the Farmers National Life Ins. Co. 
with thcir wives or sweetheatts or both, will assemble 
in Chicago and proceed on a sixteen days trip to 
Denver, Colorado Springs, Manitou, Garden of the 
Gods, Pike’s Peak, Royal Gorge, Marshall Pass, 
Canyon of the Gunnison, Salt Lake City (on a 
Sunday), Saltair, Yellowstone Park (six days), Twin 
Cities and the Mississippi River Scenic Route. 
If you’re interested write to 


Farmers National Life Insurance Co. 
FP. N. L. Building— 3401 Michigan Ave. 


Chicago, Illinois ‘ 








AGENCY MANAGER WANTED 
A Middle Western life insurance company is desir- 
ous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 


force and who is acquainted with conditions in Ohio, 
| Indiana and Illinois. 


An attractive contract wi'l be given the right man. 
Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 _—‘City Hall Station, New York 























-HOME}FRIENDLY INSURANCE{CO. 
OF_MARYLAND 
has grown so in popularityjuntil it isJnow generally conceded to be 
Taner he leading Industrial life insurance companies in America’’ 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for3Financial4Statement 


HOME,OFFICE: 1026 Linden Ave., BALTIMORE, MD. 


FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817. Incorporated March 27, 1820 


Charter Perpetual 
ME MONARO 98/65 esas 5c does es No meio wee $1,000,000 
SMROE BASS oc." s.siacacnseiacdectsca iste oon oo new lo nase Serecs 16,189,923 
Reserve and other Liabilities........... 11,318,327 
ae re eee eran 3,871,596 
Surplus to Policy Holders.............. 4,871,596 


E. C. IRVIN, President. 











NEW and up to date policy 
contracts. REAL SERVICE 
toPolicyholdersand Agents. 
NOTSO BIG to lose sight of 
individual Agents, and big 
n C iy wl to serve its a ad 
sur. an olicyholders satisfac- 
ance ompany torily. SOME GOOD terri- 

tory in IOWA and SOUTH 

DAKOTA open for Agents. 

DES MOINES, IOWA JAS. H. JAMISON, Pres’t 





J. W. COCHRAN, Vice-President. 
JNO. B. MORTON, 2d Vice-President. 
M. G. GARRIGUES, Secretary and Treasurer. 
R. N. KELLY, JR., Assistant Secretary. 


es LIFE INSURANCE COMPANY 
BALTIMORE, MD. 
WILLIAM O. MACGILL, Present. 


Agents desiring to connect themselves with a solid and progressive, yet conservative 
Life Insurance Company, ~an address S. D. Powell, Secretary, giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive forms 
of policies. 























KANSAS’ GREATEST LIFE INSURANCE 
COMPANY 


Invites Inspection—Inquiry of Integrity 


The Farmers & Bankers Life 
Insurance Company 
Home Offices Wichita, Kansas 





Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 
Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y- 
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Miscellaneous Insurance 














AUTOMOBILE, ACCIDENT AND LIFE INSURANCE DECISIONS 


By Harry B. Brapsury, of the New York Bar 








_ 
Automobile Insurance 


Liability of insurance company to public 
under automobile policy; inter-insurance ex- 
changes are authorized to write such poli- 
cies in Washington. 


ae) \ statute of the State of Washington requires 

that all automobiles carrying freight or passen- 
——— it ° * 
Sats vers shall procure insurance, by the terms of 
ee > . 


yhich the insurance company is liable to any 
person injured, the statute reading as follows: 
“The commission shall in the granting of cer- 
tiicates to operate any auto transportation com- 
pany, for transporting persons, and/or prop- 
erty, for compensation require the owner or 
perator to lirst procure liability and property 
damage insurance from a company licensed to 
make liability insurance in the State of Wash- 
ington or a surety bond of a company licensed 
to write surety bonds in the State of Washing- 
ton on each motor propelled vehicle used or to 
he used in transporting persons, and or prop- 





= erty, for compensation, in the amount of not to 
—— exceed $5c00 for any recovery for personal in- 
jury by one person and not less than $10,000 and 
in such additional amount as the commission 
2 shall determine, for all persons receiving per- 
T sonal injury by reason of one act of negligence 
y and not to exceed $1000 for damage to property 
of any person other than the assured, and main- 
tain such liability and property-damage insur- 
. ance or surety bond in force on each motor- 
propelled vehicle while so used, each policy for 
liability or property damage insurance or surety 
hond required herein shall be filed with the 
. commission and kept in full force and effect and 
om failure so to do shall be cause for the revoca- 
hia tion of the certificate.’ Another statute pro- 
- vides for the organization of insurance com- 
. panies authorized te do such business in the 
00 State of Washington, and, among other things, 
27 provides as follows: “The terms ‘company,’ 
= ‘corporation,’ or ‘insurance company’ or ‘insur- 
ance corporation,’ in this act, unless the context 
otherwise requires, includes all corporations, as- 
sociations, partnerships, or individuals engaged 
ae as insurers in the business of insurance.” 

It is held that an inter-insurance exchange, 
which has secured the proper certificate from 
the public authorities, is authorized to do this 

tive class of business in the State of Washington. 
rms 4) ex rel Automobile Exchange v. Kuyken- 
ore aai!, —— Wash. ———; 203 Pac., 302. 








Accident Insurance 

False warranty; when material to such an 
extent as to defeat recovery on the policy. 
Where an application for an accident insur- 
alice policy contained statements in the form 
ol answers to questions, which the party stipu- 
lated should bar recovery under the policy if 
the statements were false, and were material to 
the acceptance of the risk or the hazard as- 
aa, or made with intent to deceive, it was 
held that a false answer that the applicant was 









not afflicted with tuberculosis was material as 
a matter of law, which would defeat a recov- 
ery on the policy. Smith v. North American 
Accident Ins. Co., ——— Nev. ———; 205 Pac., 
Sol. 


Life Insurance 

Incontestable policy; change of by-laws; 
when insurance certificate has become in- 
contestable except on certain grounds, by- 
laws cannot be amended so as to nullify the 
incontestable ‘provisions, 

A certificate of insurance was issued to the 
deceased in December, 1906. He died of pneu- 
monia in December, 1918. The original cer- 
“Tf any 
party engages in any hazardous occupation he 
shall notify the camp within thirty days and 
shall pay an additional assessment of thirty cents 


tificate had a provision as follows: 


for each $1000 in addition to the regular rate 
and that any one failing to so notify said clerk 
and to make said payments, shall stand sus- 
pended.” further 
provision which read as follows: “After a bene- 


The same certificate had a 


ficiary certificate shall have been in force for 
five consecutive years immediately preceding the 
death of a member, the Sovereign Camp shall 
not contest its payment on any grounds what- 
ever, except the member died by the hands of 
the beneficiary or beneficiaries named therein 
and it be clearly shown that the same was not 
an accident.” 

The provision last above quoted was amended 
on several occasions and in I917 it was again 
amended by adding an additional clause, “or en- 
gaged in hazardous or prohibitory occupation.” 
It appeared without dispute that the insured 
was engaged in the occupation of car repairer 
when the certificate was issued; that in 1910 or 
I91I his occupation was changed to that of 
switchman. The association contended that the 
occupation of switchman was more hazardous 
than that of car repairer and that as the in- 
sured had not paid the additional assessment, 
that his certificate became void at the time of 
the change of occupation, and, therefore, the in- 
contestable provision did not apply. The court 
held, however, that as it construed the contract 
the incontestable provision had become applic- 
able when the by-laws were changed in IQI7, 
and that, therefore, the association did not have 
the right to so change the by-laws as to in- 
validate the incontestable provision which had 
theretofore become absolute, and judgment was 
rendered against the association. Sovereign 
Camp, Woodmen of the World v. O’Neil, ——— 
Okla. ———:; 205 Pac., 755. 

Waiver of provision in application as to 
time when insurance should take effect; gen- 
eral agent may bind company to have insur- 
ance take effect from time of passing medical 
examination, rather than time of approval of 
application at company’s home office. 

An applicant for life insurance was anxious 


39 


to have the insurance take effect at once, as he 
was about to start on a journey, and a general 
agent of the company represented to the appli- 
cant that the insurance would be in effect from 
the date of the payment of the first year’s pre- 
mium, provided the medical examination by the 
company’s examiner was favorable and showed 
the applicant to be a good risk. The receipt 
which was issued for the first year’s premium 
contained on the back thereof, in small type, 
the following words: “Terms and Conditions. 


(1) The applicant agrees to be promptly 
examined by a regular appointed medical 
examiner of the company. If the applicant 


fails to present himself for such examination 
within a period of sixty days from the date of 
this receipt, the amount paid by the applicant 
shall, at the option of the company, be for- 
feited to the company. (2) The insurance ap- 
plied for by the terms of this receipt shall take 
effect upon the date of approval of same at 
the home office of the company, after the full 
premium thereof has been paid in cash, other- 
wise said insurance shall not take effect until 
the unpaid balance of the premium has been paid 
to the company or its agent. (3) If the insur- 
ance as hereby applied for is not approved by 
the company within sixty days of the receipt 
of the completed application therefor at the 
home office, the amount paid hereunder will be 
returned to the applicant.’ On the same day 
that the receipt was issued, the applicant was 
examined by a physician appointed by. the insur- 
ance company, and the report of the examining 
physician was favorable, to the effect that the 
applicant was a good insurance risk, and there- 
upon the general agent told the applicant that 
he was insured in the defendant company. 
Thereupon the applicant started on his journey, 
and while on such journey he contracted in- 
fluenza, as a result of which he died about forty 
days after he had made the application. The 
company retained the premium which had been 
paid until a considerable time after the death 
of the applicant, but refused to issue the policy 
or to pay the insurance. The court, in holding 
that the company was liable, and that the com- 
plaint, alleging the facts hereinbefore set forth, 
stated a good cause of action, further said: 
“According to the allegations of the complaint 
in this case Gutch was a general agent of the 
insurance company, and in that capacity, while 
transacting business for it, made it a general 
practice to represent to prospective patrons that 
the insurance taken out through him would be 
binding on the company from the date of the 
payment of the first year’s premium and the 
passing of a satisfactory medical examination, 
and that the company had enjoyed a consider- 
able amount of profitable business through the 
activities of this agent. The complaint further 
shows that these representations were made to 
Mayfield at the time he paid his first annual 


(Continued on page 41) 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 








PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 


JAMES H. WASHBURN, F. A. I. A, 
CONSULTING ACTUARY 


ROOM 1303, 165 Broadway, New York City 


Expert Advice on Domestic, Tropica 
Semi-Tropical att lot Vand 


Cable Address: Gertract, New York 

















Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers of America 
Stuyvesant Automobile Insurance 


BROKERS’ LINES SOLICITED 


surance 
Fidelity-Phenix 
Insurance Underwriters 





FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Indianapolis, Ind. 
Des Moines, Iowa 


Hume-Mansur Bldg. 
Hubbell Building 














J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 

insurance or consolidation of either Legal Reserve, Mutual 

Assessment or Fraternal Life Companies, Associations or 

Orders. : 

Temporary money advanced on strictly private 
arrangements. 

All communcations held personal and confidential. 

Address J. L. MITCHELL, 604 Masor%é Temple, Chicago, Ill. 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 




















Actuarial 


JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 














FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 

CONSULTING ACTUARIES 
35 Nassau Street New York 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 


Specializing in Casualty Insurance 
and Workmen’s Compensation 
35 NASSAU STREET NEW YORK 
Telephone, Rector 8482 





T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 











A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 

















FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building 
Telephone Walnut 3761 


Des Moines, lowa 








| DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 





A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lac. 


“Life Insurance Service”’ 
10 So. La Salle St. Chicago, Ill. 
20 Years’ Experience Backs Our Service” 
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GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 BROADWAY NEW YORK 








T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA, 





| 


es 


— 








F. M. SPEAKMAN, C. P, A. 
CONSULTING ACTUARY 





BURNS & SPEAKMAN, Certified Public Acceuatants 
THE BOURSE 


PHILADELPHIA | 








ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 

Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building | 








SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 

ATLANTA, GA. 


502 Forsyth Bldg. 








Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South LaSalle St., Chicago 


Successors to 














Marcus Gunn, Consulting Actuary 
—— ws 























WOODWARD & FONDILLER ? 


Joseph H. Wcodward, F. A. S. 
Richard Fondiller, 
Member of the New York Bar 


CONSULTING ACTUARIES 


Examinations and Audits in all Branches of Insurance 


43 Cedar Street, New York 


75 FULTON ST. 


W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 

25 FRANKFORT ST. 
NEW YORK 


NEW YORK COLLEGE AND UNIVERSITY 
GRADUATE, A. B. LLB. 

With Twenty Years’ Practical Experience in Insurance manage 
ment, underwriting, loss adjustment and investment depari 
of American and foreign insurance companies, desires iat) 
losses, procure capital, and handle fire, marine, life, 
surety matters on per case or per diem 


Address A. L. CAMERON 
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Cable Address: Lawbond—New York 
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Miscellaneous Insurance 














surance Examiners and - Adjusters 


eo 


eE_ 
Tel. John 1114-5 
CASUALTY ADJUSTMENT BUREAU 
90 William Street New York City 
Thos. Galbo, Genl. Mgr. 

RELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on past performances—Weshow 
results. Send for booklet of references. Liability, Com- 

nsation, Auto, Fire and Theft, Collision, Property 
jamage, Admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 

















——e 


Insurance Attorney 














——— 


Tel. Rittenhouse 2289-90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr. 


Experienced Investigators and Adjusters—Lia- 
bility, Property Damage, Collision, Auto, Fire, 
and Theft, Burglary, Plate Glass, Compensation. 

















Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
of the highest type, because of thorough 
familiarity with Insurance Department 
and supervising boards’ requirements. 
Reinsurance and Cancellation schedules 
prepared promptly and accurately. Rates 
reasonable. Results most satisfactory. 


Phone: ASHLAND 7358 
153 Fifth Ave., New York City 











William BroSmith. of the Travelers, Hart- 
lord, J. V. Barry, of the Metropolitan Life of 
New York, would be at the International Claim 
Association’s meeting at the same time, as they 
are both traveling much the same circuit. Mr. 
BroSmith, before the convention season is over, 
will have spent several months in attending vari- 
ous important gatherings through this country 
and Canada. : 
_ Some early records of the Travelers of Hart- 
ford were recently brought to light, and Mr. 
BroSmith abstracted data relating to the com- 
Palys first 1000 claims. Although these were 
settled about fifty-eight years ago, the average 
period of disability was found to have then been 
20.3 days, whereas now the average is 21.7 
days. In that early time, however, there were 
no automobiles, and electricity was not a factor. 
Mr. Millener’s address concerning the re- 
moval of suits from State to Federal courts 























started a discussion which brought out various 
angles of the subject. Some deemed it inad- 
visable to take too much advantage of the deci- 
sion, feeling that it is better to stick to State 


courts as long as conditions insure fair treat- 
ment, 


At the banquet held on Tuesday evening, 
_ were awarded to the winners of the ladies’ 
bridge games, and Dr. W. L. Gahagan was pre- 
sented with a silver loving cup, in recognition 
of his services to the association. An interest- 


ng Program of entertainment was also provided, 
4 i William BroSmith made a humorous ad- 
q Poe ~ . 

tess, which was much appreciated. 





TAKES OFFICE 





J. L. Chapman of Texas Installed in 
Office 


SUCCEEDS ED. HALL, RESIGNED 


Will Make No Change in Policy or 
Personnel 

Austin, TEx., September 5.—J. L. Chapman, 
banker of McKinney, Tex., recently appointed 
State Commissioner of Insurance and Banking, 
assumed his official duties on September 1, suc- 
ceeding Ed. Hall, resigned. Immediately upon 
assuming the duties of his office, Commissioner 
Chapman announced that there would be no 
change in the personnel of the department, nor 
would there be any change in the policy now in 
operation in the department. He added, how- 
ever, that new features in the administration of 
the affairs of the department would be in- 
augurated as the needs and efficiency of the 
office might demand “to the end that the State 
banking system may be perfected to the highest 
degree of efficiency” and he urged the co- 
operation of all banks, both State and national, 
to assist in carrying out plans for adding to 
the usefulness of the department. 

Former Commissioner Hall has to 
Dallas, where he became a vice-president and 
director of the Dallas County State Bank. Just 
before leaving, Mr. Hall was presented by the 


gone 


State bank examiners with a chest of silverware, 
consisting of 132 pieces, while the office force 
presented him with a gold and platinum watch 
chain and charm. 


Claim Convention Sidelights 


John P. Bennett of New York was designated 
as sergeant-at-arms, to keep peace at the ses- 


sions, particularly when some speaker was 
delivering his address. It was not noticed, 
however, that Mr. Bennett was much over- 


worked. 
Ralph A. 
the Claim Association, possesses the knack of 


Ierson, the genial ex-president of 


conducting an organization, and its sessions, in 
an orderly, progressive manner, and made an 
excellent executive during his term of office. 

Charles O. Piper, the secretary of the Claim 
Association during the past year, set a high 
standard for his successor in office, who will 
have to carry on the propaganda work volun- 
tarily begun by Mr. Piper. 

James V. Barry, the ubiquitous fourth vice- 
president of the Metropolitan Life, of New 
York, comes very near living in Pullman cars. 
In August spent fifteen nights and 
seventeen days in Pullmans. Few men identified 
with insurance have so broad an acquaintance 


last, he 


or so many personal friends as has Mr. Barry; 
and his “Keep smiling” slogan—and the way 
he lives up to it—does much to inspire courage 
and perseverance among those with whom he 
comes in contact. Like the late President Lin- 
coln, Mr. Barry always has an apt story for 


any situation. 


4! 





PERSONAL ITEMS 








A. B. Howe, vice-president of the Security 
Mutual Life Insurance Company of Binghamton, 
N. Y., is seriously ill. 

\W. 1. Fraser, successful in agency organiza- 
tion work in the State of Washington for sev- 
eral years, has been appointed agency manager 
at Lincoln, Neb., for the Bankers Life of Des 
Moines. Mr. Fraser is a native of Canada, but 
formerly lived for many years in the State of 
Nebraska, which he calls his home State, and 
to which he is glad to return in his new work 
for the Bankers Life. 

Perez F. Huff, general agent in New York 
city of the Travelers Insurance Company, has 
just returned from a protracted trip to Europe. 
While abroad, Mr. Huff succeeded in signing up 
some large applications for life insurance and 
completed valuable connections for his firm. 

Mrs. Joseph Button, wife of the Insurance 
Commissioner of Virginia, is rapidly recovering 
from a recent operation. She will be discharged 
from the hospital early this week, and imme- 
diately will leave for the mountains, where she 
expects to spend several weeks recuperating. 
Mr. Button will accompany her. 

Cornelius V. Starr, who is general manager 
of the American-Asiatic Underwriters of China, 
is in this country on business. Mr. Starr’s com- 
pany represents a number of American compa- 
nies not members of the American Foreign In- 
surance Association. He is also interested in 
the Asia Life Insurance Company, recently or- 
ganized to do business in China. Contrary to 
the reported experience of the Asia, Mr. Starr 
reports that his firm is doing a very profitable 
business in China. They use a branch office sys- 
tem, which has proven very satisfactory. 








Become General Agents of Standard 
Accident 

The Fidelity and Deposit Company of Mary- 
land has announced the resignation as its general 
agents in Detroit of McNaughton and Living- 
ston, Inc., who have been appointed as general 
agents for the Bonding Department for Detroit 
and vicinity of the Standard Accident Insurance 
Company of Detroit. They have been general 
agents for the Fidelity and Deposit Company 
for twenty-five years and the quality of their 
representation has been such that they take with 
them to their new company the cordial good 
wishes of all who have had the privilege of 
associating with them in surety underwriting. 
Mr. McNaughton Mr. have 
done much to place the surety business on the 


and Livingston 


high plane in which it is no wheing conducted. 


Life Insurance Decisions 
(Concluded from page 39) 


premium and took his medical examination and 
were believed in and relied upon by him. We 
hold that under these allegations the general 
agent, Gutch, was clothed, prima facie, with 
the ostensible authority to, and did, waive the 
conditions of the receipt issued to Mayfield, and 
that his agreement that the insurance should be 
in force from the date of its issuance was bind- 
ing upon the company (section 7947 R. C. M. 
1921) and therefore that the complaint states a 
cause of action.” Mayfield v. Montana Life 
Ins. Co., Mont. ———; 205 Pac., 6609. 
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INFORMING WORKS OF VALUE 
TO AGENTS AND PROSPECTS 


By WILLIAM T. NASH 
(Originator of Monthly Income Insurance) 


Much valuable advice and instructive matter for agents, including the 
veteran and the beginner, can be found in the publications issued by The 
Spectator Company of which William T. Nash is the author. 


Exclusively for the Information 
of Agents 


MULTIPLYING YOUR INCOME, price $1.50. 

This is one of the best hooks ever put out for the instruction of 
agents. Jivery beginner should master it and even the veteran will find 
new inspiration. In flexible binding. > 

THE MONTHLY INCOME POLICY, price 50c. 

As the originator of monthly income insurance, Mr. Nash is especially 
well qualified to instruct the field workers on this subject. Large num- 
bers of policies have been placed through the hints contained in this 
book. Bound in cloth. 

A GREAT FUTURE, price 25c. 

A pamphlet showing forcibly the unlimited opportunities for advance- 

ment of the solicitor in the selling of life insurance. 
METHODS THAT WIN SUCCESS, price 15c. 

Three short stories bearing on methods adopted by successful agents 
are brought together under the above title. ‘The names of these stories 
are “IEggs and Life Insurance,” “Blue Chips” and “The Man Next 
Door.” Each story carries a lesson. 

THE STORY OF ED. REDLICH, price 15c. 


A true story of the opportunities in Life Insurance for the average 
man, told in simple but forceful style. 


For the Prospect and PolicyHolder 


All the leaflets and pamphlets listed below, also written by Mr. Nash, 
have proved great business producers. Each one has a special punch 
leading to the signature on the dotted line. 


FOUR LEAFLETS ON MONTHLY INCOME INSURANCE 


ONE WOMAN’S EXPERIENCE WITH A MONTHLY INCOME. .15 














SAVING WHAT YOU LEAVE 10 

A LOT OF MONEY 15 

INSURING YOUR INSURANCE 15 
LEAFLETS ON LAPSATION 

AT THE END OF THE ROAD 10 

WHY WE DON’T LIVE FOREVER 10 





LEAFLETS CONTAINING GENERAL ARGUMENTS URGING THE 
VALUE OF LIFE INSURANCE 
ONE FARMER'S EXPERIENCE WITH LIFE INSURANCE....... 15 
ONE YOUNG MAN’S EXPERIENCE WITH LIFE INSURANCE .15 
ONE BUSINESS MAN’S EXPERIENCE WITH LIFE INSUR- 
ANCE 

















ONE DOCTOR’S EXPERIENCE WITH ENDOWMENT INSUR- 
ANCE : s 15 
ONE SELF-SUPPORTING WOMAN AND HER LIFE INSUR- 
ANCE 15 
THE WIFE’S INSURANCE 10 
NOT JUST NOW: A Warning to Dilatory Prospect $....cccceuwne AS 
BORROWING FROM MARY 10 
REAL REASONS FOR LIFE INSURANCE.... 15 





SHORT STORY SERIES FOR AGENTS—METHODS THAT 
WIN SUCCESS: Three stories with good pointers, “Eggs and 
Life Insurance,” “Blue Chips,” and “The Man Next Door.” .15 





THE COST OF DYING—Providing for the Inheritance Tax.......... -20 
GIVING YOURSELF A CHANCE... 4 10 
DIT OP FAVE BIG UTS OP BABES vssicceccsessssscessesciceccnscveesicsvsseeesecenesves 15 


ACCIDENT INSURANCE LEAFLETS 


TEMPTING FATE: Showing the Accidents Likely to Befall 








Even Preferred Risks. (Jllustrated) -20 
TIA MRIS 2 Ss cScsos ce cpsnoes-scenee sun vasevennapesussvoncbssncsbersstomesnUeeanodsescpsocecpines -10 
SOMETHING IS ALWAYS HAPPENING........ 10 

Sample copies cf each of the twenty-two leaflets under “For the Pros- 
pect and Policyhoider” vary at 20c, 15c, or 10c, amounting for the twenty- 
two leaflets to $3.00. The price of the five booklets under the head of 


“Exclusively for the Information of Agents” is $2.55. Send us remit- 
tance for $5.00 and we will mail you sample copies of all (27) of the 
Nash publications. Send for circulars giving prices in quantities. 


THE SPECTATOR COMPANY 


Cuicaco OFFiIce 135 WILLIAM STREET 
INSURANCE EXCIIANGE NEW YORK 



















The Columbian National | 
Life Insurance Company | 
Boston, Massachusetts | 


ARTHUR E. CHILDS, President 


Issues the best forms of policies of 
Life, Accident;and Health Insurance 


Our Complete Protection Combination 
is the ideal form of insurance coverage | 




















































THE UNITED STATES 
LIFE INSURANCE 
COMPANY 


in the City of New York. 


Organized 1850. Non-Participating Policies only. | 
Over Forty-Five Million Dollars Paid to Policyholders, © 


John P. Munn, M. D., President 


Good territory open for high class, personal pro 7 
ducers, under direct contracts with the Company, | 
Address Home Office, 105-107 Fifth Avenue, New 
York City. i 











UBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old estat 
publishing house of Charles & Edwin Layton of London, England, whose long list 
publications on fire, life, marine and other branches of insurance embrace the 
valuable and standard treatises on these subjects. | 

SEND TEN CBNT STAMP FOR CATALOGUB. a 


THE SPECTATOR COMPANY Ee 
135 WILLIAM STREET, NEW 





THE 


Boston Mutual Life Insuratf ; 
Company 


77 Kilby Street — “7%,Company of the ~— BOSTON, 


. O. ED TON, President E. C. MANSFIELD, Sec’y & Treats 
patie: ROBERT KING, Supt. of Agencies ; 

A corporation organized and operating under the Insurance. laws 
Massachusetts. All desirable forms.of up-to-date contracts 19% 
CORRESPONDENCE SOLICITED di 

: i ; , nd 

Boston Mutual Contracts in their wording are perfectly simple ane® 
benefits SIMPLY PERFECT. 
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American National Assurance Co. 


3719 Washington Avenue 
ST. LOUIS, MO. 


If you are big enough to handle a General Agency and can ities 
a clear record, you are the man we are looking for. Wehave 
several openings for General Agents in Missouri, Illinois, 
Kansas, Ohio, Texas and Oklahoma. Contracts direct with 


the company. 
Write: Frank W. Engel, Agency Manager. 


INTER-OCEAN CASUALTY COMPANY 


Founpep 1903 
CINCINNATI, OHIO 


Premium Income, 1921 
Increase Over 1920 

Admitted Assets, Decseniee 31, 1921 
Increase Over 192 


$954,210.74 
166,315.67 
422,565.20 
44, 1377.96 
307,908. 69 


Above figures verified by examination of the Insurance Departments of 
Indiana and Ohio under auspices of Examination Committee of the National 
Convention of Insurance Commissioners. 

Health and Accident Insurance only 





Write Home Office for Desirable Territory 
J. W. SCHERR, President WwW. G. ALPAUGH, Secretary 

















The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 

Philadelphia, Pa. 





Independence Square 














WE WANT AGENTS 


to push our five=-point-nine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


9 


| THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Manager 


Home Office—Register Tribune Bldg.—Des Moines, lowa 





GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston,, West Virginia 


_ Are you seeking an agency in the States of West Virginia, 
Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
Carolina, and Georgia? 

Address 
ERNEST C. MILAIR, 


Vice-President and Secretary 














THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY 
ACCIDENT 
HEALTH f BOILER 

AUTOMOBILE ’ : 5 th ot g LANDLORDS 

TEAMS : , : : ELEVATOR 
COMPENSATION GENERAL LIABILITY 


BURGLARY 
CREDIT 


Established 


LONDON GUARANTEE , “ROCIDENT T 60, Lid., “oranges 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 90 Maiden Lane, New York. 
STOKES, PAC KARD, HAUGHTON & SMITI i, 

Resident Managers 434 Walnut Street, Philadelphia, Pa. 
E L ME RAL ORD & c ©. Re -sident Ma: anz nagers, 145 Milk Street, Boston, Mass 








Prosperity Awaits You Here! 











ORGANIZED 
IS) 


eren EC i; mtal 
Ric 
ssociation 
Omaha 


PURE LIFE 
INSURANCE 
O11 c611@)\\ 


ATTRACTIVE 
CONTRACTS for 
(EN OF ABILITY 





THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA, 

















GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


‘Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 
Address West Virginia, care of Tae Spxcrator, 
P. O. Box 1117, New York City, N. Y. 






















THE SPECTATOR 








A VALUABLE SET OF ACTUARIAL BOOKS 


Pr ss 
a 


go 


TLUINOIS ILLINOIS » TLLNols 
STANDARD STANDARD STANDARD 
TABLES ~ TABLES TABLES 


omen ene —— 


FACKLER FACKLER. FACKLER 


AND AnD AND 
FACKLER = FPACKLER «= FACKLER 















IN SUR ee Daeeememecen anal 
PUBLISH 






VOLUME 
I I 


s oomenennael een > 


REF PREMIUMS =. MEAN COST OF 


AND RESERVES INSURANCE 
TERMINAL 


RESERVES 


—- ee _——— 


THE THE 


























































_CHICAGO NEW YORK 

















SPECTATOR SPECTATOR 
COMPANY. . COMPANY 
VOLUMES I AND Ul NOW AVAILABLE ‘aie 
of the 
« * 
Illinois Standard Tables |= 
NET PREMIUMS, TERMINAL RESERVES, 
MEAN RESERVES, AND COST OF INSURANCE 
Modified Preliminary Term, Illinois Standard iis 
American Experience Three and 
One-Half Per Cent _ 
TABLES FOR: 
Life and Limited-Payment Life, Eleven Plans Al 
Endowments for Stated Periods, Seven Plans 
Limited-Payment Endowments for Periods, Fifteen Plans F 
Endowments at Stated Ages, Six Plans - 
Limited-Payment Endowments at Ages, Eighteen Plans sell 
IN THREE VOLUMES ig tk 
EACH VOLUME COMPLETE IN ITSELF PRC 
Volume I. Net Premiums and Terminal Reserves. 
Volume IJ. Mean Reserves. 
Volume III. Cost of Insurance. ADI 
7 Set of Three | 
Single Volume Computed by oF | 
S95 0) FACKLER & FACKLER onan a 
> ° Consulting Actuaries $60.00 
THE SPECTATOR COMPANY FOR 
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